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Macro / Political Commentary 

The Indian economy will contract by 9% in 2020-21 as the coronavirus infections are yet to 
peak and the government is not providing adequate direct fiscal support according to Crisil 
In May, Crisil had estimated the economy to contract by 5%. The latest projection comes 
days after official data for the June quarter showed a contraction of 23.9% in the economy. 
Crisil said the 9% contraction will be the highest since the 1950s.The government had 
announced a ₹20 lakh crore relief package but the actual new spending was less than 2% of 
GDP. 
 
“With the pandemic's peak not yet in sight and the government not providing adequate 
direct fiscal support, the downside risks to our earlier forecast have materialised," the 
agency said. 
“A stretched fiscal position has constrained the government from spending more to support 
the economy. Till date, the policy push to growth remains muted, except in pockets. Our 
May forecast had assumed additional direct fiscal support of 1% of GDP, which has not 
come through," the agency said.It added that if the pandemic were to peak out in 
September-October, GDP growth could move into mild positive territory towards the end of 
this fiscal. 
India has overtaken Brazil as the second worst hit country with over 42 lakh coronavirus 
cases. 
Even as many analysts have been pitching for a sharp rebound or a v-shaped recovery, 
Crisil said the pandemic will leave a “permanent scar". 
 
“We expect a permanent loss of 13 per cent of real GDP over the medium term," it said, 
pegging its value in nominal terms at ₹30 lakh crore and added that this is much higher than 
a 3 per cent permanent hit to GDP in Asia-Pacific economies estimated by its parent S&P. 
A “catch-up" with the pre-pandemic trend value of real GDP would require average real GDP 
growth to surge to 13 per cent annually for the next three fiscals, which is a feat never 
accomplished by India before, it said.Its peer Icra on Thursday said it expects the second 
quarter GDP contraction to come at between 11-13 per cent and maintained its 9.5 per cent 
contraction for 2020-21. 
 
Crisil said agriculture will grow by 2.5 per cent in the current fiscal year and made it clear 
that the sector does not have the heft to offset the sharp contraction in other sectors of 
the economy which account for 85 per cent of the GDP 
 
Consumption, the mainstay of growth for the last few years, will “sink" this year despite the 
help it will get from the rural areas, Crisil said, adding an investment recovery looks 
“distant" at present.It said the high inflation is also constraining the ability of the monetary 
policy to react to the growing concerns on growth. 
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“The truth with reforms is that you bite the bullet first and reap the benefits later. The 
government needs to take more steps to address the current pain in the economy. It should 
stretch itself fiscally to support vulnerable households and small business that have been hit 
hard by the pandemic," the agency said. 
Nifty Powered by Reliance Industries And IT sector upgrades 
 

Index Value Weekly % 

BSE Oil & Gas 13257.83  2.5  

BSE SmallCap 14544.95  (0.3) 

BSE FMCG 11436.61  0.5  

BSE Mid Cap 14612.50  (1.5) 

BSE Healthcare 18785.83  0.4  

BSE Capital Goods 13784.98  (1.3) 

BSE Bankex 25322.43  (3.0) 

BSE Auto 17979.81  (0.3) 

BSE Power 1688.53  (0.6) 

BSE Sensex 30 38829.47  1.3  

BSE IT 18734.31  3.4  

BSE Metals 8703.99  (2.2) 

Reliance Shines, Asian Paints displays bright colors 

Gainers     

Reliance Industries Ltd 2323.45 11.9% 

BPCL 429.50 6.5% 

Wipro 293.50 6.3% 

Vedanta 131.30 4.3% 

Asian Paints 2032.00 3.9% 

Losers     

GAIL India 90.65 -7.6% 

Bharti Infratel 201.40 -6.3% 

ONGC 73.10 -6.2% 

Bharti Airtel 491.30 -6.1% 

Hindalco 177.55 -5.7% 
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Currency Value 
Weekly 

% 
 

Commodity INR 
Weekly 

% 
 

GoId 
Bond Yield 

Weekly 
% 

 $/INR 73.54 0.5 
 

Crude (1 
barrel) 

          
2,752  -9.9 

 

10-
year 6.04 1.9 

 €/INR 87.21 0.7 
 

Gold (10 gm) 
        

51,465  1.2 
 

5-year 5.51 4.9 

 £/INR 93.92 -3.4 
 

Silver (1 kg) 
        

