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Macro / Political Commentary 

he sharp turnaround in the economy coupled with a drop in Covid cases over the past few 
weeks has led Credit Suisse upgrade its stance on India to ‘overweight’ is its Asia pacific 
(APAC) model portfolio. India, it believes, looks much better positioned cyclically and 
relative to the pandemic. 

“India suffered a severe outbreak but has seen a dramatic drop in infections, likely due at 
least in part to achievement of herd immunity in some locations. Earnings per share (EPS) 
momentum is among the regions’ strongest. Its credit cycle is at an earlier stage than 
perhaps all other APAC markets The scope for rate cuts is greater than in perhaps every 
other market save Indonesia,” wrote Dan Fineman, co-head of equity strategy for Asia 
Pacific at Credit Suisse in a February 16 note. 
 
Within Asia Pacific (ex-Japan), Credit Suisse is now biased towards second-phase Covid 
recovery markets—Korea, India, Australia, Singapore, and Hong Kong— and away from the 
early recovery markets (China and Taiwan) and the late-recovery  markets in Asean. Among 
other regions, Credit Suisse has downgraded China from 'Overweight' to 'Market Weight' in 
an APAC portfolio as it feels the most exciting period of its recovery has passed 

“China has limited potential for future GDP gains, negative EPS momentum relative to the 
region, late-cycle valuations and the region’s biggest potential payback from pandemic-
related current account windfalls. We also cut Thailand from ‘overweight’ to ‘Market 
Weight’ for the opposite reason – that the most exciting phase of its recovery lies too far in 
the future in the first half of 2022 (H1'22),” 

As regards India, the change in stance comes despite a sharp up move in equities from their 
March 2020 low. Since then, the S&P BSE Sensex and the Nifty50 have moved up around 96 
per cent each. The rally in mid-and small-caps has been sharper, with both these indexes 
gaining 104 per cent and 121 per cent, respectively during this period on the BSE. 

Credit Suisse expects inflation to rise in developed markets (DMs), and Australia typically is 
APAC's biggest beneficiary of rising consumer price inflation (CPI). “As with India, earnings 
momentum is strong, and the credit cycle early. The currency is one of the regions’ cheapest 
on a real effective exchange rate (REER) basis,”  
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Oil & Gas, Mid Small Caps Shines While FMCG falters 

Index Value Weekly % 

BSE Oil & Gas 15453.92 5.7  

BSE SmallCap 19774.67 3.5  

BSE FMCG 12238.68 (4.4) 

BSE Mid Cap 19952.60 2.7  

BSE Healthcare 21289.89 (2.6) 

BSE Capital Goods 21772.12 0.2  

BSE Bankex 40218.93 (0.2) 

BSE Auto 23749.87 (2.0) 

BSE Power 2398.21 7.3  

BSE Sensex 30 50889.76 (0.0) 

BSE IT 25478.10 (0.2) 

BSE Metals 12739.58 3.6  

GAIL Power Grid Shine While Eicher Motors Falters 

 
INR % Var 

Gainers     

GAIL 145.40 9.4% 

Power Grid Corporation 232.10 9.2% 

ONGC 105.40 8.7% 

NTPC 103.80 8.2% 

Adani Ports & SEZ 650.80 5.6% 

Losers     

Eicher Motors 2584.00 -7.1% 

Tata Motors 307.70 -5.4% 

Cipla 805.95 -5.0% 

Titan 1424.95 -4.6% 

Dr Reddys Labs 4575.00 -4.5% 
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Currency Value 
Weekly 

% 
 

Commodity INR 
Weekly 

% 
 

GoId 
Bond Yield 

Weekly 
% 

 $/INR 73.02 -0.1 
 

Crude (1 
barrel) 

          
3,837  -0.9 

 

10-
year 5.87 -0.3 

 €/INR 88.89 0.2 
 

Gold (10 gm) 
        

