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Macro / Political Commentary 

A spike in inflation reading this week has revived debate among sovereign bond traders in India 
over how long the central bank could retain its dovish policy stance. 

The yield on India’s benchmark 10-year bonds surged to its highest since April, while the 
borrowing cost on Treasury bills rose to the highest in more than a year this week. That’s a sign 
that some investors are bringing forward bets for policy normalization by the Reserve Bank of 
India after retail inflation recently crossed the central bank’s comfort zone of 2%-6%. 

The inflation shock is adding to uncertainty on whether the central bank would stick to its 
pledge of keeping policy accommodative to support growth after the economy was battered by 
a deadly wave of Covid-19 infections. RBI Governor Shaktikanta Das said “it’s too early, it’s too 
premature” to discuss policy normalization at a review earlier this month. 

Moving to provide relief to farmers amid the Covid crisis, the Union Cabinet Wednesday cleared 
the decision to increase subsidy for di-ammonium phosphate (DAP) fertilisers from Rs 500 to Rs 
1,200 for a 50-kg bag, and approved nutrient-based subsidy rates for P&K (phosphate and 
potassic) fertilisers for 2021-22 till the present kharif season. 
 
An official statement issued after a Union Cabinet meeting said that the “Cabinet Committee on 
Economic Affairs, chaired by Prime Minister Narendra Modi, has approved the proposal of the 
Department of Fertilizers”. 
 
The approved rates will be effective from the date of notification, which was issued on May 20. 
“The estimated additional subsidy burden for such an arrangement will be around Rs 14,775 
crore,” the Government said. 
 
The subsidy rates for nutrient nitrogen (N), potash (K) and sulphur (S) have been kept at last 
year’s levels of Rs 18.78 per kg, Rs 10.11 per kg and Rs 2.37 per kg respectively. However, the 
subsidy rate for phosphorus (P) has been tripled to Rs 45.32 per kg from Rs 14.88 per kg last 
year. 
 
“In last few months, the international prices of raw materials of DAP and other P&K fertilizers 
have increased sharply… Government is fully sensitive to the concerns of farmers also and is 
already taking steps to tackle the situation so that the farming community can be saved from 
the effects of this price rise of P&K fertilisers (including DAP),” the statement said.“Accordingly, 
as a first step, Government has already directed all the fertiliser companies to ensure the 
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sufficient availability of these fertilisers in the market for farmers…On the pricing front of DAP, 
Government has already asked all the fertiliser companies to sell their old stocks of DAP etc. at 
the old prices only,” it said 
 

Index  Value  Weekly % 

BSE Oil & Gas 16,860.66 -1.6 

BSE SmallCap 24,635.39 -1.9 

BSE FMCG 13,510.79 1.6 

BSE Mid Cap 22,278.36 -2.7 

BSE Healthcare 24,867.91 -2.3 

BSE Capital Goods 22,183.89 -3.2 

BSE Bankex 39,093.38 -1.6 

BSE Auto 23,409.00 -3.0 

BSE Power 2,779.27 -8.0 

BSE Sensex 30 52,261.44 -0.4 

BSE IT 29,133.83 1.5 

BSE Metals 17,963.86 -7.5 

 
 

 INR % Var 

Gainers     

Hindustan Unilever 2,462.00 4.0% 

Infosys 1,498.75 3.6% 

Britannia Ind 3,670.70 3.2% 

Asian Paints 3,043.90 3.0% 

Bajaj Finserv 12,047.15 1.2% 

Losers   
Adani Ports & SEZ 694.40 -17.3% 

Coal India 146.80 -9.7% 

Vedanta 250.60 -9.3% 

JSW Steel 670.90 -8.3% 

Tata Steel 1,073.90 -7.3% 
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Amara Raja Batteries announces a bold ‘Energy & Mobility’ strategy; to accelerate growth in 
core sectors and diversify into New Energy to capitalize on emerging opportunities. 

• To invest in new green technologies, including lithium-ion batteries, to capitalize on 
fast-evolving trends in the Energy and Mobility sectors.   