68,206  1.5 
 

1-year 3.75 1.9 

 ¥*/INR 0.69 0.0 
 

Copper (1 kg) 
              

523  1.0 
    * per 

100 Yen 
   

Aluminium (1 
kg) 

              
145  0.0 

    

           Silver Lake Partners to invest Rs 7500 crore in Reliance Retail Ventures at an equity value 
of Rs 4.21 lakh crore, Reaffirms Reliance Retail’s inclusive and transformative new 
commerce model for India by one of the largest technology investors globally 
 
Reliance Industries Limited and Reliance Retail Ventures Limited announced  that Silver Lake 
will invest ₹ 7,500 crore into RRVL, a subsidiary of Reliance Industries. This investment 
values RRVL at a pre-money equity value of ₹ 4.21 lakh crore. Silver Lake’s investment will 
translate into a 1.75% equity stake in RRVL on a fully diluted basis.This marks the second 
billion dollar investment by Silver Lake in a Reliance Industries subsidiary after the $1.35 
billion investment in Jio Platforms announced earlier this year. 
 
Reliance Retail Limited, a subsidiary of RRVL, operates India's largest, fastest growing and 
most profitable retail business serving close to 640 million footfalls across its ~12,000 
stores nationwide. Reliance Retail’s vision is to galvanize the Indian retail sector through an 
inclusive strategy serving millions of customers by empowering millions of farmers and 
micro, small and medium enterprises (MSMEs) and working closely with global and 
domestic companies as a preferred partner, to deliver immense benefits to Indian society, 
while protecting and generating employment for millions of Indians. Reliance Retail, through 
its New Commerce strategy, has started a transformational digitalization of small and 
unorganised merchants and is committed to expanding the network to over 20 million of 
these merchants, helping them benefit from the use of technology tools and efficient supply 
chain infrastructure to deliver a superior value proposition to their own customers. 
 
With more than $60 billion in combined assets under management and committed capital 
and a focus on the world’s great tech and tech-enabled opportunities, Silver Lake is the 
global leader in large-scale technology investing. Its mission is to build and grow great 
companies by partnering with world-class management teams. Its other investments have 
included Airbnb, Alibaba, Alphabet’s Verily and Waymo units, Dell Technologies, Twitter and 
numerous other global technology leaders. 
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Vodafone and Idea Brands are now “Vi” VIL marks completion of world’s largest 
integration with the launch of single brand identity – Vi 
 

 With VIL’s 4G coverage expanded to nearly a billion Indians, new brand Vi, built to 
partner every Indian to create a better and brighter tomorrow  

 VIL has set up world-class network with largest spectrum portfolio, huge capacity 
and built-in 5G ready technologies; delivering fastest 4G speeds in many markets 
incl. Delhi & Mumbai metros, as per Ookla  

 Future fit, digital Telco, a customer champion, helping customers & businesses to 
thrive 

 
Two of India’s most loved and admired brands are now ‘Together For Tomorrow’ giving 
birth to a new brand called “Vi” (read as “We”). A brand with its eyes set on the future, it is 
built for and around customers. Vodafone Idea Limited (VIL) communicated its new unified 
consumer brand identity and positioning through a virtual launch today. The integration of 
two brands is a culmination of the largest telecom integration in the world. 
 
Granules Receives USFDA approval for complex, Attention Deficit Hyperactivity Disorder 
(ADHD) Drug - The generic equivalent of Focalin™ XR will make Granules a strong player in 
the $556 million* US Market 
 
Granules a world-leading APIs& Formulations Corporation announced today, its US 
subsidiary has received marketing approval from the U.S. Health Regulator (FDA) for 
Dexmethylphenidate HCl extended-release capsules for the treatment of attention-deficit 
hyperactivity disorder. Granules’ capsule product is bioequivalent to the reference listed 
drug (RLD), Focalin™ XR. 
 
