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In the interest of timeliness, this document is not edited  

 Company Update 

 

JSL Financials (Rs crores) FY19 FY20 FY21E FY22E FY23E FY24E 
CAGR FY21-24E/ 

Average 

Revenue        13,557         12,951         12,188         20,760         20,295         25,603         13,557  
EBITDA           1,165            1,139            1,424            2,926            2,426            2,950            1,165  
EBITDA margins - % 8.6% 8.8% 11.7% 14.1% 12.0% 11.5% 8.6% 
PAT              142                  71               419            1,446            1,068            1,487               142  
EPS (Rs/share) 3.0 1.5 8.6 29.7 21.9 30.5 3.0 
Net Debt           4,440            4,015            3,286            3,693            3,532            2,185            4,440  
Equity 1.7 1.5 1.0 0.8 0.6 0.3 1.7 
ROE - % 5.5% 2.6% 13.0% 30.3% 18.3% 20.3% 5.5% 
ROCE - % 7.3% 4.9% 9.3% 19.5% 13.4% 16.6% 7.3% 
PER (x) 19.0 24.3 6.2 6.5 8.8 6.3 19.0 
EV/EBITDA (x) 6.1 5.0 4.1 4.5 5.3 3.9 6.1 

We present a stock idea Jindal Stainless Ltd. (JSL), the gold standard in stainless steel and 
on the verge of business evolution, with a fair value of Rs260. With its merger with Jindal 
Stainless Hisar (JSHL), the merged entity will command a towering 55% share, with limited 
competition. JSL’s port and raw material proximity, international finishing capabilities 
coupled with JSHL’s strategically located facility in key domestic consumption centres will 
drive synergies in the merged entity. The doubling of JSL’s steel melt shop capacity and 
expansion of JSHL’s value added Special Product division should be a growth accelerator, 
with emerging sources of demand such as Auto, railways and infrastructure. JSL’s 
continuous evolution in terms of cost control, working capital efficiencies will ensure 
strong financial health.  

 Demand for stainless steel likely to exceed expectations: India’s stainless steel 
demand, that had delivered a CAGR of 7.2% over FY13-19, is expected to outperform 
due to increasing urbanisation, low per capita consumption of stainless steel and 
higher acceptability in process industries, Auto, railways and infrastructure segments. 
New avenues of demand for stainless steel in metro trains, metro stations, railway 
coaches & wagons and consumer durables and renewed thrust on infrastructure 
projects post pandemic will drive robust growth in consumption. Its formidable 55% 
market share and no large competitor accords an unparalleled industry status. 

 Capacity expansion across the merged entity – An in time growth enabler: JSL will 
double its steel melt shop capacity from 1.1mtpa currently along with backward 
integration in terms of expansion of HRAP, CRAP and ferro-chrome capacities in next 
two years at a cost of Rs21.5bn. This is at 1/3

rd
 the cost of a greenfield project and will 

provide JSL with in time growth opportunities to capture the rising demand. JSHL will 
also augment capacity of its Special Product Division (SPD) which includes Coin Blanks, 
Blade Steel and Precision Strip, where JSHL commands a lion’s share domestically and 
globally. SPD products also will help JSHL improve its margins as these products have 
~20% margins higher than the vanilla products.  

 Merger synergies + cost control + improved cash flow generation: JSL’s port and raw 

material proximity, international finishing capabilities coupled with JSHL’s strategically 
located facility in key domestic consumption centres will drive synergies in the merged 
entity. The risk of exponential rise in nickel cost hurting margins is being deftly 
addressed by increasing the proportion of 400 series in the product mix as it consumes 
less of nickel and more of MS scrap and finds vast areas of application in Auto and 
railways. JSL will also squeeze out further efficiencies in working capital by re-structuring 
warehouses and group sourcing post-merger. All of these should ensure continuous 
evolution of the business making it ripe for re-rating. 

 Monopoly business in consolidation phase; Re-rating on cards: We value JSL + JSHL 
merged entity at 5.5x Dec’23 EV/EBITDA to arrive at fair value of Rs260/ share. The 
higher multiple is attributed due to the monopoly nature of the business, consolidation 
synergies and robust demand drivers. At CMP of Rs192, JSL trades at 4.3x Dec’23 
EV/EBITDA. Key risks: Threat of imports, RM cost risk and delay in commissioning of 
projects. 

