
 

 

 

 

 

Macro / Political Commentary 

 
The Reserve Bank of India (RBI) on Friday said it will introduce on-tap targeted long-term repo 
operations (TLTRO) for banks to borrow up to ₹1 trillion from the window and invest in 
corporate bonds and other debt instruments of certain sectors.Banks can also use these funds 
to extent loans to entities from these sectors and this move is expected to give some impetus 
to credit growth that has remained sluggish despite nudges by the government and the central 
bank. 
 
“We propose to announce an on-tap TLTRO. The focus of liquidity measures by RBI will now 
include revival of activities in specific sectors that have both backward and forward linkages 
and multiplier effect on growth," “Liquidity availed by banks under this scheme has to be 
deployed in corporate bonds, commercial papers and non-convertible debentures (NCDs) 
issued by entities in specific sectors over and above the outstanding level of their investments 
in such instruments as on 30 September, 
 
RBI on Friday kept the repo rate, the key interest rate at which it lends to commercial banks, 
unchanged at 4%. The central bank sounded an ominous note on the growth outlook for the 
country, even as it pretty much echoed what rating agencies have also warned about earlier. 
The RBI's MPC has pegged the real GDP growth for FY21 to contract by 9.5% 
 
RBI Monetary Policy statement: These are the highlights. 

▪ Will extend scheme for co-lending to all NBFCs, HFCs. 
▪ Reserve Bank of India stands ready to undertake further measures as necessary to 

assure market participants of access to liquidity and easy finance conditions 
▪ Food grain production set for record highs 
▪ Current inflation hump transient; agriculture outlook looks bright, oil prices to 

remain rangebound 
▪ RBI to maintain comfortable liquidity position; ₹20,000 crore-OMO auction next 

week. 
▪ 24*7*365 availability of RTGS for high value transactions from Dec 2020. 
▪ Focus must shift from containment to revival 
▪ On-tap TLTRO of ₹1 lakh crore to be made available till March 2021, says Guv Das. It 

will be linked to repo rate. 
▪ Real GDP to decline by 9.5% with a risk towards downward revision 
▪ India likely to see a 3-speed recovery 
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▪ Indian economy entering into decisive phase, seeing easing of contraction in various 
sectors. Deep contractions of Q1 are behind us & silver linings visible in easing 
caseloads across India 

▪ GDP growth may turn positive in Q4 

▪ RBI maintains its accommodative stance. 
 
 
IT & Bankex Shine 
 

Index Value Weekly % 

BSE Oil & Gas 12177.15  (0.7) 

BSE SmallCap 14970.05  (0.0) 

BSE FMCG 11083.63  (0.2) 

BSE Mid Cap 14788.04  (0.2) 

BSE Healthcare 20340.84  2.3  

BSE Capital Goods 13811.00  (0.3) 

BSE Bankex 26973.38  6.8  

BSE Auto 18416.32  2.3  

BSE Power 1630.01  (2.0) 

BSE Sensex 30 40479.55  4.6  

BSE IT 21984.81  9.1  

BSE Metals 8260.91  (1.3) 
 

Heavyweights TCS Wipro HDFC shine 
 

Gainers     

Wipro 371.80 18.8% 

TCS 2808.50 11.3% 

HDFC Bank 1232.05 11.3% 

HDFC  1959.65 9.4% 

ICICI Bank 400.75 8.6% 

Losers     

Vedanta 127.40 -7.3% 

Zee Entertainment 201.45 -5.9% 

GAIL India Ltd 84.5 -4.4% 

Power Grid Corpn 157.9 -4.1% 

Bajaj Finance 3326.25 -3.4% 
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Currency Value 
Weekly 

%  Commodity INR 
Weekly 

%  

GoId 
Bond Yield 

Weekly 
% 

 $/INR 73.15 0.0  Crude (1 barrel) 
          

2,980  5.0  10-year 5.93 -1.1 

 €/INR 86.28 0.3  Gold (10 gm) 
        

50,631  0.3  5-year 5.19 -2.1 

 £/INR 94.60 0.2  Silver (1 kg) 
        

61,508  0.6  1-year 3.58 0.3 

 ¥*/INR 0.69 0.0  Copper (1 kg) 
              

527  5.8     
* per 100 
Yen 

   Aluminium (1 kg) 
              

148  4.2     

           

 
TCS: Strong Revenue Growth and Margin Expansion Hallmarks of-TCS Q2 
 

▪ Q2 Revenue +4.8% QoQ in CC, +4.7% in INR, +7.2% in USD / Revenue at ~40,135 crore, 
+4.7% QoQ, +3% YoY / Constant Currency revenue growth: +4.8% QoQ, -3.2% YoY 