49,349  0.4 
 

5-year 5.01 -1.9 

 £/INR 99.88 0.1 
 

Silver (1 kg) 
        

66,634  1.4 
 

1-year 3.62 -3.7 

 ¥*/INR 0.70 0.0 
 

Copper (1 kg) 
              

604  18.7 
    * per 

100 Yen 
   

Aluminium (1 
kg) 

              
164  0.6 

    

           
Airtel to acquire 20% stake in Bharti Telemedia from Warburg Pincus - Consideration to be 
substantially discharged through the issuance of Airtel shares via preferential allotment at 
a price of INR 600/share - Part of Airtel’s strategy of aligning the shareholding of all 
customer facing businesses 

Bharti Airtel (“Airtel”), India’s premier Digital communications Company, today said that it 
will acquire a Warburg Pincus affiliate’s 20% equity stake in its DTH arm Bharti Telemedia 
for a total consideration of ~ INR 31,260 million which will be discharged primarily via 
issuance of ~36.47 million equity shares of Airtel at a price of INR 600 per share; and up to 
INR 10,378 million in cash. The issuance of shares proposed through preferential allotment 
is subject to shareholders’ approval. The proposed transaction is part of Airtel’s strategy to 
align the shareholding of its customer facing products, services and businesses under the 
same holding group. A full control and ownership over Bharti Telemedia allows Airtel to 
offer differentiated and converged solutions to customersso as to promote “One Home” 
strategy. 

“DTH is an integral part of our Homes strategy and this transaction is another step 
towards simplifying the shareholding of our customer facing businesses providing 
structural flexibility and ease of implementation. Airtel has always enjoyed a close and 
strategic partnership with Warburg Pincus, across its business verticals and geographies and 
we are delighted to have them back as part of Airtel’s exciting journey ahead, including in 
digital businesses.” Airtel will issue its shares to the Warburg Pincus affiliate at a premium of 
~0.50% to the floor price determined as per ICDR regulations. The remaining consideration 
of ~ INR 9,378 million shall be paid in cash on the closing date of the proposed transaction. 
There may also be minor customary closing adjustments not exceeding INR 1,000 million. 
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Adani Ports acquires Dighi Port; earmarks INR 10,000 Cr to build new gateway into 
Maharashtra - The 12th port to join APSEZ’s string of ports in India, establishes the 
company‘s footprint in Maharashtra 

 APSEZ will be investing INR 10,000 crores to develop Dighi Port Limited (DPL) into an 
alternate gateway to JNPT;   

 To evolve into multipurpose port with world-class infrastructure and rail & road 
connectivity;   

 With the acquisition of DPL, APSEZ marks its presence in Maharashtra, the largest 
Indian state in terms of its contribution to the GDP and will support the industrial 
zones in the Mumbai and Pune region;   

 DPL will be at the forefront to develop and support port led industrial development; 

 APSEZ will be able to serve customers in Maharashtra, North Karnataka, West 
Telangana & Madhya Pradesh and increases its economic hinterland reach to over 
90%;  

 Under the Corporate Insolvency Resolution Plan (‘CIRP’), APSEZ completed the 
acquisition of DPL for INR 705 crores; 

WABAG secures Financial Closure of NMCG Project and ties up Investment Partner 

VA TECH WABAG LIMITED ('WABAG'), a leading Pure Play Water Technology Indian 
Multinational Company has completed the Financial Closure for its Hybrid Annuity Model 
(`HAM') project received from Kolkata Metropolitan Development Authority (`KMDA').  