 
 

Fair Value 260  Key Data  

   Bloomberg Code JSDL IN 

CMP 192  Curr Shares O/S (mn) 504.3 

   Diluted Shares O/S(mn) 504.3 

Upside 35%  Mkt Cap (Rsbn/USDmn) 96.7/1300 

Price Performance (%)   52 Wk H / L (Rs) 225/60 

 1M 6M 1Yr  5 Year H / L (Rs) 225/21 

JSDL IN -9.4 48.9 175.1  Daily Vol. (3M Avg.) 1661691 

NIFTY -3.0 3.6 16.2    

Source: ACE Equity, Bloomberg, MNCL Research 
 

 
Shareholding pattern (%) 
 

Particulars Dec-21 Sept-21 Jun-21 Mar-21 

Promoter 68.6 68.6 68.1 68.1 

FPIs 15.0 14.3 14.8 13.2 

DIIs 7.2 6.6 6.0 7.3 

Others 9.2 10.4 11.1 11.4 

 Source: BSE 

 

 

Why should you read this report? 

 An industry leader in stainless steel segment with 
superior financials riding the tailwinds of massive 
demand drivers which are not expected to exceed 
expectations in medium term. 

Margins to remain buoyant due to cost control 
measures 

 

 Source: Company, MNCL Research estimates 

 

 

 
 
                                                                      

                                                              Sahil Sanghvi 
                                sahil.sanghvi@mnclgroup.com 

Source: Company, MNCL Research Estimates; pre-merger financials 
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Stainless Steel demand to positively surprise in medium term 

The global stainless steel production has grown at a CAGR of 5.2% CAGR over CY13-19 
showcasing strong growth for this recycled metal. Global stainless steel production stood at 
52.2mnt in CY19 out of which China was the largest producer having almost 60% share. 
Production declined by 2% yoy to 50.8mnt in CY2020 due to pandemic led disruptions but has 
seen a strong rebound due to heavy financial stimulus across the world driving demand 
across all end uses from consumer durables, transport to infrastructure and construction. 
9MCY21 stainless steel production data released by International Stainless Steel Forum 
indicates a strong 17% yoy growth. Globally Stainless steel remains the fastest growing metal 
due to its ever evolving end user profile and applications as seen in exhibit 1.  

India which is the second largest consumer of stainless steel has a long way to go as the per 
capital consumption of stainless steel is still low at 2.5kgs as compared to the World average 
rate at 5.7kgs as seen in exhibit 2.  

Exhibit 1: Major metals demand growth rate – 1980-2018. 
Stainless Steel has the fastest growing demand historically 

Exhibit 2: India’s Stainless steel per capita consumption is still 
low as compared to global average. 

  
Source: Company, MNCL Research Source: Company, MNCL Research 

 

India’s stainless steel demand grew at a strong 7.2% CAGR over FY13-19 (FY19: 3.7mntonnes) 
supported by robust growth from ART – Automotive, Railways & transport and ABC – 
Achitecture, building and construction segments along with consumer durables. 

Going ahead, we expect several new demand drivers due to higher acceptability of stainless 
steel in several industries along with continued support from conventional uses to drive 
robust demand in Indian markets. Jindal Stainless Ltd (JSL) along with Jindal Stainless Hisar 
(JSHL) commands almost 55% share in the India markets due to which it will be the biggest 
beneficiary of this improved demand. We discuss some of the emerging demand drivers that 
could lead to positive surprise in growth for JSL and JSHL. 
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Segment-wise demand drivers 

 Stainless steel demand is mainly dependent on consumer goods and process industry in Exhibit 3:
India which is expected to change with improved acceptability in other segments 

 
Source: Company, MNCL Research, Art – Automobile railways and other transport, ABC – Architecture, building and construction 

 

Consumer goods: 

Applications: Cooking utensils, high quality cutlery and kitchen sinks, Washing machine drums, 
casings and panels for microwave ovens, refrigerators, toasters and washing machines, etc. 

