
 

   

                                                                                                                                                              Page 1 / 18 

 

 

 

Macro / Political Commentary 

Prime Minister Narendra Modi on Thursday launched a programme to honor honest income 
tax payers in the country. PM Modi unveiled faceless tax scrutiny and appeal and urged 
people to pay their due taxes and contribute to nation building. 
 
Modi also announced the Income Tax Department will adopt a 'taxpayer charter' which 
outlines rights and responsibilities of both tax officers and taxpayers. Launching the 
platform 'Transparent Taxation – Honoring the Honest', Modi said the department will start 
faceless appeals from September 25. 
 
Processing all tax assessments in a technology driven and faceless manner is set to offer a 
big compliance relief to businesses while giving income tax department officials more time 
to specialize in complex areas of taxation, said industry representatives and experts. 
 
The Central Board of Direct Taxes (CBDT) on Thursday issued separate orders to the effect 
that other than certain specified cases, all assessment orders are to be issued under the 
faceless assessment scheme and that income-tax surveys can only be sanctioned by top 
officials handling investigation and tax deducted at source. 
 
While the tax department processes bulk of the returns in an automatic way, some may 
need clarifications and the degree of deep dive needed may vary. Some returns are chosen 
for scrutiny although these account for only a fraction of all the returns processed. Now, 
most assessments including scrutiny cases will be under the faceless scheme. 

Tax reforms such as faceless assessment would promote ease of living; industry body 
Confederation of Indian Industry (CII) said quoting its president Uday Kotak. Policy-driven 
governance based on digital interface minimizes grey areas, eliminates discretion and 
promotes transparency and certainty, said Kotak. 
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Capital Goods Shine in Markets 

Index Value Weekly % 

BSE Oil & Gas 13181.61  (0.5) 

BSE SmallCap 13824.46  1.0  

BSE FMCG 11600.33  (0.9) 

BSE Mid Cap 14410.18  1.3  

BSE Healthcare 18997.36  1.0  

BSE Capital Goods 13796.74  6.1  

BSE Bankex 24534.78  (0.7) 

BSE Auto 17337.60  1.1  

BSE Power 1579.54  2.1  

BSE Sensex 30 37791.77  (0.8) 

BSE IT 18215.24  0.0  

BSE Metals 8697.67  2.9  

 
JSW Steel, L&T stage smart recovery 
 

Gainers     

JSW Steel 265.05 10.4% 

Zee Entertainment 161.05 7.3% 

Yes Bank 15.10 7.1% 

Larsen & Toubro 980.40 7.1% 

Adani Ports & SEZ  348.00 6.5% 

Losers     

Eicher Motors 20138.50 -7.7% 

Bharti Airtel 527.05 -6.0% 

Bajaj Finance 3333.45 -3.8% 

Bajaj Finserv 6238.15 -3.5% 

Britannia Inds 3800.00 -3.4% 
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Currency Value 
Weekly 

%  Commodity INR 
Weekly 

%  

GoId 
Bond Yield 

Weekly 
% 

 $/INR 74.90 0.0  

Crude (1 
barrel) 

          
3,134  0.5  

10-
year 5.95 1.0 

 €/INR 88.40 -0.2  Gold (10 gm) 
        

52,549  -5.9  5-year 5.22 2.0 

 £/INR 97.88 -0.2  Silver (1 kg) 
        

68,609  -9.9  1-year 3.68 0.8 

 ¥*/INR 0.70 -1.4  Copper (1 kg) 
              

505  -1.2     
* per 
100 Yen    

Aluminium (1 
kg) 

              
144  -2.0     

           
           
Tata Steel: Investor Presentation Updates 
 

• Economic activity is gradually recovering, supported by relaxation in lockdowns and 
economic stimulus 

• China’s major activity indicators suggest a V-shape recovery; robust Chinese steel 
demand, normalizing steel inventories and declining net steel exports from China 
have led to an improvement in Asian steel prices 