▪ Net Income at ,8,433 crore, +20.3% QoQ, +4.9% YoY 
▪ Industry-leading Operating Margin at 26.2% 
▪ Net Margin at 21% 
▪ Strong Cash Conversion: Net Cash from Operations at Rs 10,618 crore / 125.9% of Net 

Income* 
▪ Growth led by BFSI (+6.2% QoQ) and Retail (+8.8% QoQ) 
▪ Consolidated headcount: 453,540 / Net addition: 9,864 
▪ Salary Increases to be Rolled Out, Effective October 1st 
▪ Very Strong Deal Closures: Total Contract Value of $8.6 Bn 
▪ Board Announces ~16,000 crore buyback 
▪ 352K+ employees trained in new technologies; 427K+ on Agile methods 
▪ Already a global benchmark, IT Services attrition rate hits an all-time low at 8.9% LTM 
▪ Interim Dividend per share: Rs 12.00 / Record date 15/10/2020 / Payment date 

03/11/2020 
▪ The Board has approved a proposal to buy back up to 5,33,33,333 equity shares of 

TCS, being 1.42% of the total paid up equity share capital, at ~3,000 per equity share 
for an aggregate amount not exceeding Rs 16,000 crore (excluding taxes and related 
expenses), on proportionate basis under the tender offer route using the stock 
exchange mechanism, subject to approval of the members by means of a special 
resolution through a postal ballot. 

▪ Management Speak: Driving accelerated business value realization of our customers' 
digital investments has resulted in broad-based revenue growth. The strong order book, 
a very robust deal pipeline, and continued market share gains give us confidence for 
the future 
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▪ What we are witnessing right now is the start of the first phase of a multi-year 
technology transformation cycle. In the current phase, enterprises are building a cloud-
based foundation that will serve as a resilient, secure and scalable digital core.  

▪ It is very gratifying to see every financial metric precisely where we would like it to be, 
with a stellar operating margin despite neutral currency, strong cash conversion, and 
lowest ever DSO. 

 
Infosys to Acquire Award-Winning Digital Customer Experience, Commerce & Analytics 
Company, Blue Acorn iCi - Leading Adobe, Salesforce Commerce & Shopify Partner, further 
strengthens Infosys’ digital capabilities across North America 
 
The move further strengthens Infosys’ end-to-end customer experience offerings and 
demonstrates its continued commitment to help clients navigate their digital transformation 
journey. Blue Acorn iCi is an award-winning digital customer experience company. It brings to 
Infosys significant cross-technology capabilities through the convergence of customer 
experience, digital commerce, analytics, and experience driven commerce services. With 
services that include strategy, analytics, design, and engineering, Blue Acorn iCi elevates 
marquee global brands across industries from Media, Consumer Goods & Retail, to Financial 
Services, Manufacturing and Technology 
 
HDFC Bank Ltd: Quarterly Update  
 

▪ The Bank’s advances aggregated to approximately ₹10,370 billion as of September 30, 
2020, a growth of around 16% as compared to ₹8,970 billion as of September 30, 2019 
and a growth of around 3% as compared to ₹10,033 billion as of June 30, 2020. 

▪ The Bank’s deposits aggregated to approximately ₹12,290 billion as of September 30, 
2020, a growth of around 20% as compared to ₹10,216 billion as of September 30, 2019 
and a growth of around 3% as compared to ₹11,894 billion as of June 30, 2020. 

▪ The Bank’s CASA ratio stood at around 42% as of September 30, 2020, as compared to 
39.3% as of September 30, 2019 and 40.1% as of June 30, 2020. 

▪ During the quarter ended September 30, 2020, the Bank purchased loans aggregating 
₹30.26 billion through the direct assignment route under the home loan arrangement 
with Housing Development Finance Corporation Limited. 

 

 
 
 
 

Particulars 30-09-2019 30-06-2020 30-09-2020 YoY %

Net Advances 1,97,113          1,98,069      2,00,242       2

Deposits 2,07,193          2,11,800      2,28,460       10

CASA Ratio 41.4% 40.1% 40.4%

IndusInd Bank: Quarterly Update   (in Rs Crore)
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Titan Company Ltd: Quarterly Update Highlights 
 

▪ The Company's return to normalcy on the business front has been progressing well 
▪ There has been acceleration in the digital transformation journey of the Company, for 

which investments have been made by the Company over the last 3+ years 
▪ The brand websites offer Live chat options, self-service options and have generated 

many customer leads that is being served by nearby stores 
▪ The jewellery division did very well in Q2, with a recovery rate of around 98% 

(excluding sale of raw gold) in Q2, compared to the revenue of same quarter in last 
year 

▪ The Company continued to sell excess gold in its inventory and the quarter had a sale 
of ~INR 390 er. of raw gold. This has helped improve the cash flow of the division 
significantly. 

