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INVESTMENT THESIS
Jubilant Ingrevia (‘Ingrevia’) have initiated new capex programme with focus shifting towards non commoditised segments of Spec. Chem and Nutrition business. Of the
previously announced INR 900crs capex and the additional capex of INR 1250crs, 60% of the amounts are committed towards Spec Chem. Peak Sales potential post
capex is INR 9500crs (~2x of FY22 sales) as per the company. CDMO can drive the overall spec chem revenues as it capitalises on multiple niche technology platforms
already in incubation. With ramp up of food grade acetic acid plant getting live, Chemical Intermediates should see decreased volatility and the blended margins should
improve as well. We strongly believe Ingrevia can grow on FY22 base, on the back of the new capex initiatives commercialising over FY23 and FY24. Currently, the
company is attractively placed at ~6x payback period in terms of the cash profit of FY25E which gives an attractive reward potential at the CMP with limited Downside
risk. We thus arrive at our Mar-23 TP of INR 890 valuing Ingrevia at 12x FY24E EV/EBITDA, which implies 113% upside on the CMP. Our Bull / Bear case TP is at INR 1136
and INR 552 respectively.

Spec. Chem to lead the way to healthy growth and better margins; Acetyls performance impacted on account of inventory loss

 Chemical Intermediates revenues were impacted due to Acetic Acid prices (INR 54crs in Q4FY22 Inventory loss) however the segment sales grew by
~60% YoY while Spec chem and Nutrition revenues grew by ~24% and ~22% YoY respectively in FY22.

 Commercialisation of Diketene, Agro-active and CDMO facility can significantly improve the overall profile of Ingrevia to a specialty focused
organisation leading to a better margin profile for the business. CDMO as per us will be a significant growth area for Ingrevia’s Spec Chem segment.

New capex initiatives to increase Potential sales by 2x on FY22 base; business profile to have a significant facelift

 Ingrevia had previously announced a capex of ~ INR 900Crs and in Q4FY22 announced an additional capex of INR 1250crs. Both these capex programs
largely focus on Speciality Chemicals business with ~60% of the funds committed to the same.

 Peak Sales Potential post capex remains INR 9500crs (~2x of FY22 sales) as per the company and capex initiatives of INR2,050crs can contribute INR
4500crs as peak sales; According to us, Ingrevia should hit the peak sales by FY27.

 We believe that incremental revenue growth with the commencement of new facilities coupled with increased contribution from the non
commoditised business would lead to a better quality and more stabilised margin profile.

Risk / Reward favourable as trading at 7x FY24E EV/EBITDA; deserving of higher multiples

 We expect Ingrevia’s operating profitability to sustain and increment over the near to medium term, given its expanding portfolio of value-added
products, and a favorable pricing scenario in the nutrition and Spec chem segments.

 Currently, the company is attractively placed at ~6x payback period in terms of the cash profit of FY25E which gives an attractive reward potential at
the CMP with limited Downside risk. We thus arrive at our Mar-23 TP of INR 890 valuing Ingrevia at 12x FY24E EV/EBITDA, which implies 113% upside
on the CMP. Our Bull / Bear case TP is at INR 1136 and INR 552 respectively.
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Particulars FY21 FY22 FY23E FY24E

Revenue 3492 4949 5645 6581

- Spec Chem 1124 1393 1672 2090

- Nutrition 630 767 905 1086

- Life Science Chem 1738 2789 3068 3405

EBITDA 613 832 989 1193

EBITDA Margin % 18% 17% 18% 18%

PAT 317 477 579 753

PAT Margin % 9% 10% 10% 11%

EPS 20 30 36 47
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Steady sales growth (INR in Crs) on the back of new capacities

Return Rations to improve with new capex going live
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THESIS IN CHARTS
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TRANSITIONING TOWARDS SPECIALTY
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Incremental Capex targeted towards non commoditised segments

 Ingrevia had previously announced a capex of ~ INR 900Crs and in Q4FY22 announced an
additional capex of INR 1250crs. Both these capex programs largely focus on Speciality
Chemicals business with ~60% of the funds committed to the same.

 We believe as these new projects that Ingrevia is foraying into come in the play the
contribution from nutrition and Speciality chemicals would increase to ~51% by FY25E as
compared to 44% in FY22.