• To Focus on Value maximization in the Lead Acid Batteries business through 
geographical and product portfolio Expansion, establishing a global footprint.  

The Board has agreed that the Company should continue to invest and expand the Lead Acid 
Batteries business in which the Company is a significant player in many customer segments. 
The new strategy, aimed at tapping opportunities in home inverter, motive power and 
unorganized segments, is expected to further consolidate the Company’s existing strengths and 
market share. The Company believes that the Lead Acid Batteries business will continue to 
grow in India owing to the buoyant demand from automotive, industrial, telecom and new 
emerging segments like data centres. 

 ARBL will further invest in advanced process technologies to maintain its technological edge 
as well as recycling to enhance critical raw material security and expand its commitment to 
environmental responsibility. The Company also hopes to pursue inorganic opportunities 
available in the market to bolster its leadership position. ARBL is confident that these initiatives 
will result in higher growth rates, increased market share and enhanced stakeholder value.  

The New Energy business will build on technological innovations such as Lithium and other 
new age chemistries that are enabling accelerated transformation in renewable energy, 
electric mobility, microgrids, etc. The technology in this space is emerging rapidly and often in a 
discontinuous way. The ACC PLI scheme announced recently by Government of India for Rs 
18000 Cr provides a significant impetus for building a domestic supply chain for lithium and 
other advanced cell chemistries to serve the fast-growing EV and renewable energy sectors. 
ARBL plans to invest in a bouquet of products and services to accelerate its transformation to 
an Energy and Mobility solutions provider. 

Quick Heal Technologies: Seqrite launches ‘Seqrite Hawkk’ to help enterprises secure their 
digital transformation journey 

• Introduces ‘Seqrite HawkkEye’ a centralized security management platform in the first 
phase  

• Plans to invest and launch more next-generation products and solutions under the 
‘Hawkk’ Umbrella 

Currency Value Weekly % Commodity INR Weekly % GoI Bond Yield Weekly %

 $/INR 73.58 1.0 Crude (1 barrel) 4,761.00 2.3 10-year 6.18 3

 €/INR 88.89 1.0 Gold (10 gm) 47,676.00 0.5 5-year 5.71 2

 £/INR 102.33 1.4 Silver (1 kg) 71,509.00 -1.8 1-year 3.93 1.5

 ¥*/INR 0.67 0.0 Copper (1 kg) 778.00 0.3

* per 100 Yen Aluminium (1 kg) 201.00 0.6
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Seqrite is the enterprise arm of Quick Heal Technologies Limited, one of the leading providers 
of cybersecurity products and solutions for consumers, businesses and Government. In 2020 
alone, Seqrite successfully thwarted over 13,000 cyber-attacks every hour, including 
ransomware (double extortion), APTs and targeted attacks, demonstrating the scale and 
sophistication of cyber-attacks. 

In the first phase, Seqrite Hawkk will offer – ‘Seqrite HawkkEye’ – a cloud based centralized 
security management platform that will empower enterprises to manage multiple security 
products from a single console. Seqrite will continue to invest and add more products under 
the Hawkk umbrella that will also mark the brand’s foray into endpoint detection and 
response (EDR), zero trust, data privacy and cloud-based network security products 

Greenply Industries Ltd: Presentation Highlights 

• Company is successfully steering forward in the transformational journey 

• Demand environment is better than pre-Covid level,supply chain logistics still have 
challenges 

• New product launch (E0) enhancing brand value 

• Improved working capital cycle and financial management enables Greenply India to be 
net debt free. Net working capital days lower on both a standalone and consolidated 
basis 

• Plywood 107% utilization in FY2021 

• Plywood – Moving towards an asset light set-up by increasing outsourcing in Premium 
& midsegment 

• Plantation of fast growing and improved species of clonal plantations to improve 
quality of wood availability and plywood manufactured 

• Sourcing of face veneer from own Subsidiary at Gabon 

• Distributors/stockists (Plywood >2200) and retailers (Plywood >6000) 

CARE Ratings: Results Updates 

• Growth in credit to the manufacturing and services sectors, which are pertinent to our 
business, registered lower growth rates. Credit growth to manufacturing was lower at 
0.4% for the year (0.7%) and that to services was 1.4% (7.4%). Debt issuances were 
higher but concentrated in the financial sector and PSUs. The growth of 0.54% in our 
rating income should be viewed against this backdrop as our business and ratings 
teams worked hard to maintain the surveillance book while enhancing new business 
notwithstanding the low economic conditions. 