WABAG had earlier signed a Rs. 575 Crore HAM concession agreement under the Namami 
Gange programme administered by the National Mission for Clean Ganga (NMCG') which 
included the scope of engineering, supply and construction of new sewage treatment 
plants, renovation and up-gradation of existing sewage treatment plants, rehabilitation of 
pumping stations and other associated infrastructure in Kolkata. WABAG will execute 
Engineering, Procurement and Construction (` EPO') portion of this project over 24 months 
followed by O&M of 15 years. Once complete, the project with a cumulative wastewater 
treatment capacity of 187 MLD will contribute to reducing the discharge of untreated 
sewage into the Holy Ganga from the state of West Bengal by around 15%. The EPC portion 
of the project is to be funded by a mix of NMCG Grant, Equity and Debt. 40% of EPC cost will 
be funded by NMCG grant during the construction period and balance 60 per cent to be 
funded by a mix of debt and equity. 

GE T&D: Presentation Highlights 

 All manufacturing units & projects sites fully operational 

 Sales 10.3 BINR (up by 10% YoY) 

 Focus on operational excellence including lean implementation 

 Reduction in Net Debt by 2.7 BINR in Q3 

 Order Intake gradually picking up supported by inflows from neighboring countries 

 Order back log of ₹ 49 Billion; 1.5 years of revenue 

 GE T&D’s Hosur plant manufactures world-class Air Insulated Switchgear upto 1200 
kV 
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 GE T&D’s Hosur plant is the first manufacturing unit in the world to have designed, 
manufactured and supplied 1200 k V Capacitive Voltage Transformer 

 It’s also the manufacturing unit in India to have designed ,manufactured and 
supplied 765 k V Current Transformer 

Finolex Cables: Presentation Highlights 

Electrical Cables  

 Electrical cables segment improved with gradual' resumption of ecOnomic activities.  

 Revenue improved by 29% QoQ but yet to 500 catch up previous YoY level . Post 
unlocking of economy, volumes nearing pre-COVID levels. 

 Widespread investments in infrastructure,strong emphasis on universal 
electrification, urbanization, and housing sector growth, and renewable energy from 
government of India will push the growth in electric cables in days to come. 

Communication Cables  

 Both COVID related disruptions as well as structural issues in the industry continue 
to adversely impact this segment. However, revenue improved by 35% QoQ and yet 
to catch up previous YoY level.  

 With higher revenues in the current quarter, EBIT levels also returned to positive 
territory. 

Others  

 Other segment comprise of Fans, Water Heaters, Lamps, Switches and Switchgear 
offerings. Improved distribution efforts is starting to pay off as volumes have begun 
to pick up. Revenue increased by 11 % YoY and 40%QoQ. 

KEC International wins New Orders of Rs. 1,681 crore 

 Transmission & Distribution: The business has secured orders of Rs. 1,287 crore for 
T&D projects from Power Grid Corporation of India Ltd. (PGCIL) and other customers 
in India, SAARC and the Americas. 

 Civil: The business has secured an order of Rs. 254 crore for infra works in the Water 
Pipeline segment in India. 

 Smart Infra: The business has secured an order of Rs. 63 crore as a Master System 
Integrator for Smart City ICT Components for a greenfield smart city in India. 

 Cables: The business has secured orders of Rs. 77 crore for various types of cables in 
India and overseas. 
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Company Overview 

Anuh Pharma, a bulk drug manufacturing company is part of the INR 8.5bn SK Group, which 
employs ~2000 people across businesses such as manufacturing of pharma formulations, 
trading, distribution and logistics (primarily for large MNC brands). Anuh Pharma is one of 
the largest manufacturers of Macrolides and Anti‐TB products in India, besides being a 
major player in Anti‐bacterials, Anti‐malarial, Anti‐ hypertension and Corticosteroids. The 
Company owns one manufacturing facility at Tarapur over 11,400 sq. mtrs of land (Incl. 
newly acquired plot of 7,800 sq. mtrs) and an R&D facility at Mahape spread over 10,000 
sq.ft.  