Demand drivers:  

Kitchenware is the majority contributor to the demand in this segment. 200 series is the most 
used grade of stainless steel for this segment. Gradual shift to non-stick cookware is expected to 
drive demand for 400series of stainless steel especially series 430 which can benefit JSL.  

Pent-up demand post pandemic, increase in per capita income driving affordability, increased 
penetration in rural areas i.e urbanization in terms of growing awareness and also more 
localization (PLI schemes) of these goods resulting in reducing cost will lead to robust demand for 
stainless steel from consumer goods segment. 

 

Process Industry: 

Applications: Containers, pipework, food contact equipment, medicine making equipements, 
pipelines and tubes, heat exchanger tubes, storage vessels, boiler parts, turbins, tubing material 
for feed water heaters, etc. 

Demand drivers:  

Pharmaceutical, food processing and Dairy are the major drivers of stainless steel demand in the 
process industry segment apart from Oil & gas, petroleum and desalination plants. 80-90% of the 
equipment in the pharmaceutical and food processing industry is made of stainless steel. For the 
pipes and tubes segment, first the pandemic and later the high inflation in raw material cost had 
impacted demand in the last year. Going forward, execution of stalled projects and some new 
refinery projects backed by renewed boost in spending by Oil & gas companies will continue to 
drive demand for pipes and tubes. 

PLI schemes in some of these sectors like Pharmaceuticals, medical device manufacturing, white 
goods, solar modules should further drive demand for stainless steel. Desalination plants, ethanol 
plants, bio-refinery, fertilizer plants will be the other drivers for demand in this segment. 
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 ART segment (Automobile, Railways and other transport): 

Applications: Wheel rims of Motor-cycles, fasteners, seat belt springs, handles, footrest, 
bumper, windscreen wipers arms, LHB coaches in railways, wagon body, water tank ceiling, bio-
digester tanks, modular lavatory, water tank ceilings, fabrication of exhaust collectors, stacks 
and manifolds, structural and machined parts, springs, castings, etc. 

Demand drivers:  

ART segment is expected to surprise positively going forward due to various new demand 
avenues emerging as a result of improved acceptability of stainless steel in this industry. We 
believe some of the new government reforms like PLI for automobile parts and Scrappage policy 
will drive demand for stainless steel. Resolution of the semiconductor availability should also help 
remove production side constraints. 

Railways: 70-80% of the stainless steel used in railway coaches and wagons is supplied by JSL. 
Some of the premium trains currently use stainless steel for the coaches. Fire and corrosion 
resistance, reduction in overall weight of the coach and thereby fuel efficiency is expected to 
increase demand for stainless steel in railways. The new Vande Bharat express uses stainless steel 
in the coaches.  

With announcement of 75 new Vande Bharat express trains to inter-connect states, out of 
which contracts for 44 trains have already been awarded should drive demand for stainless 
steel and JSL will be the largest beneficiary. 

Metros: India is undergoing vast changes in intercity transport through construction of several 
new metro rail lines. These metro coaches have extensive use of stainless steel.  

Currently executed Kanpur metro project used 9-10tonnes of stainless steel per coach. JSL 
provided for 2000tonnes of stainless steel required for this 9-km and 201coaches long metro 
line. 

Similarly, the government plans to develop metro lines in 50 cities over long term which drive 
demand for stainless steel and JSL will be a major beneficiary. Some statistics on expected metro 
projects to estimate further demand: 

Operational Routes: 717.15 km 

Under Construction Routes: 496.52 km 

Approved Routes: 471.54 km 

Proposed Routes: 1045 km 

JSL expects requirement of close to 1,400-1,600 metro cars over the next 4-5 years amounting 
to 14,000-16,000 tonnes of stainless steel which translates into ~Rs2.7bn worth of revenues for 
the company. 

Moreover, international players like Hitachi Rail, Siemens, Alstom are in discussions for supply of 
stainless steel for their global projects. JSL has also exported stainless steel for metro projects in 
Queensland and Sydney and continues to be a major exporter for several metro projects in other 
countries. 
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ABC segment (Architecture, building and construction): 

Applications: Interior usages, trims and decorative furnishings, false ceilings, interior and 
exterior aesthetics, railings, etc. 