• The subsidiary companies have witnessed growth of 13% in total income with net 
profit improving from Rs.3.48 crore to Rs. 5.87 crore. This was supported by a 
significant contribution from CARE Risk Solutions Private Limited and CARE Ratings 
Nepal Limited. 

• The company had concentrated on a planned outreach programme with several 
webinars being held on various sectors like banking, steel, construction, real estate, 
among others with guest speakers from industry. This was complemented with 
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research reports on the economy (domestic and world) and industry to provide views on 
performance and prospects. 

• Our focus firmly remains on improvement in productivity, strengthening analytical 
rigour in ratings & also diversifying revenue streams going forward. FY22 has not quite 
begun on the right note with two months of lockdowns across the country which has 
already affected growth in credit and debt issuances. 

Jubilant Foodworks Ltd: Results Highlights 

• Revenue from Operations at Rs. 10,259 million, up by 14.3%  

• EBITDA at Rs. 2,492 million, increased by 47.0%; EBITDA margin at 24.3%, higher by 542 
bps  

• Profit After Tax stood at Rs. 1,043 million; Profit margin at 10.2%, up by 782 bps  

• Opened 53 new stores including 50 new Domino’s stores and 1 new store each for 
Hong’s Kitchen, Ekdum! and Dunkin’ Donuts  

• Announced acquisition of 32.81% equity stake in DP Eurasia N.V., an exclusive master 
franchisee of Domino’s Pizza in Turkey, Russia, Azerbaijan and Georgia  

• Announced a landmark agreement to bring Popeyes® to India, Bangladesh, Nepal and 
Bhutan 

I am pleased with our performance in Q4FY21 and FY21. We returned to growth during the 
quarter, opened a large number of new stores, improved our operating margins and expanded 
our portfolio of brands. The quarter rounded off a challenging year where we were tested like 
never before, and I could not be more proud of the way our teams rallied around to serve our 
customers and our communities and to deliver an outstanding performance during the year. 
We are confident that our sustained investments in Digital, Supply Chain, Brand building, 
Innovation and Portfolio expansion will continue to be a source of competitive advantage for 
us and help drive hyper-growth 

Larsen & Toubro Infotech Ltd: Acquisition 

Cuelogic Technologies Private Limited (‘Cuelogic’), is a digital engineering Company with 300+ 
strong team including full stack engineers, who specialize in product development capabilities 
and expertise in scaling exponential technologies. Cuelogic also has a 100% subsidiary in the US, 
namely, Cuelogic Technologies Inc. and will be acquired as part of the transaction. Cuelogic’s 
primary focus is on building and modernizing digital products leveraging cloud native 
methodologies across web and mobile. They also run Innovation Lab as a service program for 
their clients. 
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Cuelogic operates in the digital product engineering space. They work with customers wanting 
to build digital products, modernize legacy software with modern technologies leveraging 
cloud, AI, mobility and offer Innovation Lab as a service to fast track experimentation and 
capture untapped value from Digital. 

This acquisition will help in enhancing LTI’s digital engineering practice by combining Cuelogic’s 
people, tools, methodologies, training methodologies and onboarding structure along with its 
strong leadership team to support practice development, sales, and delivery. 
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Company Profile 
 
Promoted by Salzer Group, Salzer Electronics Ltd was incorporated in the year 1985. The 
company is been engaged in manufacture of Cam Operated Rotary Switches,Terminal 
Connectors & On Load Isolators.The company has introduced new products such as 'S' Line 
series,Phase changing control panels and Switch fuse units in the year 1990. The company has 
commissioned a Wind Mill of 225 KW capacity in the year 1995 at Kathenur in Coimbatore to 
generate power from the wind for captive consumption.In 1996, M/s Salzer Exports Pvt Ltd 
became the subsidiary of Salzer Electronics Limited.Later M/s Salzer Spinners Limited became 
subsidiary of Salzer Electronics Limited. In the same year,the company had issued Bonus Shares 
at the ratio of 1:1.  