 With majority revenue contributions shifting to non commoditised segments of Speciality
Chemicals and nutrition the EBITDA Contributions from the segments will also increase to
~63% in FY25E as compared to~53% in FY22.

 We believe that Incremental revenue growth with the commencement of new facilities
coupled with increased contribution from the non commoditised business would lead to a
better quality and more stabilised margin profile.

Source: Company, MNCL Research
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NEW CAPEX
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Chemicals Intermediates

Capex in Progress

 Food Grade Acetic Acid– Green Acetic Acid for food 
applications (Q1 FY’23) 

 Acetic Anhydride capacity expansion – Growing demand 
& Geographic expansion (Q4 FY’23)

Additional Capex planned ~ INR 300 Cr (Overall capacity 
increase: 40.3% by FY25E)

 Proposed investment will be done to set up a grain 
based Green Specialty Ethanol Plant & other De-
Bottlenecking .

Our take-

 We believe that food grade Acetic Acid should be 
margin accretive (20%+ margins vs ±13% cyclically 
adjusted margins for acetyls)

 Further, de-bottlenecking of existing facilities would 
lead to healthy volume led growth (~15% YoY).

Specialty chemicals 

Capex in Progress

 CDMO (GMP) Multipurpose plant & CDMO (Non-GMP) Two 
Multipurpose plants (Q3 FY’23) 

 Acetaldehyde Expansion (Q3 FY’23) 

 MPP Agro Active plant (Q3 FY’24)

Additional Capex planned ~ INR 750 Cr (Overall capacity 
increase: 44.7% by FY25E)

 Expansion of – Diketene Derivatives, Agrochemical 
Intermediates, and new green field GMP Plant for CDMO

 Also proposed to be invested in new plants for foraying into 
Fluorination Derivatives and Agro-actives (Fungicides)

Our take-

 Commercialisation of Diketene, Agro-active and CDMO 
facility can significantly improve the overall profile of 
Ingrevia to a specialty focused organisation. 

 Given the R&D prowess across various technology 
platforms and aggressive investment towards ramping up 
of CDMO facility, Ingrevia should significant tractions 
amongst CDMO clients.  

Nutrition & Health Solutions

Additional Capex planned ~ INR 200 Cr (Overall capacity 
increase: 42.4% by FY25E)

 Proposed investment will be done to set up a GMP 
complaint plant for pharma grade Vitamin B3, and 
plants for enhancing portfolio of animal & human 
nutrition products..

Additional Capex planned ~ INR 200 Cr (Overall 
capacity increase: 42.4% by FY25E)

 We believe with this incremental capex, strong 
pipeline of (~18)products and plans to foray into 
human nutrition in place, Ingrevia can double its 
revenue from its current base by FY25.

Peak Sales Potential post capex remains INR 9500crs as 
per the company

 As per the company, capex initiatives of INR2,050crs
can contribute INR 4500crs as peak sales

 As per us, Ingrevia can hit the peak sales by FY27.

 It holds the potential to do INR 1900crs peak EBITDA
vs INR 830crs EBITDA in FY22.



CHEMICAL INTERMEDIATES
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Acetic Acid Price Volatility Led Stock Impact on EBITDA MarginsAcetic acid induces volatility in EBITDA margins

 Being the a key raw material for acetyl chemistry Ingrevia keeps an inventory of Acetic 
acid. The volatility in the Acetic Acid prices lead to the loss/gain of inventory.

 Given the volatility in Acetic acid, the margins optically tends to fluctuate a lot (Q1FY22 
margins at 27.3% vs 4.6% in Q4FY22) due to the gains and losses on inventory levels. 

 These inventory adjustments are transitory on a QoQ basis as most of the client 
contracts are locked at an absolute conversion margin. 

 We thus believe EBITDA margins are not the best way to look at the segment, absolute 
EBITDA is.

 Ideally much better metric is EBITDA per tonnes, but the same is very difficult to track 
as the tonnage data is not provided by the management. 

Source: Company Presentation

Source: Company, MNCL Research

Chemical Intermediates –Volatile margin profile

 Majority of import for acetic acid is done from China,  where the prices dropped 
from 944 USD/mt in December 2021 to 545 USD/tn by the end of Q4 leading to 
major inventory losses in H2FY22

 This continuous decline led to loss of inventory value creating a depressed 
EBITDA margin for H2FY22

 With the Acetic Acid prices stabilizing we expect a margin expansion in Q1FY23 
due to the lag in passing of raw material costs. 400
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Incremental EBITDA Contribution(INR Crs) from Food grade Acetic acidFood grade acetic acid to be Margin and Profile accretive for Acetyls

 Ingrevia announced the commissioning of its new Green Ethanol-based food-grade 
Acetic Acid plant facility at its manufacturing site in Gajraula, UP in Q4FY22. 