Demand drivers:  

Post the pandemic, the financial stimulus infused by government for infrastructure projects is 
expected to drive massive demand for stainless steel from areas like airport infrastructure, water 
supply and sanitation, commercial complexes, metro stations, modernization of railway stations. 
Lifts and escalator segment continues to major drive of demand for stainless steel. JSL is expected 
to be largely benefitted by building of stainless steel Foot over bridges (FOB) outside railway 
stations and road over bridges as it ticks the majority of boxes of safety and long life (anti-
corrosion).  

JSL has signed MoU with Brathwaite & Co. Ltd. (BCL), a GOI undertaking under the Ministry of 
Railways to supply stainless steel for building FOB’s outside railway stations. They have 
currently sanctioned 1100 FOB’s and 300 FOB’s in pipelines. 80% supplies to BCL for all its 
construction will be supplied by JSL.  

 

Chequered Stainless Sheets: 

Applications: Flooring of factories and plants, automobile (bus and trucks) steps and floors, 

railway track bridges, architectural stairs and flooring etc. 

Details: JSL has launched their new product which is chequered stainless sheets which is 
expected to result in Rs5bn worth of revenues for the company. With an aim to capture 20% of 
the market share, JSL aims to sell 40,000tonnes of chequered sheet annually in the next 3years. 
The market for chequered sheet is currently growing at an annual rate of 8% and with JSL’s 
superior quality and wide spread sales network, we expect the company to acquire share in this 
market.  

 

Special Product Division of Jindal Stainless Hisar 

As Jindal Stainless Hisar Ltd is expected to merge with Jindal Stainless, we also highlight the 
stainless steel products manufactured by JSHL which have very high demand in domestic as well 
as global markets. The Speciality Product division (SPD) produces Precision Strips, Coin blanks and 
Blade Steel in which JSHL enjoys lions share globally which also has very attractive demand levers. 
JSHL aims to increase the proportion of SPD from current 7% to 10% post the capacity expansion 
plans announced by the company. 

Precision Strips: These are strips rolled upto 0.05mm thickness which are used as raw material for 
several applications in automotive, petrochemical, electronics and consumer durables industries. 

Blade Steel: These are cold rolled strips up to 0.076mm thickness supplied for razor blade 
applications widely accepted in global markets. JSHL enjoys a large market share in the blade steel 
global market. 

Coin Blanks: JSHL has been supplying coin blanks both stainless steel and non ferrous to mints in 
India and several countries. 
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Merger: Jindal stainless + Jindal stainless Hisar Ltd (JSHL) – Ample 
synergies with large focus on supply chain 

 

The promoters announced merger of Jindal Stainless Hisar Ltd. into Jindal Stainless Ltd. creating a 
single stop shop for all stainless steel products. The share swap ratio announced for this merger is 
1:1.95. Jindal Stainless post the merger will hold ~55% market share in the Indian Stainless steel 
market. The appointed date for merger is 1st April 2020 and is expected to be completed in 
1HFY23. JSL has already received approvals from board, CCI, stock exchange and SEBI and now 
awaits the NCLT approval. The Promoters will end up holding 57.1% stake in the merged entity. 

We believe this merger will be leading to several synergies in sourcing of raw materials, 
customer networks and benefits of single balance sheet – lower finance cost. Other synergies 
mentioned below:  

 

 JSL’s port and raw material proximity, international finishing capabilities coupled with 
JSHL’s strategically located facility in key domestic consumption centers. 

 Best of both worlds: Narrow/ Wider width, >120 grades coupled with value-added 
specialties (razor blade, coin blanks, precision strips). A one-stop-shop: Seamless 
integration of high volumes and niche offerings, catering to ever-growing demand from 
ABC, ART and, SPD segments. 

 Single window for sales and after-sales service, enhanced customer satisfaction and 
engagement. 

 Reinvestment opportunity for growth by leveraging ready infrastructure for cost-effective 
brownfield expansions. 