Salzer Electronics offers a complete range of customized electrical solutions for the switchgear, 
wire and cable and energy management businesses. The product range comprises load break 
switches, wiring ducts, terminal connectors, selector switches, ammeter switches, voltmeter 
Switches, DC disconnectors, electro-magnetic relays and magnetic wires besides modular wiring 
accessories and allied specialty products. 

The R&D facility is backed by a full-fledged laboratory and a captive tool room to upgrade and 
develop products that set market trends. There are five in-house manufacturing facilities at 
Coimbatore in Tamil Nadu and in Himachal Pradesh. 

The largest manufacturer of Cam-operated rotary switches (market share 25%) and wire ducts 
(20%) in India is also the only maker in India of energy savers and street-light controllers. 
Besides a wide own domestic distribution network and 350 locals distributors of Larsen & 
Toubro, exports go to more than 50 countries. Salzer primarily operates in one segment – 
Electrical Switchgears & Allied Products. For ease of analysis, the business is divded into four 
divisions – industrial switchgears, Wires & Cables, building products and energy savers. 

• Strong quarterly growth in top line, reflecting Company’s resilience despite a sluggish 
domestic market 

• Revenue mainly driven by exports & New business 

• FY21 standalone Net Revenue at Rs. 605.62 crore, growth of 6.82% YoY, growth mainly 
on account of higher sales of wire harness product & increased sales in wires & cables 
business 

• FY21 Standalone EBITDA at Rs. 61.79 crore 
 

SALZER ELECTRONICS LTD                                    BUY 

CMP: 147                  Target: 188 |Upside Potential: 27% | Time Horizon: 12 Months 
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• Standalone FY21 PAT at Rs. 20.67 crore 

• Board recommends dividend at 16% 
 

Key Financial Highlights 

Particulars Standalone Cons 

  
Q4 

FY21 
Q4 

FY20 YoY FY21 FY20 YoY FY21* 

Net Revenue 189.69 132.30 0.43 605.62 566.95 0.07 625.74 

EBITDA (excluding        
other income) 16.16 14.30 0.13 61.79 65.19 -0.05 63.02 

EBITDA Margin 8.52% 10.81% 
(229 
bps) 10.20% 11.50% 

(130 
bps) 10.07% 

PAT 6.99 9.14 -23.53% 20.67 26.39 -21.65% 21.38 

PAT Margin 3.68% 6.91% 
(323 
bps) 3.41% 4.65% 

(124 
bps) 3.42% 

Basic EPS (Rs.) 4.37 5.72 -23.60% 12.93 16.51 -21.68% 12.84 

 
Quarterly Performance Highlights 
 

• Net Revenue in Q4 FY21 was Rs. 189.69 crore as against Rs. 132.30 crore in Q4 FY20, 
YoY growth of 43.38%, mainly on account of higher sales from our wires and cables 
business division as well as increase in sales of our wire harnesses products in our 
industrial switch gear division. 

• Contribution from Exports at 20.01%, driven by higher exports to the middle east, Africa 
and other regions. Exports grew at 57.22% Y-o-Y in Q4 FY21 

• Breakup of revenue: 
➢ Industrial Switchgear – 41.31% of net revenues 
➢ Wires & Cables – 52.46% of net revenues 
➢ Buildings Products – 6.23% of net revenues 

• EBITDA (excluding other income) stood at Rs. 16.16 crore in Q4 FY21 as against Rs. 14.30 
crore in Q4 FY20, YoY increase of 13.05%, on account of cost control measures 
undertaken by Company 