 This new facility has 25,000 TPA capacity of food-grade Acetic Acid, which as per us 
fetches better realisations vs normal Acetic Acid (2-2.5x more)

 At peak, as per us the plant can contribute revenues of INR 300Crs but owing to the 
nature of the business we expect a gradual ramp-up in sales. 

 We expect an EBITDA Margin range of 15-20% on food grade Acetic Acid, leading to an 
overall incremental margin profile for Chemical Intermediates.

 We believe as the sales ramp up and food grade acetic acid contributions to EBITDA 
increases, it can potentially decrease the volatility in the margins for the segment.

Source: Company, MNCL Research

Diketene and CDMO to drive Incremental Spec chem growth 

 Commissioning of Diketene plant Phase I, should lead to INR 150crs of incremental revenue in the Spec Chem segment. 

 The newly commissioned plant in Phase I has a capacity of 6,000 tonnes; as Phase II gets commissioned in H2FY23, additional 2.000 tonnes of capacity will be added with increased focus on 
value added products.

 Jubilant Ingrevia was able to secure a CDMO contract of INR 270crs in Specialty Chemicals business, spanning over a period of three years with one of its international customers. Through the 
contract the company will supply two key GMP intermediates for one of the ‘patented drugs’ of the Innovator Pharmaceutical customer.

 Commercial supplies of both these products will start from FY’23 onwards through the GMP Facility.

 We believe specialty chemical segment will have increased contribution to total revenue with improved margins on the back of the above CDMO contract and commissioning of Diketene plant.

Chemical intermediates



CDMO
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Key Technology Platforms 

1000MTs

▪ Chlorination / Photo 
chlorination

▪ Fermentation
▪ Ketene Technology

▪ Aromatization 
▪ Oxidation
▪ Vapour Phase Reactions 
▪ Ammoxidation

100MTs

▪ Quarternisation
▪ Hydrogenation
▪ Chichibabin
▪ Ethylene Oxide 

Reaction

▪ Sandmeyer 
▪ Grignard 
▪ Fluorination
▪ Bromination 
▪ Methylation Thiol Handling
▪ Esterification

MTs

▪ N-Formylation
▪ Chiral Synthesis
▪ De-alkylation

▪ Hoffmann Re-arrangement
▪ Bu-Li Reaction
▪ Methoxylation
▪ Iodination

CDMO as per us can be a significant growth area for Ingrevia’s Spec Chem segment. The company recently won a 3 year

contract worth INR 270crs from one of the innovator pharmaceutical client. Ingrevia will supply Two key GMP

intermediates for one of the ‘patented drugs’ of the client.

Ingrevia has a total of 165+ products (Speciality Chemicals: 85; Nutrition & Health Solutions: 72; Chemical Intermediates:

8) and 60+ products in pipeline. Given its capability in Process development, optimisation and scaling-up of complex

chemistries, we believe CDMO practice can be scaled up meaningfully form the current levels. Commercialisation of

dedicated CDMO facilities (GMP & non GMP) in FY23 should further strengthen their CDMO practice.

Pharma Value chain

 Ingrevia has 4 Intermediates in Phase III  for anti-viral therapeutic, cosmetic applications and 3 Intermediates in 

Phase II for antineoplastic, antiretroviral, antithrombotic therapeutic applications

 The company is present across the CDMO pharma value chain from process development phase to clinical phase 

manufacturing and further production of intermediates on a commercial scale.

Agro Value chain

 Ingrevia has 1 Intermediates in stage III for Insecticide application and 3 Intermediates in Stage II for insecticide & 

fungicide applications

 Ingrevia in Agro space provides the developmental services for molecules and commercial production of 

intermediates

Nutrition Value chain

 Ingrevia provides raw material, health ingredients, premixes and performance ingredients and is present across the 

value chain.



MNCL VS CONSENSUS ESTIMATES
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Variance in Revenue expectations

 We have a higher revenue expectation based upon ramp up in sales from the food grade acetic acid
plant, commencement of CDMO plant, sales from ketene products and increased capacity due to
recent expansion.