▪ The jewellery division added 14 Tanishq stores on net basis in the current fiscal, with 
the retail space addition being ~60K sq.ft. 

▪ The watches and wearables division had a recovery rate of around 55% in Q2, 
compared to the revenue of same quarter in last year, with a recovery of ~70% in the 
September month. 

▪ E-commerce is leading the recovery with absolute growth but the trade channel 
continues to pose challenges primarily due to destocking. 

▪ The eye-wear division had recovery of ~58% in Q2, compared to the revenue of same 
quarter in last year, with a recovery of~ 70% in the September month. 

▪ 15 stores were added while 42 stores were closed by the division in the year to date, 
resulting in a net reduction of 27 stores 

 
Marico Ltd: Quarterly Update Highlights 
 

▪ The quarter was characterized by a partial revival of consumer sentiment, which also 
reflected in the company’s performance across portfolio and channels. 

▪ Rural continued to perform better than urban aided by Government’s focused relief 
packages, relatively lower impact of the pandemic, the resilience of the agricultural 
sector in a declining GDP context and the consumption shift due to reverse migration of 
labour. 

▪ Traditional trade and Ecommerce continued to drive growth.  
▪ While Modern trade fell behind, it did improve sequentially. CSD continued to witness 

steep decline. 
▪ Parachute reaffirmed its strong brand equity and clocked growth ahead of medium-

term aspirations 
▪ Saffola edible oils continued its stellar run and delivered strong volume growth in line 

with past few quarters 
▪ Value Added Hair Oils showed resilience and returned on a growth trajectory in the 

quarter from a sharp decline in Q1. 
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▪ Foods portfolio, riding the tailwind and on the back of innovations, continued its 
momentum and registered exponential growth in line with the company’s near-term 
expectations. 

▪ Discretionary portfolios of Premium Hair Nourishment and Male Grooming performed 
better than Q1 but continued to face headwinds 

▪ The Company has strengthened its position in the Healthy foods and Immunity-boosting 
segment with the launch of the Saffola ImmuniVeda range. 

▪ Although the key raw materials have seen an inflationary trend towards the end of the 
quarter, we expect to deliver healthy earnings growth on the back of a robust volume 
growth and a host of cost saving initiatives 

 
Sobha Ltd: Real Estate Operations Update for the quarter ended September 30, 2020 
 

▪ The real estate industry in India is going through a remarkable phase of transition and 
revival. The combination of the lowest home loan rate, great offers and deals, increasing 
reliance on work from home model, availability of homes and never before seen pricing 
makes this an ideal time for home buyers 

▪ During Q2-21, we have achieved a total sales volume of 891,700 square feet valued at 
Rs 6.90 billion, with a total average realization of Rs. 7,737 per square feet 

▪ Sales volume, total sales value and Sobha share of sales value during Q2-21 were up by 
37% ,41% ,35% respectively as compared to Ql-21. 

▪ Due to our strong brand equity, delivery track record and world class product offerings 
in other operating cities especially Gurugram, Kochi, Thrissur& Chennai, we have 
achieved encouraging sales performance during the quarter 

▪ The price realization of Rs 7,737/square feet achieved during Q2-21 is the highest 
price realization achieved by the company as compared to past 5 quarters. 

▪ The dependency on Bengaluru sales volume has reduced from 74% during Ql-21 to 
60% during Q2-21 

▪ The enquiry levels are almost at the pre-Covid levels, which will help us to perform 
better in the second half of the FY 20-21. 
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Suprajit Engineering: Q2 Business Update Highlights 
 

▪ Q2 group sales were the highest ever recorded in the history of the Company (previous 
high was Rs. 430 crores in Q4 2018‐19). 

▪ Q2 group sales were about Rs. 450+ crores, higher by about 15% compared to Q2 of 
last year 

▪ All divisions, except Trifa and Luxlite, had record sales 
▪ Indian aftermarket had the highest quarterly sales with a growth in excess of 30% 

compared to Q2 of last year. 
▪ Domestic Cable Division had a growth of 13% compared to Q2 of last year 
▪ Phoenix Lamps Division (with its subsidiaries – Luxlite & Trifa) had a growth of 26% 

compared to Q2 of last year. 
▪ October is expected to be strong based on customer schedules across the group 
▪ Post festival season, November onwards, outlook for the balance year is still not very 

clear 
 
Bajaj Finance: Q2 Quarterly Update Highlights 
 

▪ Customer franchise as of 30 September 2020 stood at 44.1 MM as compared to 38.7 
MM as of 30 September 2019. During the quarter, the Company acquired 1.2 MM new 
customers 

▪ New loans booked during Q2 FY21 was 3.6 MM as compared to 6.5 MM in Q2 FY20. 
▪ Assets under management (AUM) stood at approximately ₹ 137,300 crore as of 