• Iron ore prices have increased sharply with supply side disruptions and strong 
demand from China; regional gross spot spreads decreased to unsustainable level in 
May-Jun’20 before improving marginally in Jul’20 

 
India Market Update 
 

• Apparent steel consumption declined by 55%QoQ and 56%YoY to 11.14 mn tons in 
1QFY21 as economic activities declined sharply in Apr-May’20 amid complete 
nationwide lockdown 

• Recovery begun from Jun’20; apparent steel demand improved in Jun‘20 and July ’20 
to 67% and 75% of FY20 average monthly demand 

• Steel prices are improving since Jun’20 on demand recovery and surging regional 
steel prices 

 
Europe Market Updates 
 

• COVID-19 has further impacted the already struggling steel demand with 
automotive sector impacted the hardest; there are signs of slow recovery 

• Despite fall in imports, share of steel imports to total consumption in EU remains 
elevated 

• Spot spreads fell sharply as steel prices decreased in 1QFY21 amid weak demand; 
decrease in coking coal price was more than offset by rising Iron ore prices. 
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Recalibration amid the Challenging Environment 
 

• Long term funds raised to shore up liquidity 

• Aggressive liquidity management aimed at cash neutral operations 

• Engaged with UK and EU government to seek support 

• Squeeze on spend and capex to conserve cash 

• Managing risks at physical assets and across the supply chain 

• Optimized plant operations; curtailed utilization levels in April before ramping up 
from May 

• Ramped up mining operations to reduce iron ore buy 

• Exports increased to counter closure of Indian markets 
 
Key Performance Highlights 
 

• Capacity utilization in India ramped up to normalized levels towards end of June 

• Overall India sales volumes in June ‘20 at 115% of FY20 average monthly deliveries 

• Free cashflow generation in the face of COVID-19 disruption 

• Maturity profile extended by raising long term debt of Rs.5,935 crores 

• Liquidity increased to Rs.20,144 crores as a contingency buffer 

• Asian steel prices are expected to improve with robust steel demand, strong Iron 
ore prices and lower exports from China 

• Domestic steel prices are expected to find support with recovery in steel demand; 
improving Asian steel prices 

• Seaborne iron ore prices are expected to remain elevated with strong demand from 
China 

• Coking coal prices are expected to gradually increase with recovery in global steel 
production, especially in India 

 
Bharat Forge Ltd: Earnings Update 
 
The pandemic outbreak, coupled with weakening financial profile of fleet operators and 
significant price hikes because of transition to BS-VI emission norms, the overall CV demand 
is expected to decline by 30- 35% in FY 2021 with a more severe hit in the M&HCV segment 
than the LCV segment. Volumes are however expected to recover gradually from H2FY21 
onwards from the current lows with any meaningful demand recovery expected in FY 2022 
only. 
 
After strong growth in the North American Class 8 and European heavy truck production 
from CY 2016 to CY 2019, demand in CY 2020 was expected to decline as part of a normal 
cyclical slowdown, but it was further accelerated by the onset of COVID-19 pandemic. 
Lockdown measures adopted by countries globally to control the spread had a significant 
impact on OEM production and fleet utilization. Though production and economic activity 
has re-started, demand is expected to continue to remain tepid in the near term on account 
of the lower economic activity and a relatively newer fleet. The freight markets will continue 
to improve as concern about the pandemic wanes and more sectors of the economy reopen 
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The Industrial business revenues were also affected due to COVID-19 related shutdowns and 
weak economic activity. Our key sectors such as O&G and Construction & Mining, witnessed 
considerable decline in activity and low demand. While customer demand is slowly 
improving, there is significant uncertainty around the pace of global recovery in the key 
markets that we cater to. 
 