Zydus Wellness: Investor Presentation Highlights 
 

 Compelling market fundamentals and consumer dynamics - FMCG sector to witness 
strong growth, with sub-segments like health food drinks and glucose powder 
growing as well 

 Portfolio of several market leading brands 
 Sugar Free - India’s 1st low calorie sugar substitute 
 Nycil - legacy brand in the prickly heat powder category 
 Nutralite - butter substitute and low calorie spreads 
 Sampriti – Premium healthy ghee 
 Everyuth - Facial cleansing with a strong ‘Naturals’ brand equity 
 SugarLite – Low calorie Sugar 
 Structured distribution networks to facilitate sales to address different consumer 

demands 
 Primarily sold by distributors to retail outlets and retail chains in India 
 Stable and well established supply chain with high quality 4 manufacturing facilities 
 5 manufacturing facilities across 4 states 
 Track record on launching new products, with continued focus on innovation 
 Innovation in times of COVID - Sugar Free Green, Nycil Sanitizer, Complan Nutrigro, 

Complan Sachet, Nutralite Choco Spread, Glucon D ImmunoVolt 
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 Differentiated propositions - High protein content, Germ fighter formula, Very 
strong “naturals” proposition, Effective energy booster with vital nutrients, 
Cholesterol fighters like PUFA & MUFA1, 50% less calories than regular sugar 

 
Motherson Sumi Systems Ltd - Overwhelming demand for NCDs, upsized the issue to Rs. 
2,130 crores, says Motherson Sumi Systems Ltd 
 
The company today announced the successful pricing of its maiden unsecured 3 yearNCD 
issue. The original issue size was Rs. 1,500 crores which was upsized to Rs. 2,130 crores 
(using greenshoe option) on the back of overwhelming investor demand. Overall 24 
investors (including 23 QIBs) have invested in the NCDs. This was the joint widest distributed 
debt issuance by an Indian Private sector corporate in the current fiscal  
 
The coupon size is 6.65% and the NCD issue was assigned a rating of AAA (negative) by India 
Ratings. The proceeds from this NCD will be used to pre-pay the debt, which will help 
strengthen the balance sheet and reduce interest cost. This transaction further diversifies 
funding sources for the Motherson by providing access to the deep domestic Mutual Funds 
and Financial Institutions market. 
 
Syngene Ltd - ICMR approval for HiMedia-Syngene COVID-19 antibody test kit, ELISafe 
19TM 
 
HiMedia Laboratories, a bioscience company with expertise in media manufacturing and 
diagnostics, and Syngene International, an integrated research and development services 
company, have collaborated to manufacture ELISafe 19TM, an IgG based ELISA test kit for 
COVID-19 now approved by the Indian Council of Medical Research (ICMR). The ELISafe 
19TM antibody test kit has a sensitivity of 100% and specificity of 99%.  
 
Commenting on the news, Dr. Vishal G. Warke, Director R&D, Cell Culture and Immunology, 
HiMedia Laboratories, said, “We appreciate the prompt response of the ICMR in reviewing 
and approving the ELISafe 19TM kit. The kit is a result of a unique combination of skills: 
Syngene’s expertise in viral research and HiMedia’s ability to manufacture and 
commercialise the product. The kit is made in India for the benefit of Indian hospitals and 
patients and it will play a significant role in testing for SARS-CoV-2 antibodies facilitating 
tracking of the progression of infection and immunity to future infection.” 
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JSW Steel Ltd: Crude Steel Production 13.17 Lakh tonnes for August 2020 
 
 

 
 
Texmaco Rail & Engineering Ltd: Updates 
 
The businesses of the Company during the lst Quarter were severely affected by the 
ongoing COVID-19 pandemic and lockdown protocols. This had led to frequent disruptions 
to the operational activities of the Company. Due to complete lockdowns as announced by 
the Central / State Governments from time to time from 24th of March2020 to 3'd May 
2020, the Company in a phased manner could resume its operations only partially since 4th 
May,2020 complying with the government prescribed precautions/ guidelines to combat 
spread of COVID-19. This coupled with the impact of Cyclone 'Amphan ', which swathed 
through Bengal during mid-May devastating in its wake the city of Kolkata, has dented the 
Q1 performance of the Company. The continuing severity of COVID-19 is still impacting the 
businesses, albeit the Company is taking all possible actions to restore normalcy in its 
operations which has started showing its positive impact. The overall impact of COVID-19 on 
the country is still severe with falling economic indicators including GDP, economy in 
doldrums and mounting deficit financing. The Silver lining is privatisation of railway 
services and boost to Rail infrastructure. This would lead to the generation of new 
opportunities in the segment the Company operates 
 
The operations of the HED, Steel Foundry and Rail EPC Divisions were severely 
handicapped during the quarter owing to the COVID-19 outbreak, and the pandemic also 
heavily affected the Small & Medium Enterprises, the lifeline to Company's Supply Chain 
Management. The Company nevertheless, is now picking up the momentum and the 2nd 
half of the year 2021is likety to see an improved performance.The consolidated order book 
of the Company including its subsidiaries and JVs is Rs. 4,200 Cr (approx.) 
 