The Company derived ~48% of its revenues from exports in FY18‐19. The Company has 
strong marketing partnerships with 350 customers in over 57 countries including Europe, 
Mexico and South Africa. The company remains a Debt‐free, Cash Rich Company with 
revenues growing at a CAGR of 10% over last 5 years. The Company has acquired additional 
7,800 square meters land at Plot No. E‐18 in the Tarapur Industrial Area of MIDC connecting 
to the existing Factory for expansion purpose 

The expansion project with state of the art manufacturing facility targeted at regulated 
market is completed and inaugurated on 23rd August, 2019. Revenue from this expanded 
facility will come from 3rd Quarter of FY 2019‐20. 

Diversified Cutomer Base 

Anuh Pharma has consistently had a diversified customer base, when it comes to both 
domestic as well as exports business, without over dependence on any customer Anuh 
Pharma has consistently had a diversified customer base, when it comes to both domestic 
as well as exports business, without over dependence on any customer. Majority of sales 
continue to come from domestic markets 

Medium Term Strategy 

Anuh Pharma is completing 30 years of start up of production. All the manufacturing 
departments, marketing departments etc. are sufficiently matured to take up new 
challenges in the medium term. The company proposes to start 4 (Four) new products in the 
medium term and apply for regulatory approvals like EDQM, USFDA etc. For this purpose 
the R & D department is absolutely ready and they already have a few products queued up 
to take up for validation batches and commercial batches after commissioning of the new 
plant in March 2019. 

Long Term Strategy: 

India is poised to become the 2nd largest producer of API in the world. The Company is still 
dependent on intermediates mainly from China and other countries. However, they are 

ANUH PHARMA LTD                                              BUY 

CMP: 115                   Target: 160 |Upside Potential: 40% | Time Horizon: 12 Months 
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looking forward for backward integration in long term. The company also plans to improve 
the manufacturing processes to reduce the solvent load and formation of other byproducts. 
This will also help them in reducing the pollution load and ultimately encouraging the final 
product cost. 

PURPOSE / OBJECTIVES OF ALLIANCE 

a. Expansion of Market for API’s  

Strategic Alliance with MNB holdings (the Investing Company of Lloyd Laboratories Inc, 
Philippines, having turnover of USD 220 Million) will bring opportunities to sell APIS to Lloyd 
/ Affiliates. Which procures APIS worth 50 M USD?  

b. Forward Integration Opportunity - This alliance will bring forward integration 
opportunity to participate in global finished formulation business which will bring growth 
and stability in Anuh Pharma’s business.  

c. Strengthen Market Penetration 

This alliance will bring market access and strengthen market penetration utilizing networks 
of Lloyd group in South East Asia and USA.    

d. Employment of Funds- Funds will be employed in a planned and phase-wise manner 
towards the expansion and growth of Anuh Pharma. (Details below) 

PHASE-WISE PLAN FOR FUND USAGE  

 

Over next 2-3 years  

1. Expansion of facility 
2. Inorganic Growth 
3. Working finance requirement 
4. Research and Development of new products.   

 

Quarterly Results 

Anuh Pharma Ltd 

Unaudited Financial Results For The Quarter & Nine Months Ended December 31, 2020 

Particulars Quarter Ended 9 months 12 months 

  31.12.2020 30.09.2020 31.12.2019 31.12.2020 31.12.2019 31.03.2020 

  Unaudited Unaudited Unaudited Unaudited Unaudited Audited 

Revenue From Operations 98.33 112.24 75.86 334.81 234.91 306.96 

Other Income 2.51 3.37 1.02 8.98 3.11 4.21 
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Total Revenues 100.84 115.61 76.88 343.79 238.02 311.17 