30September 2020 as compared to ₹ 135,533 crore as of 30 September 2019 
▪ The Company continues to remain well capitalized with capital adequacy ratio (CRAR) 

of approximately 26.5% as of 30 September 2020 while maintaining highest ever 
liquidity buffer 

Location Q2-21 Q1-21 Q2-20 H1-21 H1-20 FY-20

Bengaluru 5,38,608      4,84,278 7,81,686   10,22,886 15,25,165 30,02,161 

Gurugram 82,509         30,745    35,782      1,13,254   1,01,965   2,37,383   

Kochi 1,30,267      39,622    45,338      1,69,889   91,835      1,55,626   

Mysore 12,250         17,903    14,588      30,153      63,608      63,608      

Chennai 34,601         21,049    62,659      55,650      1,16,388   2,12,091   

Coimbatore 16,279         11,335    18,615      27,614      33,461      73,981      

Thrissur 44,404         20,630    26,576      65,034      49,773      1,01,048   

Kozhikode 9,492           6,960      -            16,452      16,277      33,857      

Pune 15,148         9,440      12,835      24,588      33,545      65,376      

GIFT City 8,142           8,438      38,261      16,580      67,954      1,26,573   

Total 8,91,700      6,50,400 10,36,340 15,42,100 20,99,971 40,71,704 

Sobha Ltd - New Sales (In Square Feet)
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▪ Consolidated liquidity surplus stood at approximately ₹ 22,300 crore as of 30 
September 2020. The Company’s liquidity position remains very strong 

▪ Deposit book stood at approximately ₹ 21,600 crore as of 30 September 2020 as 
compared to ₹ 17,633 crore as of 30 September 2019 

▪ The Company will continue to accelerate its provisioning for COVID-19 in Q2 FY21 as 
well to further strengthen its balance sheet 

 
Godrej Consumer Products Ltd: Quarterly Update Highlights 
 

▪ In India, we expect to deliver close to low double-digit y/y sales growth this quarter, led 
by the Hygiene (including Soap) and Household Insecticides categories 

▪ Household Insecticides was marginally impacted by regional lockdowns and resultant 
back-end supply chain disruptions 

▪ We continue to see sequential recovery in the Hair Colour and Air Fresheners 
categories. 

▪ In Indonesia, we expect to deliver low single-digit y/y constant currency sales growth 
this quarter, led by the Household Insecticides and Hygiene categories. 

▪ In Godrej Africa, USA and Middle East, we recorded strong sequential recovery across 
most of our markets of operations 

 
▪ Nitco Limited - Business Update for September 2020 - Nitco sales volume bounces 

back in Q2 
 

▪ Nitco’s sales volume dipped considerably during Q1 FY2021 due to the Nation-wide 
lockdown. The company managed to turn the tide from July 2020 onwards and 
managed 3-fold improvement in sales volume during the second quarter. 

▪ Its sales volume during the second quarter ended on September 30, 2020 has improved 
significantly and the sales volume for the month of September 2020 is almost at 80% of 
the sales volume achieved in September 2019 

▪ Nitco is witnessing tangible improvement in business volumes and a gradual pick-up in 
refurbishment demand. With NITCO’s brand being well-entrenched as a preferred 
choice of architects and designers, the company hopes to clock in larger volumes in the 
coming months. 

 
JKCement Ltd: Brownfield Grey Cement Capacity Expansion 
 
Brownfield Grey Cement capacity expansion of 4.2 Million Tonnes Per Annum (MnTPA) at 
Nimbahera & Mangrol, Chittorgarh, Rajasthan with split grinding units at Aligarh, V.P. and 
Balasinor, Gujrat. The Company has successfully commissioned 0.7 Million Tonne Per Annum 
Grey Cement grinding capacity at lK.Cement Works, Balasinor, Gujrat, unit of lK.Cement Limited 
and also commenced commercial despatches today i.e. 8 th October, 2020.  
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With this the Company has successfully completed its Grey Cement capacity expansion of 4.2 
Million Tonnes Per Annum comprising in Rajasthan (2 MnTPA), Uttar Pradesh (1.5 MnTPA) 
and Gujrat (0.7 MnTPA). 
 
Solar Industries: Winning Back to Back Orders 
 
 M/s Economic Explosives Ltd wholly owned subsidiary of Solar Industries India Ltd has signed a 
contract today for supply of Multi-Mode Hand Grenade(MMHG) with Ministry of Defense, 
Government of India.The contract is for supply of "Ten Lac" pieces having an approximate 
value of Rs.409Crs. The contracted quantity is to be delivered over a period of two years. 
 