 
 
 
 
 
 
 
 
 
 
 

Particulars Aug-20 Jul-20 Growth 

MoM %

Aug-19 Growth 

YoY %

Crude Steel 13.17 12.46 6 12.53 5

Rolled Products: Flat 9.80 9.40 4 8.51 15

Rolled Products: Long 2.32 2.40 -3 2.91 -20

JSW Steel Ltd - Breakup Of Production         (Lakh Tonnes)
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Key Data Points 

Industry Steel- Tubes & Pipes  

 CMP 1134.45 

Target Price 1411 

52 Week High/Low 1390/791.10 

Shares O/S (Cr) 4.70 

Market Cap (Rs Cr) 5301.06 

EPS 63.02 

P/E 18 

P/BV 3.10 

Beta 0.49 

 

Overview 

• Established in 1983, Ratnamani Metals & Tubes Limited (‘Ratnamani’ or ‘the 

Company’) is one of the leading manufacturers of high-quality Tubes & Pipes in 

Stainless Steel/Exotic and Carbon Steel Welded Pipes in the country. 

• Underpinned by a solid foundation, rich experience and diversified product portfolio, 

Ratnamani today has grown to become a significant player, catering to dynamic 

needs of clients across industries. 

• Headquartered in Ahmedabad, the Company has three state-of-the-art 

manufacturing facilities at Chhatral, Indrad and Kutch in Gujarat. 

Vision:  

 To attain global excellence by continuously developing and providing the best quality 

products and services. 

 Exceeding customer expectations with innovative products and applications. 

 Building value for all our stakeholders. 

 To be a value-driven organisation and creating a benchmark in corporate citizenship. 

RATNAMANI METALS & TUBES LTD                    BUY 

CMP: 1134.45      Target: 1411 |Upside Potential: 24.86% | Time Horizon: 12 Months 
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 RMTL cater to a diverse range of industries across Oil & Gas, Power, Water 

Distribution Pharmaceutical, Defence and Fertilizers, among many others. 

  Pipelines in these sectors are known for reaping long-term benefits by bringing 

down transportation and operational cost. 

  Globally, RMTL have expanded their presence in all major oil producing and other 

nations where demand for pipelines is on the rise. 

 Being a market leader in Stainless Steel Pipes and Tubes industry in the country, they 

are also a partner of choice in the niche industry of nickel, titanium and exotic steel 

alloy products.  

 Their state-of-the-art facilities provide them with the capabilities to handle small, 

medium and large projects of any specifications. Today, with the help of advanced 

technology, they are able to align our production facilities to manufacture superior 

quality tubes with specific grade, size and thickness. This allows them to leverage 

their capacities and make the most of the opportunities in sun rising sectors across 

the globe. 

 Share Holding Pattern as on 30th June 2020 

 

Public holdings more than 1% of the Total No.of Shares  

Name of the Shareholder Total Shares Held Shares as % of Total No. of Shares 

L&T Mutual Fund 2,590,611 5.54% 

Kotak Emerging Euity Fund 1,764,814 3.78% 

DSP Small Cap Fund 1,222,695 2.62% 

Nalanda India Fund 2,850,155 6.10% 

Nalanda India equity Fund 1,461,644 3.13% 

Chunilal Fojaji Sanghvi 1,535,780 3.29% 

Divya Vaghela 1,391,444 2.98% 

Total 12,817,143 27.44% 

 

Particulars Shares ( In Cr) Holding % 

Promoters   2.83 60.20% 

Mutual Funds 0.63 13.40% 

FPI/FII 0.46 9.70% 

Other Institutions 0.02 0.40% 

Public Non Institutional 0.78 16.50% 

Total 4.70 100% 
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Industry/Sector outlook:  

• India is one of the key producer and consumer of steel pipes and tubes globally. 

Steel is the primary raw material of steel pipes and tubes.  

• India produced 111.2 million tons (MT) steel in 2019. The market size of domestic 

steel pipes industry is ` 330 billion as on March 2020. The industry has shown a 

steady CAGR of 8.2% over the last 10 years.  

• Wide range of high-quality and customised products made from carbon steel, alloy 

steel and stainless steel, accreditations, location advantage and cost has driven the 

consistent growth of this industry. 