 Our increased revenue expectation is based upon the volumetric gain in the LSI segment coupled
with revenue expectations from Ketene products.

 We believe CDMO to be a significant growth driver, moving forward as Ingrevia adds new
customers.

Variance in EBITDA expectations

 We have a higher margin expectation from ingrevia based upon the expectation of increased
contribution from the Speciality Chemicals and Nutrition segment.

 We believe that the capacity additions to the Speciality chemicals that come live during the FY23
coupled with contribution from ketene chemistry will lead to margin expansion.

 We believe that given its expanding portfolio of value-added products, and a favorable pricing
scenario in the nutrition and Specialty Chem segment Ingrevia’s business profile is improving which
shall be reflected by the bottom-line growth in FY23E& FY24E.

Particulars MNCL Estimates
Consensus 

estimates
Variance%

(INR in Crs) FY23E FY24E FY23E FY24E FY23E FY24E

Revenue 5,645 6,581 5,366 6,047 5% 9%

EBITDA 989 1,193 907 1,034 9% 15%

EBITDA% 17.5% 18.1% 16.9% 17.1% 63 bp 103 bp

PAT 579 753 545 664 6% 13%
Source: Company, MNCL Research



VALUATION
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Risk / Reward favourable

 The capex directed towards Diketene products and derivatives, CDMO, agro-actives and acetic anhydride plant should lead to margin expansion as well as incremental EBITDA generation
moving forward.

 We believe any incremental capex could be met by internal accrual given the FCF generation, this would happen irrespective of volatility in Acetyls.

 In view of the volatility that the share price has witnessed, we conducted a scenario analysis at different price points with respect to the payback period in terms of the cash profit.

 Currently, the company is attractively placed at ~6x payback period in terms of our estimated cash profits of FY25E which gives an attractive reward potential at the CMP with limited
downside risk.

 In the medium term we expect modest growth in Ingrevia’s operating profitability, given its expanding portfolio of value-added products, and a favorable pricing scenario in the nutrition and
SC segments due to the balanced demand-supply dynamics globally.

 While, in the longer term we expect incremental growth aided by CDMO, Spec Chem and Nutrition which will aid margin expansion and also improve business profile.

 We thus adjust our Mar-23 TP to INR 890 valuing Ingrevia at 12x FY24E EV/EBITDA, which implies 113% upside on the CMP. Our Bull / Bear case TP is at INR 1136 and INR 552 respectively.

CMP

(INR)

Mcap

(INR in crs)

Cash PAT FY25E

(INR in crs)

FY25E Cash PAT PE 

(x)

Vs Bear Case @ INR 

552

Vs Base Case @ INR 

890

Vs Bull Case  @  INR 

1136

400 6,371 966 7 123% 184% 38%

500 7,964 966 8 78% 127% 10%

600 9,557 966 10 48% 89% -8%

700 11,150 966 12 27% 62% -21%

As per us, FY25E should be reflective of the new base for profitability as most of the capex initiatives will come on grid.



VALUATIONS
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Particulars FY24E EBITDA 

(INR in Crs)

EV/EBITDA

(x)

Net Debt

(INR in Crs)

Target Price

(INR)

Upside

(%)

Bull Case INR 1,300 crs 14x 100 INR1136 171%

Base Case INR 1,193 crs 12x 100 INR890 112%

Bear Case INR 890 crs 10x 100 INR 552 31%
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QUARTERLY 
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Source: Company, MNCL Research

Particulars 

Q1FY19 Q2FY19 Q3FY19 Q4FY19 Q1FY20 Q2FY20 Q3FY20 Q4FY20 Q1FY21 Q2FY21 Q3FY21 Q4FY21 Q1FY22 Q2FY22 Q3FY22 Q4FY22(INR in crs)