The company has also received orders from SingareniCollieries Company Limited (SCCL) for 
supply of Explosives and Initiating Systems worth Rs. 447 Crores, to be delivered over a 
period of two years. 
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Key Data Points 

Industry Automobile & Ancillaries 

CMP 1679.80 

52 Week High/Low 1951.00/588.40 

Shares O/S (Cr) 0.87 

Market Cap (Rs Cr) 1451.27 

EPS 27.26 

P/E 61.62 

P/BV 2.52 

Beta 0.81 

 

Overview 

▪  VST Tillers Tractors Ltd. was established in the year 1967 by the VST Group of 

companies, a well known century old business house in South India. 

▪  The founder of the group was Sri.V.S.Thiruvengadaswamy Mudaliar who started with 

humble beginnings under the VST & Sons banner in the year 1911. The group built its 

reputation through retailing of petroleum products and distribution of Automobiles in 

Karnataka and Tamil Nadu. 

▪  VST Tillers Tractors Ltd. was promoted by VST Motors as a joint venture with Mitsubishi 

Heavy Industries Ltd, Japan. The company is now the largest manufacturer of Power 

Tillers in India. 

▪  Today, the VST family holds 54.8% of the equity in the listed company that has recorded 

consistent growth and has given excellent returns to its shareholders. 

▪ With eye on global opportunity, the company has expanded its presence in more than 

20 countries over a decade and established itself as a most preferred brand for the 

compact tractors. 

 

 

VST TILLERS TRACTORS LTD                                      BUY 
CMP: 1596.45                Target: 1679.80 |Upside Potential: 24% | Time Horizon: 12 Months 
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Share Holding Pattern as on 30th June 2020  

Particulars Shares ( In Cr) Holding % 

Promoters   0.47 54.80% 

FII 0.04 4.60% 

Public Non Institution 0.22 25.10% 

Other Institutions 0.03 3.20% 

Mutual Funds 0.11 12.30% 

Total 0.87 100% 

 

Public holdings more than 1% of the Total No.of Shares  

Name of the Shareholder Total Shares Held Shares as % of Total No. of Shares 

KOTAK SMALL CAP FUND 430564 4.98% 

NIPPON INDIA SMALL CAP FUND 207875 2.41% 

L&T EMERGING BUSINESSES FUND 191060 2.21% 

HDFC LONG TERM ADVANTAGE FUND 156600 1.81% 

INDIA WHIZDOM FUND 191096 2.21% 

FIRST STATE INVESTMENTS ICVC- STEWART 
INVESTORS INDIAN SUBCONTINENT 
SUSTAINABILITY FUND 

3,26,900 3.78% 

Total  1,177,195 17.40% 
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Industry/Sector outlook:  

TILLER INDUSTRY MARKET SHARE (FY20)  

 

▪ A power tiller is two-wheeled agricultural equipment with tillers attached to it and the 

operator walks or guides the equipment. Power tillers are generally having a single axle; 

however, a seat maybe provided in certain designs. In addition to tilling, power tillers 

can be utilized for sowing, threshing, harvesting, planting, and spraying fertilizers. 

▪  Power tillers are cost-effective, as compared to tractors, and hence, are employed 

extensively by small farmers. Tractors can be difficult to operate in hilly areas and on 

slopes; hence, power tillers are highly useful and can be easily maneuvered across small 

farms. Power tillers are lighter than tractors and hence, provide minimal soil 

compaction. Consequently, the required depth for tillage can be controlled. 
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▪  Power tillers are versatile can be used for various applications such as harvesting, 

pumping water, transporting crops, and threshing. Power tillers are widely preferred 

across small farms, as they reduce the ownership cost of several agricultural equipment 

and can be employed for multiple farming activities. 

▪   In July 2020, the Indian Government imposed restrictions on Chinese Tillers that 

currently commands 30% of the Market Share and account for 50% of units imported 

annually. It said that the cumulative value of authorization issued to any firm/all firms in 

a year would not be exceeding 10 per cent of the value of power tillers imported during 

the past year (2019-20) by that company. The cap of 10 per cent would also be 

applicable for components of power tillers. 

▪  The long-term tractor growth story in India also remains intact, underpinned by 

structural drivers such as low market penetration, uptick in farm mechanisation, stable 

farm income and government focus on rural development – we thus expect a positive 

industry volume CAGR over FY20-FY23. VSTT is the fastest growing tractor company in 

India, given its low base and limited presence in the lower HP segment. 

Farm Bill 2020: 

▪ The three bills passed were The Farmers’ Produce Trade and Commerce (Promotion and 

Facilitation), the Farmers (Empowerment and Protection) Agreement of Price Assurance 

and Farm Services and the Essential Commodities (Amendment) Act.  