Hero Motocorp: Earnings Update 
 
The Covid-19 period has been an unprecedented challenge for the automotive industry, as 
indeed for several other sectors and economies around the world. Hero MotoCorp was 
quick to begin work on cost control and efficiencies that enabled us to limit the impact of 
the unprecedented times during the first quarter of the financial year. Cash conservation 
efforts and rationalization of expenses, along with productivity enhancement measures; 
have helped us pass through the uncertain period as we now enter the phase of rapid 
recovery and return of demand. We are already seeing green shoots, and expect them to 
sustain and get stronger as we move towards the festive season. Our July month sales were 
more than 95% of pre-covid sales and we do see positive trend moving forward" With 
strict safety measures and protocols in place, about 95% of the customer touch points of 
Hero MotoCorp are fully operational and the company's eight production facilities - six in 
India and two in global markets have resumed manufacturing. 
 
KEC International Ltd: Delivers Steady Performance amidst Challenging Times 
 

• Robust Order Book + L1 of over Rs. 24,500 crore / Order Intake Rs 1,931 Crs / Order 
Book Rs 19,682 Crs 

• Revenue of Apr’20 impacted significantly due to COVID-19 disruption, however 
Revenue of May’20 and June’20 better than corresponding months of last year 

• EBITDA Margin at 8.8% in Q1 FY21 against 10.4% in Q1 FY20 

• PBT Margin at 4.4% in Q1 FY21 against 5.7% in Q1 FY20 

• PAT Margin at 3.2% in Q1 FY21 against 3.7% in Q1 FY20 

• Interest cost – Reduction in absolute terms as well as % to sales for Q1 FY21 

• YTD Order Intake stands at Rs. 1,931 Cr – Growth of 73% 

• Robust Order book + L1 Pipeline of over Rs. 24,500 Cr 

• Average Borrowing level continues to be in line with the target of ~Rs 2,500 Cr 
 

• Overall net debt and interest-bearing acceptances brought down by Rs 183 Cr as 
compared to last year.  

 
Kalpataru Power Transmission Ltd: Earnings Update 
 

• Construction activity has resumed on almost all sites in KPTL and JMC 

• Site and labor productivity touched at around 90% in KPTL and ~75% in JMC; Expect 
situation to normalize by end of Q2FY21 

• Focus on cash flows with dedicated efforts on cost optimization and prudent working 
capital management in KPTL and JMC 

• Continue to win orders in KPTL and JMC despite unprecedented working 
environment 
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• Signed agreements for sale of Jhajjar and ATL despite pandemic; Working to close all 
T&D assets sale transactions in FY21 

• Tendering outlook remains positive across all businesses in KPTL and JMC 

• Expect to grow positively in KPTL and JMC for FY21 

• Order Inflow YTDFY21: Rs 2,470 Crs 

• Order Book 30 June 20: Rs 13,522 Crs 

• Received New Orders of Rs.604 Crs till date in Q2FY21; L1 of around Rs 1,000 Crs 
 
ABFRL: Earnings Update 
 

• Cost Reduction Rentals: — Substantial savings already locked in, balance to flow in 
Q2 onwards — Renewed renegotiations in light of extended COVID 

• Manpower cost optimization initiatives kicked in only from June’20; gains to be 
realized in subsequent quarters — Front -end Sales staff redeployed 

• Travel, administrative and other overheads slashed 

• 81% network operational by end of Q1, paramount importance given to safety and 
hygiene measures 

• As of June 2020, E-commerce orders (by value) up 166% vs June last year 

• WhatsApp Commerce, Video Selling, Hyperlocal format piloted successfully to 
reach wider customer base 

 
Bata Ltd : Earnings Update 
 
Results in the first quarter of FY2020-21 were severely impacted because of disruptions 
caused by the ongoing COVID-19 pandemic. The Company witnessed a gradual 
improvement in business once the lockdown was lifted. While multiple measures taken by 
the Company for customer safety, product availability and channel expansion have helped 
increase sales, the prevailing uncertainties have dampened the consumer demand for 
discretionary spends. The Company is focusing on controlling its costs-related to retail 
stores, factories, rentals & operations and drive efficiencies in its value chain. The impact of 
cost saving exercise is visible in these results. Multiple work streams have been put into 
place to look at all cost-lines and come out of the pandemic fighting fit. 
 