Specialty Chem 235 196 252 328 279 259 293 286 260 255 285 329 388 295 349 444.1

QoQ Growth -17% 29% 30% -15% -7% 13% -2% -9% -2% 12% 15% 18% -24% 18% 27%

% of Sales 28% 22% 28% 36% 35% 34% 37% 35% 35% 33% 32% 31% 31% 24% 27% 34%

Nutrition 89 107 106 109 136 113 124 163 149 125 157 199 167 179 216 205.6

QoQ Growth 20% -1% 3% 25% -17% 10% 31% -9% -16% 26% 27% -16% 7% 21% -5%

% of Sales 10% 12% 12% 12% 17% 15% 16% 20% 20% 16% 18% 18% 13% 15% 17% 16%

Chemical 

Intermediates 524 584 541 475 390 380 381 374 329 403 451 549 710 749 722 646.05

QoQ Growth 11% -7% -12% -18% -3% 0% -2% -12% 22% 12% 22% 29% 5% -4% -11%

% of Sales 62% 66% 60% 52% 48% 51% 48% 45% 45% 51% 51% 51% 56% 61% 56% 50%

Total Sales 848 887 899 912 805 752 798 823 738 783 893 1077 1265 1223 1287 1295.75

QoQ Growth 5% 1% 1% -12% -7% 6% 3% -10% 6% 14% 21% 17% -3% 5% 1%

EBITDA 109 109 126 101 122 91 100 118 124 139 155 200 282 195 213 142 

EBITDA Margins % 13% 12% 14% 11% 15% 12% 13% 14% 17% 18% 17% 19% 22% 16% 17% 11%



CHARTS
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Source: Company, MNCL Research

Source: Company, MNCL Research Source: Company, MNCL Research

Source: Company, MNCL Research
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KTA’S – Q4FY22 CONCALL KTA’S
Result Highlights

 Gross Debt reduction by Rs 319 Crore and Net Debt reduction by Rs 251 Crore from 31st March 
2021. 

 Net Debt to EBITDA as on 31st March, 2022 stands at 0.21 times, from the earlier level of 0.69 
times as on 31st March, 2021. 

 Closing blended interest rate in Q4'FY22 was 5.73%, as against 7.01 % in Q4’FY21

 Balance Sheet Ratios strengthened on improved performance: 

 RoCE improved significantly to 27.8% in FY22 

 RoE improved at 21.9% in FY22 

 Asset to Turnover increased to 2.8x in FY22 

 Increase in Net Working Capital is primarily driven by higher revenue and higher raw material 
prices

Specialty Chemicals

 Delivered strong growth led by healthy demand across industry segment. 

 Successfully commissioned Phase-1 of Diketene and Derivatives

 Specialty Chemicals revenue grew by 35% on YoY basis driven by higher volume across product 
segments 

 Share of revenue to customers having Agro Chemical end use grew to 37% of Revenue from 28% 
earlier registering a growth of 81% YoY 

 Revenue from Nutrition end use also improved during the quarter 

 EBITDA increased by 17% on YoY basis, and EBITDA Margin decreased to 18.2% vs 21.1% in 
Q4’FY21, mainly driven by higher input costs which we are in the process of passing on.

 36 Products in Pipeline.

 Fluorinated Pyridines in development for exports for innovative molecules
14

Nutrition Segment

 Nutrition improved business profitability due to higher price realization and improved volume in 
North America.

 Growth of Nutritional Business was driven by higher prices.

 Revenue share from North America increased to 19% as against 14% last year 

 Food and cosmetics volumes grew significantly 

 EBITDA grew by 18% on YoY basis. EBIDTA margin improved to 24.4% vs 21.4% in Q4’FY21. 

 EBITDA margin was higher by 308 basis points on account of improved realisation.

 18 Products in Pipeline

Chemical Intermediates

 Chemical Intermediates revenue grew by 18% on YoY basis 

 Chemical Intermediates revenue growth was driven by higher prices of Ethyl Acetate and Acetic 
Anhydride. Driven by higher price of feed stock 

 Revenue from Europe, Japan have gone up significantly on YoY basis 

 EBITDA was lower due to impact of Acetic Acid prices on our inventory, however overall impact 
of Acetic Acid price on profitability for full year FY’22 was not significant. 

 EBIDTA Margin stood at 4.6%.

 India Pharma and Agro applications are estimated to witness strong growth, mainly driven by 
Paracetamol, Acephate and Ibuprofen. Shift of manufacturing from China to India will encourage 
growth invarious industrial applications in India.

 Ingrevia has 7 products in pipeline

 Expected volume growth of double-digit numbers. 