 

▪ The Bill will revolutionize the lives of Indian Framers. MSP will remain. The farmers will 

get to sell their produce beyond the APMC premises. It will also provide many 

opportunities for farmers to tie up with large traders and agri companies thus providing 

the right support, infrastructure & Technology. 

Key Indicators: 

▪ Expected Sales Growth: 34% (Y-o-Y) 

▪ Expected Gross Margin: 36% 

▪ Expected EBITDA Margin excluding Other Income: 13% 

▪ Expected PAT Margin: 11%  
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Q2 FY21E Result: 

▪  We expect VST Tillers Sales to grew 34% Y-O-Y to 215.62 Cr.  This is due to robust 

demand for Power Tillers and Tractors driven by adequate water levels with normal 

monsoons & buoyant kharif crop cultivation.  

▪ Power Tiller Sales Volume for Q2 FY21 was up by 42% YOY to 7940 Units. Tractor 

Sales Volume for Q2 FY 21 was up by 16% YOY to 2550 Units. 

▪ Expected Gross Profit Margin should stand at 36%, on account of deflationary input 

prices. 

▪  Expected EBITDA Margins excluding Other Income to be at 13%. 

▪  Expected Net Profit to be at 24.61 Cr, a Y-O-Y growth of 86%.   

▪ The restriction on import of Power Tiller and parts from China will benefit VST Tillers 

as they have the biggest market share in the Power Tiller segment in India. 30% of 

the market share comes from China. Couple of players who import from Chiina have 

already been in contact with VST tillers and they are in final talks for supply of Tillers. 

Eventually Imports will stop. 

▪  After 2 years of low growth, consumer sentiments have improved. No limitation on 

demand. The company has tied up with all Banks & NBFC. The company expects 2 

years of market growth. 

▪  Power Tillers are at 62% Capacity while Tractor Capacity at 68%. Going forward, We 

expects the capacity utilization to improve to 75% Capacity. 

▪  The company is running with advanced orders from dealers in Power tillers and 

tractors. We expect this to continue for Q2 as well.  

▪  The tiller and tractor are products which are bought with the help of subsidy. The 

subsidy is not being provided to the farmers. The farmers have started buying these 

products without any subsidy and are funding themselves. Farmers are not waiting 

for the subsidy. 

▪  The company has been aggressive in tying up with new dealers. In North, they 

added 8-10 dealers in this quarter. Higher Hp dealers close to 100. They have 

acquired more than 41 dealers in the power tiller segment till July. To uttract the 

dealers they have made their tractors and tillers a value for money, improved 

features and have lowered the price by 5-10%.   
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▪  Wherever Chinese dealers are present, the company plans to be there. Places like 

UP, Rajasthan where china had a good share, VST entered the market. They aim to 

do this in all areas dominated by Chinese products. 

▪ New products to be launched: By September, The company had plans to launch its 

subsidy neutral Tractors which will help the farmers. VST is entering the power 

weeder segment and has started seed marketing the product. It plans to start with 

SKD manufacturing of this product with eventually full scale manufacturing in due 

course of time. 

▪  VST predominantly deals in <30hp tractors and has market share of 10% in the 

segment. The company recently launched a 27hp product, which extends its 

footprint across the gamut of compact and small tractors – this coupled with ready 

capacity and structural market drivers such as low tractor penetration, growing farm 

mechanization and stable farm income should enable it to grow. 

▪ With new products, increased demand and rapid growth in dealership we believe 

the company revenue will grow at a rate of 26% for this year. The company expects 

the industry to grow but aims to grow at a better rate.  
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Expected Q2 FY21 Performance 

Profit & Loss Statement for Q2 FY21  

Particulars Q2 FY21 E Q2 FY20 YOY Change 

Total Revenue from Operations 215.62 160.88 34% 

Raw Material Cost 138.00 116.42 19% 

Gross Profit 77.62 44.46 75% 

Employee Cost 23.72 18.3 29% 
Other Expenses 25.87 22.2 16% 

Operating Profit (Excl OI) 28.03 3.92 615% 

Operating Margin 13% 2%  

Depreciation 5.39 3.81 41% 

PBIT 22.64 0.11  

Other Income 8.62 10.27  

Interest 0.5 0.79  

Exceptional Itams Gain/(Loss) 0 0.00  

PBT 30.77 9.59 54% 

Provision for Tax 6.15 3.22  

Effective Tax Rate 20% 34%  

Profit After Tax 24.61 6.37 86% 

Margin 11% 4%  

EPS 28.49 7.37  

 

 

36%

13%
11% 11%

28%

2%
0%

4%

GP EBITDA excl OI EBIT NP

Q2 FY21 E

Q2 FY20

Profitability Margins



 
 
 

   

                                                                                                                                                              Page 17 / 23 

 

  