Expenses             

Cost Of Materials Consumed 81.34 94.39 57.12 242.49 173.65 239.66 

Purchases Of Stock In Trade 0.16 0.01 0.09 1.91 3.67 4.01 

Changes In Inventories -1.51 -9.38 -1.45 6.64 1.88 -13.51 

Employee Benefit Expenses 3.68 3.87 3.32 10.99 9.66 13.36 

Other Expenses 8.25 12.62 8.19 32.26 25.16 40.67 

Total Expenses 91.92 101.51 67.27 294.29 214.02 284.19 

Operating Profit (EBIDTA) 8.92 14.10 9.61 49.50 24.00 26.98 

EBIDTA Margin (%) 8.8 12.2 12.5 14.4 10.1 8.7 

Finance Costs 0.42 0.48 0.11 1.34 0.25 0.79 

Depreciation & 
Amortization 3.80 3.73 1.04 11.26 2.97 7.03 

Profit Before Tax 4.70 9.89 8.46 36.90 20.78 19.16 

Tax Expense 0.52 3.25 2.11 9.35 5.55 4.85 

Effective Tax Rate 11.1 32.9 24.9 25.3 26.7 25.3 

Profit After Tax 4.18 6.64 6.35 27.55 15.23 14.31 

Equity Share Capital 25.06 25.06 25.06 25.06 25.06 25.06 

O/s Equity Shares 5.01 5.01 5.01 5.01 5.01 5.01 

Earnings Per Share 0.83 1.32 1.27 5.50 3.04 2.86 

 

Recommendation 

We believe the company will bounce back in the coming quarters on sales as well as margin 
front. However, we revise our FY22 estimates for the Company. The company is now likely 
to report revenues of Rs 540 crore in FY22 with a net profit after tax of 40.5 crore and EPS of 
Rs 8 We maintain a price target of Rs 160 by discounting the FY22 EPS of Rs 8 by 20 times. 
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DISCLAIMERS AND DISCLOSURES- 

Latin Manharlal Securities Private Limited (CIN-U67120MH1997PTC110873) and its affiliates are a 
full-service, brokerage, investment banking, investment management, and financing group. Latin 
Manharlal Securities Private Limited (LMSPL) along with its affiliates are participants in virtually all 
securities trading markets in India. LMSPL was established in 1997 and is one of India's leading 
brokerage and distribution house. LMSPL is a corporate trading member of Bombay Stock Exchange 
Limited (BSE), National Stock Exchange of India Limited (NSE), MCX Stock Exchange Limited (MCX-
SX). LMSPL along with its subsidiaries offers the most comprehensive avenues for investment sand is 
engaged in the businesses including stock broking (Retail), commodity broking, depository 
participant, insurance broking and services rendered in connection with distribution of primary 
market issues and financial products like mutual funds, fixed deposits.  
 
LMSPL is under the process of seeking registration under SEBI (Research Analysts) Regulations, 2014. 
LMSPL hereby declares that it has not defaulted with any stock exchange nor its activities were 
suspended by any stock exchange with whom it is registered in last five years. 
 
LMSPL offers research services to clients as well as prospects. The analyst for this report certifies that 
all of the views expressed in this report accurately reflect his or her personal views about the subject 
company or companies and its or their securities, and no part of his or her compensation was, is or 
will be, directly or indirectly related to specific recommendations or views expressed in this report. 
 
Other disclosures by Latin Manharlal Securities Private Limited (Research Entity) and its Research 

Analyst under SEBI (Research Analyst) Regulations, 2014 with reference to the subject company(s) 

covered in this report-: 

LMSPL or its associates may have financial interest in the subject company. 
Research Analyst or his/her relative’s financial interest in the subject company. (NO) 
 
LMSPL or its associates and Research Analyst or his/her relative’s does not have any material conflict 
of interest in the subject company. The researches Analyst or research entity (LMSPL) have not been 
engaged in market making activity for the subject company. 
 
LMSPL or its associates may have actual/beneficial ownership of 1% or more securities of the subject 
company at the end of the month immediately preceding the date of publication of Research Report. 
Research Analyst or his/her relatives have actual/beneficial ownership of 1% or more securities of 
the subject company at the end of the month immediately preceding the date of publication of 
Research Report:(NO) 
 
LMSPL or its associates may have received any compensation including for investment banking or 
brokerage services from the subject company in the past 12 months. LMSPL or its associates may have 
received compensation for products or services other than investment banking or brokerage services 
from the subject company in the past 12 months. LMSPL or its associates may have received any 
compensation or other benefits from the Subject Company or third party in connection with the 
research report. Subject Company may have been client of LMSPL or its associates during twelve 
months preceding the date of distribution of the research report and LMSPL may have co-managed 
public offering of securities for the subject company in the past twelve months. 
 