FINANCIALS
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Source: Company, MNCL Research Source: Company, MNCL Research

Profit and Loss (INR in Crs) FY20 FY21 FY22 FY23E FY24E
Revenue 736 3,492 4,949 5,645 6,581
Cost of Materials Consumed 1,681 1,688 2,798 3,003 3,501
Purchase of Stock in Trade 122 99 141.07 0 0
Changes in Inventory -118 49 -145.07 0 0
Gross Profit -949 1,656 2,155 2,642 3,080
Gross Profit % -129% 47% 44% 47% 47%

Employee Benefit Expense 284 299 327 376 433
% Sales 39% 9% 7% 7% 7%
Power and Fuel Expense 362 324 468 534 623
% Sales 49% 9% 9% 9% 9%
Other Expenses 448 420 528 742 831
% Sales 61% 12% 11% 13% 13%
EBITDA - 2,043 613 832 989 1,193 
EBITDA % -278% 18% 17% 18% 18%
Depreciation 122 125 123 149 188
EBIT - 2,165 488 708 840 1,005 
EBIT % -294% 14% 14% 15% 15%
Other Income 10 15 31 10 10
Finance Cost 88 71 31 11 11
Profit Before Tax - 2,243 432 709 839 1,004 

Exceptional Item -2 -13 0 0 0

Total Tax Expenses -23 102 232 260 251
ETR 1% 24% 33% 31% 25%
Profit After Tax - 2,222 317 477 579 753 
Profit After Tax % -302% 9% 10% 10% 11%
EPS -139 20 30 36 47

Balance Sheet (INR in Crs) FY21 FY22 FY23E FY24E

Property Plant and Equipment 1,745 1,745 1,866 1,949 

Intangible Assets 11 9 9 9 

Right of Use Assets 49 44 44 44 

Capital Work in Progress 63 169 505 885 

Other Financial Assets 52 15 15 15 

Other Non Current Assets 15 16 17 18 

Total Non Current Assets 1,955 2,033 2,490 2,952 

Inventories 609 911 1,019 1,188 

Trade Receivables 471 581 619 706 

Cash and Cash Equivalents 117 49 89 235 

Other Financial Assets 66 71 71 71 

Other Current Assets 159 153 174 203 

Total Current Assets 1,424 1,765 1,972 2,403 

Total Assets 3,379 3,797 4,462 5,355 

Share Capital 16 16 16 16 

Reserves and Surplus 1,907 2,417 2,949 3,654 

Shareholders Funds 1,923 2,433 2,965 3,670 

Long Term Borrowings 456 100 - -

Deferred Tax Liability 28 137 137 137 

Total Non Current Liabilities 561 311 212 212 

Trade Payables 694 798 1,019 1,188 

Other Finanical Liabilities 68 77 88 102 

Other Current Liabilities 23 22 25 29 

Total Current Liabilities 894 1,053 1,286 1,474 

Total Liabilities 3,379 3,797 4,462 5,355 
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Ratios FY21 FY22 FY23E FY24E 
ROCE 20% 26% 26% 26%
ROE 16% 20% 20% 21%
ROA 14% 19% 19% 18%

EBITDA Margin 18% 17% 18% 18%
Pretax Margin 12% 14% 15% 15%
Net profit Margin 9% 10% 10% 11%
Effective Tax rate 24% 33% 31% 25%

CFO/Revenue 0.19 0.14 0.17 0.15 

Cash Return on Assets (CFO/Average Assets) 0.20 0.18 0.21 0.18 

Cash Return on Equity (CFO/Average Equity) 0.35 0.28 0.32 0.28 
Cash to Income (CFO/Operating Income) 1.39 0.96 1.12 1.00 

Total Asset Turnover 1.03 1.30 1.28 1.20 
Fixed Asset Turnover 1.93 2.75 2.94 3.29 

Receivable Days 49.23 42.84 40.00 39.13 
Payable Days 72.55 58.84 65.90 65.90 
Inventory Days 63.67 67.20 65.90 65.90 
Cash Conversion Cycle 40.35 51.20 40.00 39.13 

FY21 FY22 FY23 FY24
Working Capital 521.27 824.71 767.38 879.00 
Working Capital as % of Revenue 14.93% 16.66% 13.59% 13.36%
Operating Working Capital 386.07 694.29 618.63 705.58 
Operating WC as % of Revenue 11.06% 14.03% 10.96% 10.72%