• EBITDA Margin for the quarter stood at 8.52%, declining by 229 bps, mainly due to two 
reasons: - on account of increase in raw material costs and - higher contribution from 
the Wires & Cables division 

• Profit After Tax at Rs. 6.99 crore in Q4 FY21 as against Rs. 9.14 crore in Q4 FY20 
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Annual Performance Highlights 
 

• Net Revenue in FY21, Rs. 605.62 as against Rs. 566.95 crore in FY20, YoY increase of 
6.82% on account of revival in demand for wire harness product and three phase 
transformers, which offset the impact of COVID-19 in the first quarter. Increase in 
exports also boosted top line 

• Contribution from exports was 20.00% in FY21, as against 17.17% in FY20, mainly driven 
by higher exports to the US and other regions. Exports grew at 24.56% Y-o-Y for FY21. 

• Breakup of revenue for the Electrical Installation Products: 
➢ Industrial Switchgear – 41.32% of total revenues 
➢ Wires & Cables – 52.83% of total revenues 
➢ Buildings Products – 5.37% of total revenues 
➢ Energy Management – 0.48% of total revenue 

• EBITDA (excluding other income) stood at Rs. 61.79 crore in FY21 as against Rs. 65.19 
crore in FY20, YoY decline of 5.21%, mainly on account of increase in raw material prices 
which are gradually being passed on 

• FY21 EBITDA Margin at 10.20%, YoY decline of 130 bps, mainly due to the raw material 
price increase and change in mix of sales, where Wire & Cable contribution is at 52.8% 
as against 46.9% last year, which has led to lower EBIDTA Margins 

• Profit After Tax was at Rs. 20.67 crore in FY21 as against Rs. 26.39 crore in FY20 

• Board of Directors has recommended dividend at 16%, i.e. Rs. 1.6 per equity share of 
face value Rs. 10/- each 
 

Management Speak 
 
The fourth quarter performance was good with growth coming in from wire harness product 
and export markets such as the US. One of the challenges which remains is the input material 
price increase. The lag between the passing off of input costs to customers has had bearing on 
the margins. 
 
Valuation: 
 
 The company is likely to report revenues of Rs 669 crore in FY22. The margins are also likely to 
show some improvement. The Net profit expected for FY22 is Rs 30 crore. The EPS for FY22 
works out to Rs 18.8. This EPS when discounted 10 times translates into a target price of Rs 188 
implying an upside of 27% from the current levels 
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DISCLAIMERS AND DISCLOSURES- 

Latin Manharlal Securities Private Limited (CIN-U67120MH1997PTC110873) and its affiliates are a full-
service, brokerage, investment banking, investment management, and financing group. Latin Manharlal 
Securities Private Limited (LMSPL) along with its affiliates are participants in virtually all securities 
trading markets in India. LMSPL was established in 1997 and is one of India's leading brokerage and 
distribution house. LMSPL is a corporate trading member of Bombay Stock Exchange Limited (BSE), 
National Stock Exchange of India Limited (NSE), MCX Stock Exchange Limited (MCX-SX). LMSPL along 
with its subsidiaries offers the most comprehensive avenues for investment sand is engaged in the 
businesses including stock broking (Retail), commodity broking, depository participant, insurance 
broking and services rendered in connection with distribution of primary market issues and financial 
products like mutual funds, fixed deposits.  
 
LMSPL is under the process of seeking registration under SEBI (Research Analysts) Regulations, 2014. 
LMSPL hereby declares that it has not defaulted with any stock exchange nor its activities were 
suspended by any stock exchange with whom it is registered in last five years. 
 
LMSPL offers research services to clients as well as prospects. The analyst for this report certifies that all 
of the views expressed in this report accurately reflect his or her personal views about the subject 
company or companies and its or their securities, and no part of his or her compensation was, is or will 
be, directly or indirectly related to specific recommendations or views expressed in this report. 
 