 Simplified capital structure along with the elimination of cross-holding and intercompany 
balances. Stronger balance sheet and leverage ratios; Improving financial flexibility 

 
 

 Structure of JSL post-merger – Promoters to hold 57.1% stake in merged entity Exhibit 4:

 
Source: Company, MNCL Research 
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Capacity expansion at JSL and JSHL to provide next leg of growth 

 
Both the entities, JSL and JSHL have announced capacity growth at their respective facilities 
at Jajpur and Hisar. While JSL is expanding the steel melt shop capacity along with forward 
(HRAP and CRAP lines) and backward integration (ferrochrome) capacities, JSHL is expanding 
capacities of its SPD products in two phases. We believe these expansions are major growth 
drivers for the merged entity as both the entities have been operating at ~90% capacity 
utilization in 9MFY22. The expansion of SPD product capacity at JSHL will take the proportion 
of value added products in the mix to ~10% from current 7% which is healthy for the margins.  

This brownfield expansion will happen at a total capital expenditure of Rs26bn spent over 
three years starting FY22. We believe the brownfield expansions of have come at 1/3rd the 
cost of greenfield due to existing land and other amenities at JSL and JSHL premises. Even 
after this expansion, JSL will have land mass to expand steel melt shop capacity by another 
1mntonnes.  

 JSL’s expansion includes backward & forward integration; JSHL’s expansion of SPD division Exhibit 5:

 
Source: Company, MNCL Research 

 
All the expansions are currently on track and phase 1 of precision strip mill has already been 
commissioned well before time in 3QFY22 thereby doubling the Precision strip capacity to 
48kt. With the existing fast growing demand scenario for stainless steel, we believe the 
new capacities will be commissioned well in time to increase share in domestic markets 
and also cater to the rising export demand. None of the other domestic players have 
announced meaningful capacity expansions to result in an oversupply market. 
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Change in Product mix to reduce dependency on Nickel 

Nickel accounts for 6-8% of the RM cost for manufacturing Stainless steel. JSL nickel pricing is 
linked on LME prices which have been rising exponentially due to robust demand. With no 
huge new nickel mine supply expected to cool down the market in recent future, JSL will have 
to face RM cost inflation due to Nickel cost. Nickel prices as shown in the following exhibit 
have now touched decade high at US$24,349 in February 2022. 

 Nickel LME prices have recently doubled and reached decade highs due to robust demand  Exhibit 6:

 
Source: Bloomberg, MNCL Research 

To reduce the RM cost inflation and its cost volatility, JSL aims to change the product mix. 200 
and 300 series stainless steel products are heavy on nickel content as shown in below 
exhibits 7& 8.  

Exhibit 7: Series 400 has lowest proportion of nickel content 
Exhibit 8: 400 series also has wider end uses favourable for 
domestic markets as compared to series 200 

  
Source: Company, MNCL Research Source: Company, MNCL Research 
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JSL has been reducing the proportion of 200 and 300 series and replacing it with 400 series as 
shown in exhibit 9. 

Exhibit 9: Product mix for Stainless Steel over last decade has improved with increase in 400 series 

Movement in product mix FY15 FY16 FY17 FY18 FY19 FY20 FY21 1HFY22 

Series 200 35% 33% 25% 27% 26% 29% 27% 18% 

Series 300 47% 49% 57% 54% 53% 49% 50% 54% 

Series 400 18% 18% 18% 19% 21% 22% 24% 28% 

Source: Company, MNCL Research 

JSL aims to further increase the proportion of 400 series from current 28% to 30-35% in the 
next 3 years. This will also increase the use of MS scrap in RM mix which is cheaper than 
stainless steel scrap reducing RM cost volatility. 400 series also has no import threat in 
Indian markets and wide spread use in Auto and railway applications which will help JSL to 
ramp up sales of 400 series products. Therefore we expect margins also to remain buoyant 
with change in product mix. 

 

Efficient working capital management to improve cash flows 

 

JSL has continuously worked on cost improvement through changing sourcing strategies, 
improving productivity, reducing working capital requirements, improving product mix and 
this is expected to continue with the announced business strategy. The product profile is 
quite fungible that helps in optimizing operational efficiencies. JSL had switched to sourcing 
of raw materials like MS scrap and ferro-nickel from India and some close by countries i.e 
Bangkok and Middle east as compared to sourcing from developed nations before which 
has led to Rs2000/tonne reduction in raw material (RM cost) and efficient working capital 
management. Restructuring warehouses in India has further helped the company in 
managing working capital. The following exhibit shows the reduction in RM cost and 
improvement in working capital days for JSL over last decade. 