Consolidated Profit & Loss Statement  

Particulars  FY18  FY19  FY20  

Total Sales 763.49  614.80  543.68  

Raw Material Cost 493.75  406.23  372.33  

Gross Profit 269.74  208.57  171.35  

Employee Cost 68.89  66.11  68.30  

Other Expenses 81.12  96.31  85.71  

Operating Profit (Excl OI) 119.73  46.15  17.34  

Operating Margin  15.7% 7.5% 3.2% 

Depreciation 10.86  15.79  16.35  

PBIT 108.87  30.36  0.99  

Other Income 45.21  43.66  23.58  

Interest 1.85  2.49  1.47  

PBT 152.23  71.53  23.10  

Provision for Tax 40.25  25.47  5.10  

Effective Tax Rate 26.4% 35.6% 22.1% 

Consolidated Net Profit 111.98  46.06  18.00  

Margin 14.7% 7.5% 3.3% 

EPS  128.85  53.00  20.71  
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Consolidated Cash Flow Statement:  

Particulars (value in cr)  FY 18 FY 19 FY 20 

Cash from Operating Activity 33.37 43.18 72.34 

Cash from Investing Activity -36.00 11.03 -33.01 

Cash from Financing Activity -16.70 -53.98 -32.70 

Net Cash Flow -19.33 0.23 6.63 

Cash & Cash Equivalent opening Balance 35.62 16.29 16.52 

Cash & Cash Equivalent closing Balance 16.29 16.52 23.15 

 

SWOT ANALYSIS  

Strength & Opportunity Factors: 

▪ The company operates in the Tiller & Tractor business. Agriculture has been on a rise. 

Tillers & Tractors compliments the agriculture industry. 

▪  Imports of Power Tillers have been banned from China. With VST Tillers having a 

market share of 51%, there is a lot of potential for the company to expand their share. 

▪  Lower Input costs should lead to higher Gross Margins in the near future. 

▪  The company has generated growth in revenues during such uncertain times. 

▪  The company will benefit from the Aatmanirbhar Bharat initiative. By reducing prices of 

their products they will be able to attract smaller farmers as well. 

▪  The company is innovative and aims to develop more products. 

▪  The company is aggressively tying up with dealers from all over the country as well as 

areas where import from China had dominated. 

▪  Promoters have no pledged shares. 

▪  VST Tillers possesses a healthy balance sheet with positive cash flow and no Debt. 

▪   Farmers are not waiting for the Government subsidies and are buying the products 

without any help. This trend is a positive boost for the company. 
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▪ The new Framers act 2020 will revolutionize the farming industries. Higher output due 

to new technology and a new avenue for the small farmers will benefit the Power Tillers 

and Tractors Industry. 

▪ New product mix, higher number of dealers will help in expanding the Top-Line. 

Weakness & Threat Factors: 

▪  There is yet a supply side constraint. This depends on the lockdown. If lockdown gets 

extended this will affect it even more. 

▪  Growth in Rural Areas may slow down. 

▪  Removal of import restrictions on Chinese power tillers. 

▪  Increase in competition might affect the companies market share. 

▪  Indian Tillers and tractors have a price difference of 30000-35000 with Chinese 

products. Higher price of Indian Tillers/Tractors might affect the demand of the Indian 

products.  

Domestic Market In Units 50000 

China Imports  30% 

China Units 15000 

China Imports post Restriction 1500 

VST current Market Share 51% 

VST Market Share in Units 25500 

Potential Market Share Post Restriction 65% 

 

Valuation: 

We believe FY 21E revenue to grow by 26% and FY 22E revenue to grow by 14% Y-O-Y to Rs 

784.56 Cr. Based on this, The cash profit is expected to be  90.22 Cr. The CEPS works out to be 

103.82. This when discounted 20 times translates into a target price of 2076 implying an upside 

of 24 % from current levels. 
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Particulars 2020 2021 E 2022 E 

Revenue 543.68 685.85 784.56 

GP 171.26 233.19 258.90 

GP Margin 32.00% 34.00% 33.00% 

EBITDA excl OI 17.34 102.88 109.84 

EBITDA Margin excl OI 3.00% 15.00% 14.00% 

EBIT  0.99 89.16 94.15 

EBIT Margin 0.00% 13.00% 12.00% 

PAT 18 82.30 90.22 

PAT Margin 3.00% 12.00% 11.50% 

No of Shares 0.87 0.87 0.87 

EPS 20.71 94.70 103.82 
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DISCLAIMERS AND DISCLOSURES- 

Latin Manharlal Securities Private Limited (CIN-U67120MH1997PTC110873) and its affiliates are a full-
service, brokerage, investment banking, investment management, and financing group. Latin Manharlal 
Securities Private Limited (LMSPL) along with its affiliates are participants in virtually all securities 
trading markets in India. LMSPL was established in 1997 and is one of India's leading brokerage and 
distribution house. LMSPL is a corporate trading member of Bombay Stock Exchange Limited (BSE), 
National Stock Exchange of India Limited (NSE), MCX Stock Exchange Limited (MCX-SX). LMSPL along 
with its subsidiaries offers the most comprehensive avenues for investment sand is engaged in the 
businesses including stock broking (Retail), commodity broking, depository participant, insurance 
broking and services rendered in connection with distribution of primary market issues and financial 
products like mutual funds, fixed deposits.  
 