Other disclosures by Latin Manharlal Securities Private Limited (Research Entity) and its Research 

Analyst under SEBI (Research Analyst) Regulations, 2014 with reference to the subject company(s) 

covered in this report-: 

LMSPL or its associates may have financial interest in the subject company. 
Research Analyst or his/her relative’s financial interest in the subject company. (NO) 
 
LMSPL or its associates and Research Analyst or his/her relative’s does not have any material conflict of 
interest in the subject company. The researches Analyst or research entity (LMSPL) have not been 
engaged in market making activity for the subject company. 
 
LMSPL or its associates may have actual/beneficial ownership of 1% or more securities of the subject 
company at the end of the month immediately preceding the date of publication of Research Report. 
Research Analyst or his/her relatives have actual/beneficial ownership of 1% or more securities of the 
subject company at the end of the month immediately preceding the date of publication of Research 
Report:(NO) 
 
LMSPL or its associates may have received any compensation including for investment banking or 
brokerage services from the subject company in the past 12 months. LMSPL or its associates may have 
received compensation for products or services other than investment banking or brokerage services from 
the subject company in the past 12 months. LMSPL or its associates may have received any compensation 
or other benefits from the Subject Company or third party in connection with the research report. Subject 
Company may have been client of LMSPL or its associates during twelve months preceding the date of 
distribution of the research report and LMSPL may have co-managed public offering of securities for the 
subject company in the past twelve months. 
 
 
The research Analyst has served as officer, director or employee of the subject company: (NO) 
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LMSPL and/or its affiliates may seek investment banking or other business from the company or 
companies that are the subject of this material. Our salespeople, traders, and other professionals may 
provide oral or written market commentary or trading strategies to our clients that reflect opinions that 
are contrary to the opinions expressed herein, and our proprietary trading and investing businesses may 
make investment decisions that may be inconsistent with the recommendations expressed herein. In 
reviewing these materials, you should be aware that any or all of the foregoing, among other things, may 
give rise to real or potential conflicts of interest including but not limited to those stated herein. 
Additionally, other important information regarding our relationships with the company or companies 
that are the subject of this material is provided herein. This report is not directed to, or intended for 
distribution to or use by, any person or entity who is a citizen or resident of or located in any locality, 
state, country or other jurisdiction where such distribution, publication, availability or use would be 
contrary to law or regulation or which would subject LMSPL or its group companies to any registration 
or licensing requirement within such jurisdiction. Specifically, this document does not constitute an offer 
to or solicitation to any U.S. person for the purchase or sale of any financial instrument or as an official 
confirmation of any transaction to any U.S. person. Unless otherwise stated, this message should not be 
construed as official confirmation of any transaction. No part of this document may be distributed in 
Canada or used by private customers in United Kingdom. All material presented in this report, unless 
specifically indicated otherwise, is under copyright to LMSPL. None of the material, nor its content, nor 
any copy of it, may be altered in any way, transmitted to, copied or distributed to any other party, 
without the prior express written permission of LMSPL . All trademarks, service marks and logos used in 
this report are trademarks or registered trademarks of LMSPL or its Group Companies. The information 
contained herein is not intended for publication or distribution or circulation in any manner whatsoever 
and any unauthorized reading, dissemination, distribution or copying of this communication is 
prohibited unless otherwise expressly authorized. Please ensure that you have read “Risk Disclosure 
Document for Capital Market and Derivatives Segments” as prescribed by Securities and Exchange Board 
of India before investing in Indian Securities Market. In so far as this report includes current or historic 
information, it is believed to be reliable, although its accuracy and completeness cannot be guaranteed. 
 
 

Registered Office: 124 Viraj, S,V.Road, Khar (W), Mumbai 400 052. 
Tel. (022) 4082 4082, Fax (022) 2649 7997. research@lmspl.com, www.latinmanharlal.com 
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Bhayender, Ghatkopar, Mulund, Chunabhatti, Jacob Circle, Masjid Bunder, Cotton Green, Thane, 
Bhiwandi, Panvel, Pune, Sholapur, Nasik, Malegoan, Ahmednagar, Aurangabad, Akola, Mahekar, 
Nagpur, Surat, Karjan(Baroda), Khambat, Ahmedabad, Rajkot, Surendranagar, Porbandar, 
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