 

Exhibit 10: RM Cost reduction and Working capital improvements over the last decade 

Jindal Stainless FY15 FY16 FY17 FY18 FY19 FY20 FY21 

RM cost/ tonne - Rs/tonne 1,08,359 84,786 89,451 96,299 1,07,690 93,652 94,652 

days inventory outstanding - no of days 103 98 82 75 65 77 84 

days payable outstanding - no of days 72 91 73 67 67 75 79 

cash conversion cycle - no of days 87 55 44 36 23 22 33 

Source: Company, MNCL Research 

We expect working capital efficiencies going ahead due to the following operational 
developments:  

 JSL aims to further restructure warehouses to improve availability of raw materials and 
further improve working capital management 

 Merger of JSL and JSHL will drive sourcing, working capital and cost synergies  
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Best in industry business - Deserves premium valuations  

The merged entity will have a monopoly in the domestic stainless steel market due to its 
large share. Also there is no other large player present in this industry to compete with JSL. 
With continuous improvement in cost metrics, large customer networks both domestic and 
export, fungible product mix, JSL deserves premium valuations. JSL has also demonstrated 
strong pricing power in current times when there is large RM cost inflation. With very 
robust demand drivers set to positively surprise demand for stainless steel, JSL will be 
outperformer in the country’s growth story. Therefore, we value JSL + JSHL merged entity at 
5.5x Dec’23 EV/EBITDA to arrive at fair value of Rs260/ share. At CMP of Rs192, JSL trades at 
4.3x Dec’23 EV/EBITDA.  

 

Exhibit 11: JSL-JSHL merged entity Valuation 

Rs crores Dec’23E 

EBITDA 4432 

target EV/EBITDA multiple 5.5 

EV 24374 

-Net Debt 3165 

Market Value 21208 

Shares O/S 82.3 

Fair Value (Rs/sh) 260 

CMP 192 

Upside 35% 

Source: Company, MNCL Research Estimates 

 

Downside risks to the thesis 

Threat from imports: Indian government has revoked ADD and CVD duties on import of stainless 
steel from china and Indonesia which poses threat to domestic manufacturers especially MSME 
producers of stainless steel. But JSL is partly shielded from this due to expertise to change product 
mix and switch sales to export markets. 

RM cost volatility: Heavy volatility in nickel, ferro-nickel and scrap prices can lead to compression 
in spreads but this for very limited period as price hikes have been successfully granted by 
customers in the past. Also JSL is reducing its nickel exposure through change in product mix 
which should further moderate RM price risk. 

Delay in completion of expansion project: Any meaningful delay in commissioning of the 
expansion projects can lead to downward revision in our revenue estimates. 
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or complete and it should not be relied on in connection with a commitment or contract whatsoever. Because of the possibility of human, technical or mechanical 

error by our sources of transmission of Reports/Data, we do not guarantee the accuracy, adequacy, completeness or availability of any information and are not to 

be held responsible for any errors or omissions or for the results obtained from the use of such information. MNCL and/or its Affiliates and its officers, directors 

and employees including the analysts/authors shall not be in any way responsible for any indirect, special or consequential damages that may arise to any person 

from any inadvertent error in the information contained in the reports nor do they take guarantee or assume liability for any omissions of the information 

contained therein. Information contained therein cannot be the basis for any claim, demand or cause of action. These data, reports and information do not 

constitute scientific publication and do not carry any evidentiary value whatsoever.  

The reports are not for public distribution. Reproduction or dissemination, directly or indirectly, of research data and reports of MNCL in any form is prohibited 

except with the written permission of MNCL. Persons into whose possession the reports may come are required to observe these restrictions. Opinions expressed 

therein are our current opinion as of the date appearing on the report only. Data may be subject to update and correction without notice. While we endeavour to 

update on a reasonable basis the information discussed in the reports, there may be regulatory, compliance, or other reasons that prevent us from doing so.  