The research Analyst has served as officer, director or employee of the subject company: (NO) 
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LMSPL and/or its affiliates may seek investment banking or other business from the company or 
companies that are the subject of this material. Our salespeople, traders, and other professionals may 
provide oral or written market commentary or trading strategies to our clients that reflect opinions 
that are contrary to the opinions expressed herein, and our proprietary trading and investing 
businesses may make investment decisions that may be inconsistent with the recommendations 
expressed herein. In reviewing these materials, you should be aware that any or all of the foregoing, 
among other things, may give rise to real or potential conflicts of interest including but not limited to 
those stated herein. Additionally, other important information regarding our relationships with the 
company or companies that are the subject of this material is provided herein. This report is not 
directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident 
of or located in any locality, state, country or other jurisdiction where such distribution, publication, 
availability or use would be contrary to law or regulation or which would subject LMSPL or its group 
companies to any registration or licensing requirement within such jurisdiction. Specifically, this 
document does not constitute an offer to or solicitation to any U.S. person for the purchase or sale of 
any financial instrument or as an official confirmation of any transaction to any U.S. person. Unless 
otherwise stated, this message should not be construed as official confirmation of any transaction. No 
part of this document may be distributed in Canada or used by private customers in United 
Kingdom. All material presented in this report, unless specifically indicated otherwise, is under 
copyright to LMSPL. None of the material, nor its content, nor any copy of it, may be altered in any 
way, transmitted to, copied or distributed to any other party, without the prior express written 
permission of LMSPL . All trademarks, service marks and logos used in this report are trademarks or 
registered trademarks of LMSPL or its Group Companies. The information contained herein is not 
intended for publication or distribution or circulation in any manner whatsoever and any 
unauthorized reading, dissemination, distribution or copying of this communication is prohibited 
unless otherwise expressly authorized. Please ensure that you have read “Risk Disclosure Document 
for Capital Market and Derivatives Segments” as prescribed by Securities and Exchange Board of 
India before investing in Indian Securities Market. In so far as this report includes current or historic 
information, it is believed to be reliable, although its accuracy and completeness cannot be 
guaranteed. 
 
 

Registered Office: 124 Viraj, S,V.Road, Khar (W), Mumbai 400 052. 
Tel. (022) 4082 4082, Fax (022) 2649 7997. research@lmspl.com, www.latinmanharlal.com 

LMSPL Network : Fort, Mahalaxmi, Parel, Bandra, Santacruz, Vile Parle, Andheri, Malad, Kandivili, Borivali, 
Bhayender, Ghatkopar, Mulund, Chunabhatti, Jacob Circle, Masjid Bunder, Cotton Green, Thane, 
Bhiwandi, Panvel, Pune, Sholapur, Nasik, Malegoan, Ahmednagar, Aurangabad, Akola, Mahekar, 
Nagpur, Surat, Karjan(Baroda), Khambat, Ahmedabad, Rajkot, Surendranagar, Porbandar, 
Amreli, Bharuch, Anand, Chennai, Vishakhapatnam, Vizianagaram, Palasa, Kakinada, Karnal, 
Kolkatta, Bhubhaneshwar, Hyderabad, Bangalore, Jafrabad, Chital, Kodinar, Keshod, Gondal, 
Haryana, Srikakulam, Mehkar(Buldhana), Jamnagar, Bangalore, Jodhpur, Jalgaon, Malkangiri 
(Orissa), Karimnagar Dist. (AndhraPradesh). 
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