The team has responded admirably by focusing on recovery of the business through agile 
portfolio expansion, scaling up our digital presence via bata.in & e-comm partners and 
introducing 2 new hyper-local channels Bata Chat Shop for shopping over WhatsApp and 
‘Bata Stores on Wheels’ mobile kiosks that allow customers to shop at their doorstep. In 
addition, we have increased our focus on franchise store rollout and extending our reach to 
multi-brand outlets to get even closer to our customers. We are hopeful that the 
improvement in sale will continue and get a further boost with the festivities in the coming 
quarter. 
 
 
 
 
 
 



 

   

                                                                                                                                                              Page 7 / 18 

 

Motherson Sumi Ltd: Updates 
 
Even though first quarter was a wash out, economies have started witnessing green shoots 
of recovery. Our teams and plants across the globe have also resumed operations and are 
working closely with our customers to fulfill their requirements. We now expect demand for 
the auto industry to gain momentum in the coming quarters of this fiscal year 
 

▪ Various counter measures viz. manpower cost optimization savings on operating 
costs and other savings measures taken globally 
 

▪ Various measures including support from Government on securing credit lines 

undertaken with critical monitoring of capital expenditures and elimination of non – 

critical investments 
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Key Data Points 

Industry Automobile & Ancillaries 

CMP 1596.45 

52 Week High/Low 1699.90/588.40 

Shares O/S (Cr) 0.86 

Market Cap (Rs Cr) 1379.26 

EPS 27.26 

P/E 58.56 

P/BV 2.39 

Beta 0.80 

 

Overview 

•  VST Tillers Tractors Ltd. was established in the year 1967 by the VST Group of 

companies, a well known century old business house in South India. 

•  The founder of the group was Sri. V.S. Thiruvengadaswamy Mudaliar who started 

with humble beginnings under the VST & Sons banner in the year 1911. The group 

built its reputation through retailing of petroleum products and distribution of 

Automobiles in Karnataka and Tamil Nadu. 

•  VST Tillers Tractors Ltd. was promoted by VST Motors as a joint venture with 

Mitsubishi Heavy Industries Ltd, Japan. The company is now the largest 

manufacturer of Power Tillers in India. 

•  Today, the VST family holds 54.8% of the equity in the listed company that has 

recorded consistent growth and has given excellent returns to its shareholders. 

•  With eye on global opportunity, the company has expanded its presence in more 

than 20 countries over a decade and established itself as a most preferred brand for 

the compact tractors. 

 

 

 

 

VST TILLERS TRACTORS LTD                                      BUY 

CMP: 1596.45           Target: 1935.60 |Upside Potential: 21.24% | Time Horizon: 12 Months 
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Share Holding Pattern as on 30th June 2020  

Particulars Shares ( In Cr) Holding % 

Promoters   0.47 54.80% 

FII 0.04 4.60% 

Public Non Institution 0.22 25.10% 

Other Institutions 0.03 3.20% 

Mutual Funds 0.11 12.30% 

Total 0.86 100% 

 

Public holdings more than 1% of the Total No. of Shares  

Name of the Shareholder Total Shares Held 
Shares as % of Total No. of 

Shares 

KOTAK SMALL CAP FUND 430564 4.98% 

NIPPON INDIA SMALL CAP FUND 207875 2.41% 

L&T EMERGING BUSINESSES FUND 191060 2.21% 

HDFC LONG TERM ADVANTAGE FUND 156600 1.81% 

INDIA WHIZDOM FUND 191096 2.21% 

FIRST STATE INVESTMENTS ICVC- STEWART 
INVESTORS INDIAN SUBCONTINENT 
SUSTAINABILITY FUND 

3,26,900 3.78% 

Total  1,177,195 17.40% 
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Industry/Sector outlook:  

TILLER INDUSTRY MARKET SHARE (FY20)  

 

 

• A power tiller is two-wheeled agricultural equipment with tillers attached to it and 

the operator walks or guides the equipment. Power tillers are generally having a 

single axle; however, a seat maybe provided in certain designs. In addition to tilling, 

power tillers can be utilized for sowing, threshing, harvesting, planting, and spraying 

fertilizers. 