The reports do not take into account the particular investment objectives, financial situations, risk profile or needs of individual clients. The user assumes the 

entire risk of any use made of this information. Each recipient of the reports should make such investigation as deemed necessary to arrive at an independent 

evaluation of an investment in the securities of companies referred to in such reports (including the merits and risks involved).  

Certain transactions - futures, options and other derivatives as well as non-investment grade securities - involve substantial risks and are not suitable for all 

investors. Investors may lose his/her entire investment under certain market conditions. Before acting on any advice or recommendation in this material, investors 

should consider whether it is suitable for their particular circumstances and, if necessary, seek professional advice. The price and value of investments referred to 

in research reports and the income from them may fluctuate. Transaction costs may be significant in option strategies calling for multiple purchase and sales of 

options. Foreign currencies denominated securities are subject to fluctuations in exchange rates that could have an adverse effect on the value or price of or 

income derived from the investment. Investors in securities such as ADRs, the value of which are influenced by foreign currencies effectively assume currency risk.  

The recommendations in the reports are based on 12 month horizon, unless otherwise specified. The investment ratings are on absolute positive/negative return 

basis. It is possible that due to volatile price fluctuation in the near to medium term, there could be a temporary mismatch to rating. For reasons of 

valuations/return/lack of clarity/event we may revisit rating at appropriate time. The stocks always carry the risk of being upgraded to buy or downgraded to a 

hold, reduce or sell. The opinions expressed in the reports are subject to change but we have no obligation to tell our clients when our opinions or 

recommendations change. The reports are non-inclusive and do not consider all the information that the recipients may consider material to investments. The 

reports are issued by MNCL without any liability/undertaking/commitment on the part of itself or any of its entities.  

Recipients of the research reports should assume that entities of MNCL may receive commission, brokerage, fees or other compensation from the company or 

companies that are the subject of the reports. We and our affiliates, officers, directors, and employees, including persons involved in the preparation or issuance of 

reports/data/material, may, from time to time have 'long' or 'short' positions in, act as principal in, and buy or sell the securities thereof of companies mentioned 

therein or be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as market maker in the financial 

instruments of the company/ies discussed therein or act as advisor or lender/borrower to such company/ies or have other potential conflicts of interests with 

respect to any recommendation and related information and opinions.  
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We further undertake that-  

 No disciplinary action has been taken against the research analyst or MNCL by any authority in connection with their respective business activity.  

 MNCL, Research analysts, persons reporting to research analysts and their relatives may have financial interests and material conflict of interest in the subject 
company.  

 MNCL, Research analysts, persons reporting to research analysts and their relatives may have actual/beneficial ownership of 1% or more in the subject 
company’s securities, at the month immediately preceding the date of publication of this research report.  

Past performance is not a guide for future performance, future returns are not guaranteed and investors may suffer losses which may exceed their original capital.  

The securities described herein may not be eligible for sale in all jurisdictions or to all categories of investors. The countries in which the companies mentioned in 

this report are organized may have restrictions on investments, voting rights or dealings in securities by nationals of other countries. 

Distributing/taking/sending/dispatching/transmitting this document in certain foreign jurisdictions may be restricted by law, and persons into whose possession 

this document comes should inform themselves about and observe any such restrictions. Failure to comply with this restriction may constitute a violation of any 

foreign jurisdiction laws.  

The user should consult their own advisors to determine the merits and risks of investment and also read the Risk Disclosure Documents for Capital Markets and 

Derivative Segments as prescribed by Securities and Exchange Board of India before investing in the Indian Markets.  

 

 

 

 

 

 

 

 

 

 

Analyst holding in stock: NO  

Key to MNCL Investment Rankings  

Buy: Upside by >15%, Accumulate: Upside by 5% to 15%, Hold: Downside/Upside by -5% to +5%, Reduce: Downside by 5% to 15%, Sell: Downside by >15%  

 

Monarch Networth Capital Ltd. (www.mnclgroup.com)  

Office: - 9th Floor, Atlanta Centre, Sonawala Lane, Opp. Udyog Bhavan, Goregaon (E), Mumbai 400 063. Tel No.: 022 30641600 

 

 

 

 

 

 

 

JSL’s price chart 

 
Source: Bloomberg  