• The industry faced challenges towards the end of the year owing to falling global 

crude oil prices, temporary lockdowns due to COVID-19 and delayed projects.  

• However, the demand outlook for steel pipes and tubes remains positive driven by 

rising impetus on infrastructure sector and application in various enduser industries 

such as Transportation, Construction, Oil & Gas, Power, Petrochemicals, Fertilizers, 

Irrigation, Sewage, and Water among others. 

• The global Steel Pipes and Tubes market is forecasted to display a CAGR of 7.9% and 

grow from USD 153.20 billion in 2019 to USD 278.84 billion by 2027. 

•  Global pipeline projects are expected to bring potential growth opportunities in the 

Steel Pipe industry with major demand coming from Gulf countries and Asia, while 

US is expected to drive replacement demand.  

• The Asia-Pacific Region occupied the largest market share in 2019, and it is forecast 

to witness a CAGR of 8.4% during 2020-2024.  

• A rise in the growth trajectory of industrial production and infrastructure, especially 

in developing economies, is expected to boost the market for steel tubes and pipes 

over the coming years. 

 

0
200
400
600
800

1000

1200
1400
1600

Historical Price Movement of RMTL

Close Price



 

   

                                                                                                                                                              Page 10 / 22 
 

 

Key Indicators: 

 SALES Growth: -2% (Y-o-Y) 

 Gross Margin: 28% 

 EBITDA Margin excluding Other Income: 13% 

 PAT Margin: 9%  

Q1 FY21 Result Update: 

  RMTL Sales fell -2% Y-O-Y to 578.06 Cr.  Carbon steel (CS) sales volume was at 

58546 tonnes (up 25% YoY).  Stainless steel (SS) sales volume was at 4024 

tonnes (down 12% YoY).  

 Gross Profit Margin stood at 28%, a decline of 587 Basis Points. 

  EBITDA Margins excluding Other Income stood at 13%, a decline of 478 Basis 

points on a Y-O-Y Basis. EBITDA Margins fell on account of higher sales volume of 

carbon steel business (relatively a lower margin business compared to stainless 

steel business).  

  Net Profit stood at 49.70 Cr, a Y-O-Y decline of 21%.   

 Nationwide lockdown impacted demand from refineries, power and CGD, but the 

company is expecting major order inflows from these segments in Q2FY21. The 

CS segment is expected to do well from July 2020 on account of order flows from 

water & gas transmission trunk pipes and CGD pipes. 

 SS pipe expansion has already been done but the commencement is pending for 

international audit (especially from Germany and Italy), which is on hold due to 

restrictions on international flights. The inspection is expected in Aug 2020 and 

the trial run will start from Oct 2020. The production is expected from Q4FY21. 

 The company supplied CS and SS pipes (worth of Rs.35 cr) to LNG Canada project 

(executed by L&T) in FY 20. Company is also bidding for LNG Mozambique and 

the supply is expected to start from FY22. 

 Ministry of Oil & Natural Gas is planning to double the refining capacity in the 

next 10 years. Around 10% of total capex on this expansion will be on seamless 

pipes. With increased capacity by FY22 and anti-dumping duty on cheap Chinese 

imports, the management is expecting a significant opportunity for SS pipes in 

this space. Besides, the revival of five mega fertilizer plants in India is also 

expected to improve sourcing for SS pipes. 
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 RMTL’s order book as on August 1, 2020 was at Rs 860 crore (Rs 1380 crore as on 

June 1, 2020). Higher margin SS order book was at Rs 483 crore (Rs 660 crore as 

on June 1, 2020) with CS orders of Rs 377 crore (Rs 720 crore as on June 1, 2020). 

 In terms of domestic and exports mix, domestic orders were at Rs 533 crore 

while export orders were at Rs 327 crore. Of the Rs 533 crore domestic order 

book, Rs 373 crore is in the SS segment while balance Rs 160 crore is in the CS 

segment. 

 Of the Rs 327 crore export order book: Rs 110 crore is in the SS segment while 

the balance Rs 217 crore is in the CS segment. 

 As on 5th September 2020, the Company has received 2 Domestic Orders 

aggregating to Rs.190.00 Crores in Carbon Steel Division of the Company for the 

supply of coated CS Pipes for Oil & Gas Sector to be completed between 

December, 2020 to June, 2021. 