•  Power tillers are cost-effective, as compared to tractors, and hence, are employed 

extensively by small farmers. Tractors can be difficult to operate in hilly areas and on 

slopes; hence, power tillers are highly useful and can be easily manoeuvred across 

small farms. Power tillers are lighter than tractors and hence, provide minimal soil 

compaction. Consequently, the required depth for tillage can be controlled. 

•  Power tillers are versatile can be used for various applications such as harvesting, 

pumping water, transporting crops, and threshing. Power tillers are widely preferred 

across small farms, as they reduce the ownership cost of several agricultural 

equipment and can be employed for multiple farming activities. 

•   In July 2020, the Indian Government imposed restrictions on Chinese Tillers that 

currently commands 30% of the Market Share and account for 50% of units imported 

annually. It said that the cumulative value of authorization issued to any firm/all 

firms in a year would not be exceeding 10 per cent of the value of power tillers 

imported during the past year (2019-20) by that company. The cap of 10 per cent 

would also be applicable for components of power tillers. 

0%

50%

30%

18%

2%

VST Tillers

KAMCO

Chinese Players

Others
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•  The long-term tractor growth story in India also remains intact, underpinned by 

structural drivers such as low market penetration, uptick in farm mechanisation, 

stable farm income and government focus on rural development – we thus expect a 

positive industry volume CAGR over FY20-FY23. VSTT is the fastest growing tractor 

company in India, given its low base and limited presence in the lower HP segment. 

• Key Indicators: 

• SALES Growth: 5% (Y-o-Y) 

• Gross Margin: 33% 

• EBITDA Margin excluding Other Income: 11% 

• PAT Margin: 12%  

Q1 FY21 Result Update: 

•  VST Tillers Sales grew 5% Y-O-Y to 146.24Cr.  This is due to robust demand for 

Power Tillers and Tractors driven by adequate water levels with normal monsoons & 

buoyant kharif crop cultivation. However the volume growth has been negligible. 

Sales volume for higher HP products grew to 170 in Q1 FY21, a growth of 240% on a 

Y-O-Y basis. Compact tractors have also grown. 

• Gross Profit Margin stood at 33%, a decline of 300 Basis Points inspite of 

deflationary input costs. The Management expects the margins to stabilize in the 

near future. Reduction is expected in material cost by 1-1.5% 

•  EBITDA Margins excluding Other Income tool at 11%, a growth of 80 Basis points on 

a Y-O-Y Basis.  

• Net Profit stood at 17 Cr, a Y-O-Y growth of 48%.  This includes the other income of 

9.26 Cr out of which 7.5 Cr is the fair value of mutual funds. 

•  The restriction on import of Power Tiller and parts from China will benefit VST 

Tillers as they have the biggest market share in the Power Tiller segment in India. 

30% of the market share comes from China. Couple of players who import from 

China have already been in contact with VST tillers and they are in final talks for 

supply of Tillers. Eventually Imports will stop. 

•  After 2 years of low growth, consumer sentiments have improved. No limitation on 

demand. The company has tied up with all Banks & NBFC. The company expects 2 

years of market growth. 

•  Power Tillers are at 62% Capacity while Tractor Capacity at 68%. Going forward, The 

Company expects the capacity utilization to improve. 
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•  The company is running with advanced orders from dealers in Power tillers and 

tractors even in August. 

•   The company is facing supply side constraints in both segments. August is expected 

to improve at supplier side. 

•  The tiller and tractor are products which are bought with the help of subsidy. The 

subsidy is not being provided to the farmers. The farmers have started buying these 

products without any subsidy and are funding themselves. Farmers are not waiting 

for the subsidy. 