Cash Flow Statement (INR in Crs) FY22 FY23E FY24E 

Profit before tax 709 839 1004

Depreciation 123 149 188

Interest expense  30.94 11 11

Other income  31.49 10 10

Δ in working capital -187 68 -97

Cash flow from operating activities 680 943 1010

Capex -105 -697 -501

Cash flow from investing activities -102 -687 -491

Repayment of borrowings -356 -100 0

Cash flow from financing activities -635 -218 -176

Δ in cash and cash equivalents -56 39 343

Cash @ beginning of period 117 49 39

Cash @ end of period 49 39 343
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Disclaimer: Monarch Networth Capital Limited (```MNC`L or "Research Entity") is regulated by the Securities and Exchange Board of India ("SEBI") and is licensed to carry on the business of broking, depository services and related activities. The business of MNCL and its associates are organized around broad business activities relating to broking, Commodities,

Merchant Banking, AIF, and distribution of mutual funds and insurance produces. There were no instances of non-compliance by MNCL on any matter related to the capital markets, resulting in significant and material disciplinary action during the last three years. This research report has been prepared and distributed MNCL in the capacity of a Research Analyst as per

Regulation 22(1) of SEBI (Research Analysts) Regulations 2014 having SEBI Registration No. INH000000644.

Broking services offered by Monarch Networth Capital Limited under SEBI Registration No.: INZ000008037 (Member of NSE, BSE, MCX and NCDEX). MNCL CIN: L65920GJ1993PLC120014. Research services offered by MNCL under SEBI Registration No. INH 000000644. Depository participant with SEBI registration no: IN-DP-278-2016 and NSDL DP id no

IN303052 and Depository participant and CDS: DP ID 1 12035000.The Investor grievance resolution team: 022-30641600 and Toll Free No. 1800 22 0223.; Email ID: grievances@mnclgroup.com Name of the Compliance Officer for Trading & DP Mr,Nikhi Parikh Email IDs: compliance@mnclgroup.com,

This report does not constitute an offer or solicitation for the purchase or sale of any financial instrument or as an official confirmation of any transaction. The information contained herein is from publicly available data or other sources believed to be reliable. This report is provided for assistance only and is not intended to be and must not alone be taken as the basis for

an investment decision. The user assumes the entire risk of any use made of this information. Each recipient of this report should make such investigation as it deems necessary to arrive at an independent evaluation of an investment in the securities of companies referred to in this document (including the merits and risks involved), and should consult his own advisors to

determine the merits and risks of such investment. The investment discussed or views expressed may not be suitable for all investors.

This information is strictly confidential and is being furnished to you solely for your information. This information should not be reproduced or redistributed or passed on directly or indirectly in any form to any other person or published, copied, in whole or in part, for any purpose. This report is not directed or intended for distribution to, or use by, any peers on or

entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject MNCL and associates / group companies to any registration or licensing requirements within such jurisdiction. The distribution of this report in certain

jurisdictions may be restricted by law, and persons in whose possession this report comes, should observe, any such restrictions. The information given in this report is as of the date of this report and there can be no assurance that future results or events will be consistent with this information. This information is subject to change without any prior notice. MNCL

reserves the right to make modifications and alterations to this statement as may be required from time to time. MNCL or any of its associates / group companies shall not be in any way responsible for any loss or damage that may arise to any person from any inadvertent error in the information contained in this report. MNCL is committed to providing independent and

transparent recommendation to its clients. Neither MNCL nor any of its associates, group companies, directors, employees, agents or representatives shall be liable for any damages whether direct, indirect, special or consequential including loss of revenue or lost profits that may arise from or in connection with the use of the information. Our proprietary trading and

investment businesses may make investment decisions that are inconsistent with the recommendations expressed herein. Past performance is not necessarily a guide to future performance. The disclosures of interest statements incorporated in this report are provided solely to enhance the transparency and should not be treated as endorsement of the views expressed in

the report. The information provided in these reports remains, unless otherwise stated, the copyright of MNCL. All layout, design, original artwork, concepts and other Intellectual Properties, remains the property and copyright of MNCL and may not be used in any form or for any purpose whatsoever by any party without the express written permission of the copyright

holders.

Research data and reports published/ emailed/ text messaged via Short Messaging Services, Online Messengers, WhatsApp etc./transmitted through mobile application/s, including but not limited to FLIP™, Video Widget, telephony networks, print or electronic media and or those made available/uploaded on social networking sites (e.g. Facebook, Twitter, LinkedIn etc.) by

MNCL or those recommendation or offers or opinions concerning securities or public offer which are expressed as and during the course of “Public Appearance” are for informational purposes only. The reports are provided for assistance and are not intended to be and must not alone be taken as the basis for an investment decision. The user assumes the entire risk of

any use made of this information. Though disseminated to clients simultaneously, not all clients may receive the reports at the same time. MNCL will not treat recipients as clients by virtue of their receiving this report.