 While in Q1FY21 Ratnamani’ s order book declined sequentially on account of 

Covid-19 related shutdowns, the same is likely to gain traction on account of 

gradual opening up of the economy. 
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Q1 FY21 Results Highlights & Financial Performance  

Profit & Loss Statement for Q1 FY21  

Particulars Q1 FY21  Q1 FY20  YOY Change 

Total Sales 578.06 587.67 -2% 

Raw Material Cost 414.74  387.13  7% 

Gross Profit 163.32  200.54  -19% 

Employee Cost 33.10  35.49  -7% 

Other Expenses 56.56  62.05  -9% 

Operating Profit (Excl OI) 73.66  102.99  -28% 

Operating Margin  13% 18%   

Depreciation 14.31 14.32  0% 

PBIT 59.35  88.68  -33% 

Other Income 12.69 11.07    

Interest 5.30 3.80    

PBT 66.74  95.94  70% 

Provision for Tax 17.04 33.22    

Effective Tax Rate 25.5% 34.6%   

Profit After Tax 49.70  62.72  -21% 

Consolidated Net Profit 49.70  62.72  -21% 

Margin 9% 11%   

EPS  10.57  13.35    
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Consolidated Profit & Loss Statement  

Particulars  FY18  FY19  FY20  

Total Sales 1789.806 2754.90 2583.14 

Raw Material Cost 1,140.70  1,904.03  1696.31 

Gross Profit 649.11  850.87  886.83  

Employee Cost 109.18  129.09  144.81 

Other Expenses 250.97  315.27  318.09 

Operating Profit (Excl OI) 288.96  406.51  423.94  

Operating Margin  16% 15% 16% 

Depreciation 60.61 62.42 58.51 

PBIT 228.35  344.09  365.43  

Other Income 32.42 41.23 61.84 

Interest 9.86 14.77 20.96 

PBT 250.91  370.55  406.30  

Provision for Tax 76.09 117.63 98.81 

Effective Tax Rate 30.3% 31.7% 24.3% 

Consolidated Net Profit 174.82  252.92  307.50  

72%

6%
10%

66%

6%
11%

Raw Material Cost Employee Cost Other Expenses

Q1 FY21

Q1 FY20

Cost as a % of sales 
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Margin 174.82  252.92  307.50  

EPS  10% 9% 12% 
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Consolidated Balance Sheet:  

Particulars  FY 18  FY 19  FY 20  

Equity Share Capital 9.35 9.35 9.35 

Reserves 1,299.49 1,513.41 1,699.81 

Non Current Liabilities 42.89 43.22 217.08 

Current Liabilities 395.53 487.15 618.33 

Total 1,747.26 2,053.12 2,544.57 

Net Block 444.52 439.32 499.14 

Intangible Assets 0.86 0.70 0.78 

Capital Work in Progress 46.91 178.60 371.46 

Investments 0.97 1.02 1.31 

Other Noncurrent Assets 13.35 15.19 30.87 

Current Assets 1,240.66 1,418.29 1,641.01 

Total 1,747.26 2,053.12 2,544.57 

Current Ratio 3.14 2.91 2.65 

Return on Equity 12% 17% 18% 

Return on Capital Emp  15% 22% 19% 
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Consolidated Cash Flow Statement:  

 

SWOT ANALYSIS  

Strength & Opportunity Factors: 

 In spite of the lockdown, the companies top line has been marginally affected on 

account of higher carbon steel volumes.  

 An employee friendly organization where the health of employees is the first 

priority. Personal meetings are replaced by conference calls.  

 The Company is looking forward to leverage the opportunities from the upcoming 

LNG terminals on the western coast of the country. Being a preferred supplier of 

pipes and tubes worldwide, we are all set to tap the opportunities in Thermal, 

Nuclear and Solar Energy sector, Fertilizers, Atomic Energy, Aerospace, and Water 

sector as well. 

 Internationally, the Gulf countries, US, Europe, South East Asia, and Africa offer 

multiple opportunities for the Company’s quality products. Ratnamani is approved 

by Saudi Aramco for its stainless steel tubes and pipes backed by its brand 

reputation and recognition in the market. The Company is also set to capitalise on 

the export opportunities owing to its price, location and quality edge. 

 The company has undergone capacity expansion which due to covid has been on a 

pause. However with opening up of states, the expansion would begin. They expect 

the Extrusion Press to be ready for commercial production by December 2020. They 

also undertook a greenfield expansion project by adding capacities in L-SAW pipes by 

setting-up a new facility at Kutch location. This plant is also expected to be ready for 

commercial production by December 2020. 