LMSPL is under the process of seeking registration under SEBI (Research Analysts) Regulations, 2014. 
LMSPL hereby declares that it has not defaulted with any stock exchange nor its activities were 
suspended by any stock exchange with whom it is registered in last five years. 
 
LMSPL offers research services to clients as well as prospects. The analyst for this report certifies that all 
of the views expressed in this report accurately reflect his or her personal views about the subject 
company or companies and its or their securities, and no part of his or her compensation was, is or will 
be, directly or indirectly related to specific recommendations or views expressed in this report. 
 
Other disclosures by Latin Manharlal Securities Private Limited (Research Entity) and its Research 

Analyst under SEBI (Research Analyst) Regulations, 2014 with reference to the subject company(s) 

covered in this report-: 

LMSPL or its associates may have financial interest in the subject company. 
Research Analyst or his/her relative’s financial interest in the subject company. (NO) 
 
LMSPL or its associates and Research Analyst or his/her relative’s does not have any material conflict of 
interest in the subject company. The researches Analyst or research entity (LMSPL) have not been 
engaged in market making activity for the subject company. 
 
LMSPL or its associates may have actual/beneficial ownership of 1% or more securities of the subject 
company at the end of the month immediately preceding the date of publication of Research Report. 
Research Analyst or his/her relatives have actual/beneficial ownership of 1% or more securities of the 
subject company at the end of the month immediately preceding the date of publication of Research 
Report:(NO) 
 
LMSPL or its associates may have received any compensation including for investment banking or 
brokerage services from the subject company in the past 12 months. LMSPL or its associates may have 
received compensation for products or services other than investment banking or brokerage services from 
the subject company in the past 12 months. LMSPL or its associates may have received any compensation 
or other benefits from the Subject Company or third party in connection with the research report. Subject 
Company may have been client of LMSPL or its associates during twelve months preceding the date of 
distribution of the research report and LMSPL may have co-managed public offering of securities for the 
subject company in the past twelve months. 
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The research Analyst has served as officer, director or employee of the subject company: (NO) 
 
LMSPL and/or its affiliates may seek investment banking or other business from the company or 
companies that are the subject of this material. Our salespeople, traders, and other professionals may 
provide oral or written market commentary or trading strategies to our clients that reflect opinions that 
are contrary to the opinions expressed herein, and our proprietary trading and investing businesses may 
make investment decisions that may be inconsistent with the recommendations expressed herein. In 
reviewing these materials, you should be aware that any or all of the foregoing, among other things, may 
give rise to real or potential conflicts of interest including but not limited to those stated herein. 
Additionally, other important information regarding our relationships with the company or companies 
that are the subject of this material is provided herein. This report is not directed to, or intended for 
distribution to or use by, any person or entity who is a citizen or resident of or located in any locality, 
state, country or other jurisdiction where such distribution, publication, availability or use would be 
contrary to law or regulation or which would subject LMSPL or its group companies to any registration 
or licensing requirement within such jurisdiction. Specifically, this document does not constitute an offer 
to or solicitation to any U.S. person for the purchase or sale of any financial instrument or as an official 
confirmation of any transaction to any U.S. person. Unless otherwise stated, this message should not be 
construed as official confirmation of any transaction. No part of this document may be distributed in 
Canada or used by private customers in United Kingdom. All material presented in this report, unless 
specifically indicated otherwise, is under copyright to LMSPL. None of the material, nor its content, nor 
any copy of it, may be altered in any way, transmitted to, copied or distributed to any other party, 
without the prior express written permission of LMSPL . All trademarks, service marks and logos used in 
this report are trademarks or registered trademarks of LMSPL or its Group Companies. The information 
contained herein is not intended for publication or distribution or circulation in any manner whatsoever 
and any unauthorized reading, dissemination, distribution or copying of this communication is 
prohibited unless otherwise expressly authorized. Please ensure that you have read “Risk Disclosure 
Document for Capital Market and Derivatives Segments” as prescribed by Securities and Exchange Board 
of India before investing in Indian Securities Market. In so far as this report includes current or historic 
information, it is believed to be reliable, although its accuracy and completeness cannot be guaranteed. 
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