The reports are not for public distribution. Reproduction or dissemination, directly or indirectly, of research data and reports of MNCL in any form is prohibited except with the written permission of MNCL. Persons into whose possession the reports may come are required to observe these restrictions.

MNCL shall not be liable for any delay or any other interruption which may occur in presenting the data due to any reason including network (Internet) reasons or snags in the system, breakdown of the system or any other equipment, server breakdown, maintenance shutdown, breakdown of communication services or inability of the MNCL to present the data. In no

event shall MNCL be liable for any damages, including without limitation direct or indirect, special, incidental, or consequential damages, losses or expenses arising in connection with the data presented by the MNCL through this report. We offer our research services to clients as well as our prospects. Though this report is disseminated to all the customers s

simultaneously, not all customers may receive this report at the same time. We will not treat recipients as customers by virtue of their receiving this report.

MNCL and its associates group companies , officer, directors, and employees, research analyst (including relatives ) may: (a) from time to time, have long or short positions in, and buy or sell the securities thereof, of company(ies), mentioned herein or (b) be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a

market maker in the financial instruments of the subject company/company(ies) discussed herein or act as advisor or lender/borrower to such company(ies) or have other potential/material conflict of interest with respect to any recommendation and related information and opinions at the time of publication of research report or at the time of public appearance. MNCL

may have proprietary long/short position in the above mentioned scrip(s) and therefore should be considered as interested. The views provided herein are general in nature and do not consider risk appetite or investment objective of any particular investor; readers are requested to take independent professional advice before investing. This should not be construed as

invitation or solicitation to do business with MNCL.

The recommendations in the reports are based on 12-month horizon, unless otherwise specified. The investment ratings are on absolute positive/negative return basis. It is possible that due to volatile price fluctuation in the near to medium term, there could be a temporary mismatch to rating. For reasons of valuations/return/lack of clarity/event we may revisit rating at

appropriate time. The stocks always carry the risk of being upgraded to buy or downgraded to a hold, reduce or sell. The opinions expressed in the reports are subject to change but we have no obligation to tell our clients when our opinions or recommendations change. The reports are non-inclusive and do not consider all the information that the recipients may consider

material to investments. The reports are issued by MNCL without any liability/undertaking/commitment on the part of itself or any of its entities.

Recipients of the research reports should assume that entities of MNCL may receive commission, brokerage, fees or other compensation from the company or companies that are the subject of the reports. We and our affiliates, officers, directors, and employees, including persons involved in the preparation or issuance of reports/data/material, may, from time to time

have 'long' or 'short' positions in, act as principal in, and buy or sell the securities thereof of companies mentioned therein or be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as market maker in the financial instruments of the company/ies discussed therein or act as advisor or lender/borrower to such

company/ies or have other potential conflicts of interests with respect to any recommendation and related information and opinions.

We further undertake that

Research analyst has served as an officer, director or employee of subject Company: No

MNCL has financial interest in the subject companies: No

MNCL’s Associates may have actual / beneficial ownership of 1% or more securities of the subject company at the end of the month immediately preceding the date of publication of research report. Research analyst or his/her relative has actual/beneficial ownership of 1% or more securities of the subject company at the end of the month immediately preceding the date of

publication of research report: No

MNCL has actual/beneficial ownership of 1% or more securities of the subject company at the end of the month immediately preceding the date of publication of research report: No

Subject company may have been client during twelve months preceding the date of distribution of the research report.

There were no instances of non-compliance by MNCL on any matter related to the capital markets, resulting in significant and material disciplinary action during the last three years.

A graph of daily closing prices of the securities is also available at www.nseindia.com

Analyst Certification

The analyst for this report certifies that all the views expressed in this report accurately reflect his or her personal views about the subject company or companies and its or their securities and no part of his or her compensation was, is or will be, directly or indirectly related to specific recommendations or views expressed in this report.

The user should consult their own advisors to determine the merits and risks of investment and also read the Risk Disclosure Documents for Capital Markets and Derivative Segments as prescribed by Securities and Exchange Board of India before investing in the Indian Markets.
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