 During the year, the Company became an approved supplier of Condenser Tubes in 

stainless steel as well as in titanium to one of the major international Atomic Energy 

corporation. This approval may result into opportunities for SS tubes and pipes for 

global projects. 

Particulars (value in cr)  FY 18 FY 19 FY 20 

Cash from Operating Activity -72.75 553.52 215.21 

Cash from Investing Activity 21.20 -360.08 -356.81 

Cash from Financing Activity 41.62 -56.27 46.81 

Net Cash Flow -9.93 137.17 -94.79 

Cash & Cash Equivalent opening Balance 15.35 5.42 142.59 

Cash & Cash Equivalent closing Balance 5.42 142.59 47.80 
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 The country has witnessed increased production and consumption of fertilizers over 

the years owing to increasing demand for agricultural products. With the high quality 

Urea Grade tubes, the division will strive to get exposure from the requirements 

globally. 

 Better investments in the Atomic Energy sector in India will benefit the Company in 

the form of rising demand for Seamless Stainless Steel and Welded Pipes. Moreover, 

the Government has announced an increase in the foreign direct investment (FDI) 

limit in the defence sector from current 49% to 74% which will benefit the Company 

owing to its versatile steel pipes and tubes. 

 During the year, growth was muted in water sector projects on account of payment 

issues. However, driven by various initiatives in the water sector, acceptability of 

Carbon Steel Pipes for transportation, the Company foresees huge opportunities in 

the coming year. Moreover, demand is expected to rise in Africa, Middle East 

Countries such as Saudi Arabia, Oman which have huge potential for water projects. 

 The Make In India Impact will have a big impact on the company’s growth. The 

company is confident of tapping up the opportunities. 

 

Weakness & Threats: 

 Competition: Competition by bidding at lower cost in domestic as well as 

international markets could affect market presence. 

 Foreign exchange risk: The risk of Foreign exchange fluctuation can impact the 

Company as it is engaged in procuring various equipment from the overseas as well 

as the Company exports its products to foreign countries. 

 Economic downturn: A major economic downturn resulting in lower demand/delay 

for various projects. For instance, the COVID-19 crisis has impacted economic 

activities significantly by disrupting operations 

 Liquidity risk: The liquidity risk may hinder smooth operation of the Company due to 

blockage of funds resulting in delayed receivables. 

 Input cost fluctuations: Significant changes in raw material costs (steel) can impact 

the profitability. 

 Labour disputes: Industrial disputes lead to industrial action with impacts the 

Company’s ability to meet client demands. 

 Production side Constraints: Extension of lockdown will affect the Factories thus 

impacting the topline. 

 Looking into the current scenario, the Company foresees a tough time for all the 

sectors with delayed project execution. However, with various initiatives in the 

enduser segments, supportive Government policies, strong industry position and 

capacities, the Company anticipates continuous order inflow and sustainable growth 

in the future. 
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Valuation: 

We believe FY 21E revenue to decline by 9% and FY 22E revenue to grow by 12% Y-O-Y to  

Rs 2632.74 Cr. Based on this,  The cash profit is expected to be 368.58 Cr. The CEPS works 

out to be 78.42. This when discounted 18 times translates into a target price of 1411 

implying an upside of 24.86% from current levels. 

Particulars 2020 2021 E 2022 E 

Revenue 2583.14 2350.66 2632.74 

GP 886.83 752.21 868.80 

GP Margin 34% 32% 33% 

EBITDA  423.94 423.12 500.22 

EBITDA Margin 16% 18% 19% 

EBIT  365.43 352.60 447.57 

EBIT Margin 14% 15% 17% 

PAT 307.50 305.59 368.58 

PAT Margin 12% 13% 14% 

No of Shares 4.70 4.70 4.70 

EPS 65.42 65.02 78.42 
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DISCLAIMERS AND DISCLOSURES- 

Latin Manharlal Securities Private Limited (CIN-U67120MH1997PTC110873) and its affiliates are a 
full-service, brokerage, investment banking, investment management, and financing group. Latin 
Manharlal Securities Private Limited (LMSPL) along with its affiliates are participants in virtually all 
securities trading markets in India. LMSPL was established in 1997 and is one of India's leading 
brokerage and distribution house. LMSPL is a corporate trading member of Bombay Stock Exchange 
Limited (BSE), National Stock Exchange of India Limited (NSE), MCX Stock Exchange Limited (MCX-
SX). LMSPL along with its subsidiaries offers the most comprehensive avenues for investment sand is 
engaged in the businesses including stock broking (Retail), commodity broking, depository 
participant, insurance broking and services rendered in connection with distribution of primary 
market issues and financial products like mutual funds, fixed deposits.  
 