•  The company has been aggressive in tying up with new dealers. In North, they 

added 8-10 dealers in this quarter. Higher Hp dealers close to 100. They have 

acquired more than 41 dealers in the power tiller segment till July. To attract the 

dealers they have made their tractors and tillers a value for money, improved 

features and have lowered the price by 5-10%.   

• Wherever Chinese dealers are present, the company plans to be there. Places like 

UP, Rajasthan where china had a good share, VST entered the market. They aim to 

do this in all areas dominated by Chinese products. 

• New products to be launched: By September, The company plans to launch its 

subsidy neutral Tractors which will help the farmers. This will be introduced when 

the sales are a bit muted due to change in season. VST is entering the power weeder 

segment and has started seed marketing the product. It plans to start with SKD 

manufacturing of this product with eventually full scale manufacturing in due course 

of time. 

•  VST predominantly deals in <30hp tractors and has market share of 10% in the 

segment. The company recently launched a 27hp product, which extends its 

footprint across the gamut of compact and small tractors – this coupled with ready 

capacity and structural market drivers such as low tractor penetration, growing farm 

mechanisation and stable farm income should enable it to grow. 

•  Working Capital: Receivables down to 87 Cr , a decline of 76% on a Y-O-Y basis. 

Trade payables grew to 85 Cr, up by 27% on a Y-O-Y basis. Inventory down to 78 Cr, 

a decline of 45% on a Y-O-Y basis. Dealer inventory down by 60%. 

•  With new products, increased demand and rapid growth in dealership the company 

expects to grow at a rate of 15-20% for this year. The company expects the industry 

to grow but aims to grow at a better rate.  
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Q1 FY21 Results Highlights & Financial Performance  

Profit & Loss Statement for Q1 FY21  

Particulars Q1 FY21  Q1 FY20  YOY Change 

Total Sales 146.24  139.68  5% 

Raw Material Cost 98.00  89.34  10% 

Gross Profit 48.24 50.34 -4% 

Employee Cost 16.81 20.38  -18% 

Other Expenses 15.08 15.44  -2% 

Operating Profit (Excl OI) 16.35 14.52 13% 

Operating Margin  11.2% 10.4%   

Depreciation 4.22 4  13% 

PBIT 12.13 10.79 12% 

Other Income 9.26 4.78    

Interest 0.47 0.79  -19% 

PBT 20.92 14.78 42% 

Provision for Tax 3.85 3.23    

Effective Tax Rate 18.4% 21.9%   

Profit After Tax 17.07 11.55 48% 

Consolidated Net Profit 17.07 11.55 48% 

Margin 12% 8%   

EPS  19.64  13.29    
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Consolidated Profit & Loss Statement  

Particulars  FY18  FY19  FY20  

Total Sales 763.49  614.80  543.68  

Raw Material Cost 493.75  406.23  372.33  

Gross Profit 269.74  208.57  171.35  

Employee Cost 68.89  66.11  68.30  

Other Expenses 81.12  96.31  85.71  

Operating Profit (Excl OI) 119.73  46.15  17.34  

Operating Margin  15.7% 7.5% 3.2% 

Depreciation 10.86  15.79  16.35  

PBIT 108.87  30.36  0.99  

Other Income 45.21  43.66  23.58  

Interest 1.85  2.49  1.47  

PBT 152.23  71.53  23.10  

Provision for Tax 40.25  25.47  5.10  

Effective Tax Rate 26.4% 35.6% 22.1% 

Consolidated Net Profit 111.98  46.06  18.00  

Margin 14.7% 7.5% 3.3% 

EPS  128.85  53.00  20.71  
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Consolidated Cash Flow Statement:  

Particulars (value in cr)  FY 18 FY 19 FY 20 

Cash from Operating Activity 33.37 43.18 72.34 

Cash from Investing Activity -36.00 11.03 -33.01 

Cash from Financing Activity -16.70 -53.98 -32.70 

Net Cash Flow -19.33 0.23 6.63 

Cash & Cash Equivalent opening Balance 35.62 16.29 16.52 

Cash & Cash Equivalent closing Balance 16.29 16.52 23.15 

 

SWOT ANALYSIS  

Strength & Opportunity Factors: 

• The company operates in the Tiller & Tractor business. Agriculture has been on a 

rise. Tillers & Tractors compliments the agriculture industry. 