LMSPL is under the process of seeking registration under SEBI (Research Analysts) Regulations, 2014. 
LMSPL hereby declares that it has not defaulted with any stock exchange nor its activities were 
suspended by any stock exchange with whom it is registered in last five years. 
 
LMSPL offers research services to clients as well as prospects. The analyst for this report certifies that 
all of the views expressed in this report accurately reflect his or her personal views about the subject 
company or companies and its or their securities, and no part of his or her compensation was, is or 
will be, directly or indirectly related to specific recommendations or views expressed in this report. 
 
Other disclosures by Latin Manharlal Securities Private Limited (Research Entity) and its Research 

Analyst under SEBI (Research Analyst) Regulations, 2014 with reference to the subject company(s) 

covered in this report-: 

LMSPL or its associates may have financial interest in the subject company. 
Research Analyst or his/her relative’s financial interest in the subject company. (NO) 
 
LMSPL or its associates and Research Analyst or his/her relative’s does not have any material conflict 
of interest in the subject company. The researches Analyst or research entity (LMSPL) have not been 
engaged in market making activity for the subject company. 
 
LMSPL or its associates may have actual/beneficial ownership of 1% or more securities of the subject 
company at the end of the month immediately preceding the date of publication of Research Report. 
Research Analyst or his/her relatives have actual/beneficial ownership of 1% or more securities of 
the subject company at the end of the month immediately preceding the date of publication of 
Research Report:(NO) 
 
LMSPL or its associates may have received any compensation including for investment banking or 
brokerage services from the subject company in the past 12 months. LMSPL or its associates may have 
received compensation for products or services other than investment banking or brokerage services 
from the subject company in the past 12 months. LMSPL or its associates may have received any 
compensation or other benefits from the Subject Company or third party in connection with the 
research report. Subject Company may have been client of LMSPL or its associates during twelve 
months preceding the date of distribution of the research report and LMSPL may have co-managed 
public offering of securities for the subject company in the past twelve months. 
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The research Analyst has served as officer, director or employee of the subject company: (NO) 
 
LMSPL and/or its affiliates may seek investment banking or other business from the company or 
companies that are the subject of this material. Our salespeople, traders, and other professionals may 
provide oral or written market commentary or trading strategies to our clients that reflect opinions 
that are contrary to the opinions expressed herein, and our proprietary trading and investing 
businesses may make investment decisions that may be inconsistent with the recommendations 
expressed herein. In reviewing these materials, you should be aware that any or all of the foregoing, 
among other things, may give rise to real or potential conflicts of interest including but not limited to 
those stated herein. Additionally, other important information regarding our relationships with the 
company or companies that are the subject of this material is provided herein. This report is not 
directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident 
of or located in any locality, state, country or other jurisdiction where such distribution, publication, 
availability or use would be contrary to law or regulation or which would subject LMSPL or its group 
companies to any registration or licensing requirement within such jurisdiction. Specifically, this 
document does not constitute an offer to or solicitation to any U.S. person for the purchase or sale of 
any financial instrument or as an official confirmation of any transaction to any U.S. person. Unless 
otherwise stated, this message should not be construed as official confirmation of any transaction. No 
part of this document may be distributed in Canada or used by private customers in United 
Kingdom. All material presented in this report, unless specifically indicated otherwise, is under 
copyright to LMSPL. None of the material, nor its content, nor any copy of it, may be altered in any 
way, transmitted to, copied or distributed to any other party, without the prior express written 
permission of LMSPL . All trademarks, service marks and logos used in this report are trademarks or 
registered trademarks of LMSPL or its Group Companies. The information contained herein is not 
intended for publication or distribution or circulation in any manner whatsoever and any 
unauthorized reading, dissemination, distribution or copying of this communication is prohibited 
unless otherwise expressly authorized. Please ensure that you have read “Risk Disclosure Document 
for Capital Market and Derivatives Segments” as prescribed by Securities and Exchange Board of 
India before investing in Indian Securities Market. In so far as this report includes current or historic 
information, it is believed to be reliable, although its accuracy and completeness cannot be 
guaranteed. 
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