•  Imports of Power Tillers have been banned from China. With VST Tillers having a 

market share of 51%, there is a lot of potential for the company to expand their 

share. 

•  Lower Input costs should lead to higher Gross Margins in the near future. 

•  The company has generated growth in revenues during such uncertain times. 

•  The company will benefit from the Aatmanirbhar Bharat initiative. By reducing 

prices of their products they will be able to attract smaller farmers as well. 

•  The company is innovative and aims to develop more products. 

•  The company is aggressively tying up with dealers from all over the country as well 

as areas where import from China had dominated. 

•  Promoters have no pledged shares. 

•  VST Tillers possesses a healthy balance sheet with positive cash flow and no Debt. 

•   Farmers are not waiting for the Government subsidies and are buying the products 

without any help. This trend is a positive boost for the company. 

Weakness & Threat Factors: 

• There is yet a supply side constraint. This depends on the lockdown. If lockdown gets 

extended this will affect it even more. 

•  Growth in Rural Areas may slow down. 
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•  Removal of import restrictions on Chinese power tillers. 

•  Increase in competition might affect the company’s market share. 

•  Indian Tillers and tractors have a price difference of 30000-35000 with Chinese 

products. Higher price of Indian Tillers/Tractors might affect the demand of the 

Indian products.  

Domestic Market In Units 50000 

China Imports  30% 

China Units 15000 

China Imports post Restriction 1500 

VST current Market Share 51% 

VST Market Share in Units 25500 

Potential Market Share Post Restriction 65% 

 

Valuation: 

We believe FY 21E revenue to grow by 18% and FY 22E revenue to grow by 14% Y-O-Y to Rs 

731 Cr. Based on this, the cash profit is expected to be Cr. The CEPS works out to be 84.16. 

This when discounted 23 times translates into a target price of 1935.60 implying an upside 

of 21.24 % from current levels. 

Particulars 2020 2021 E 2022 E 

Revenue 543.68  641.54 731.36 

GP 171.26  218.12 234.03 

GP Margin 32% 34% 32% 

EBITDA  17.34  141.14 160.90 

EBITDA Margin 3% 22% 22% 

EBIT  0.99  96.23 109.70 

EBIT Margin 0% 15% 15% 

PAT 18.00  64.15 73.13 

PAT Margin 3% 10% 10% 

No of Shares 0.86 0.86 0.86 

EPS 20.22 72.08 84.16 
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DISCLAIMERS AND DISCLOSURES- 

Latin Manharlal Securities Private Limited (CIN-U67120MH1997PTC110873) and its affiliates are a 
full-service, brokerage, investment banking, investment management, and financing group. Latin 
Manharlal Securities Private Limited (LMSPL) along with its affiliates are participants in virtually all 
securities trading markets in India. LMSPL was established in 1997 and is one of India's leading 
brokerage and distribution house. LMSPL is a corporate trading member of Bombay Stock Exchange 
Limited (BSE), National Stock Exchange of India Limited (NSE), MCX Stock Exchange Limited (MCX-
SX). LMSPL along with its subsidiaries offers the most comprehensive avenues for investment sand is 
engaged in the businesses including stock broking (Retail), commodity broking, depository 
participant, insurance broking and services rendered in connection with distribution of primary 
market issues and financial products like mutual funds, fixed deposits.  
 
LMSPL is under the process of seeking registration under SEBI (Research Analysts) Regulations, 2014. 
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LMSPL and/or its affiliates may seek investment banking or other business from the company or 
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