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In the interest of timeliness, this document is not edited  

 Company Update 

 

Financials (Rs mn) FY19 FY20 FY21 FY22 FY23E FY24E FY25E 
CAGR FY22-

25E/ Average 

Revenue 1188 1778 3093 3870 3863 5490 7843 26% 

EBITDA 83 116 348 492 496 811 1295 38% 

EBITDA margins - % 7.0 6.5 11.2 12.7 12.8 14.8 16.5   

PAT 37 41 236 317 271 436 795 35% 

EPS (Rs/share) 4.3 4.7 27.1 20.8 17.8 28.6 52.2 35% 

Net Debt 276 373 330 599 1168 1604 1558  

Equity 122 163 399 1285 1556 1992 2786   

ROE - % 30.8 25.4 59.2 24.6 17.4 21.9 28.5 22.6 

ROCE - % 17.8 16.7 43.5 24.5 15.1 17.1 22.6 18.3 

PER (x) NM NM NM 21.1 36.4 22.6 12.4  

EV/EBITDA (x) NM NM NM 14.8 22.2 14.1 8.8   

We present a stock idea Venus Pipes and Tubes Ltd. (VENUS), a pure play on stainless steel 
pipes & tubes (SS pipes) and on the verge of business evolution, with a fair value of Rs790. 
Through the proceeds of IPO, VENUS is not only expanding its capacity by 3x but also 
increasing the size of pipes manufactured, which presents an opportunity to massively 
scale up domestic customers & exports coinciding with meaningful tailwinds for demand 
driven by government spending (PLI scheme). Further, 350-400bps EBITDA margin 
expansion due to backward integration, scaling up of direct sales and export rampup will 
bolster financials further. With robust growth of 26%/38%/35% CAGR over FY22-25E for 
Revenue/EBITDA/PAT, more than 20% ROE/ROCE and sustainable scope to improve its 
cashflows, we believe that VENUS will be an outperformer in the SS pipe arena. 

 All stars aligned: capacity expansion + product extension at favourable time: VENUS is 
very well placed to scale up stainless steel pipe business in times of booming demand 
from its end-consumer industries. From the proceeds of its IPO, VENUS will spend 
Rs1100mn and an additional Rs500mn to expand the capacity to 3x. Along with this, 
the size of SS pipes manufactured will also increase thereby leading to entry into 
several new end customer industries, better margins and increased traction in exports. 
A combination of robust demand tailwind from engineering, chemical and other 
process industries, geographical expansion to several new states domestically and 
exports will drive strong growth for VENUS. Likely imposition of the currently-
recommended anti-dumping duty on Chinese imports of SS pipes will only add to 
growth prospects.  

 Sharp focus on cost savings to structurally elevate margins: VENUS is setting up an 
800tonnes per month Hot piercing plant to reduce dependency on sourcing of mother 
hollow tubes for its seamless SS pipe division. We believe this can result in  margin 
expansion of at least 300bps due to change in raw material. Moreover, there are several 
levers like installation of Acid Regeneration plant to reduce consumption of acids & 
improve productivity of plants, ramp up of exports, stark reduction in sales through 
stockist/ traders (release of 1.5% on margins), sales of large size pipes and efficiencies of 
scale that would help in further increase in margins. We expect blended margins to 
increase by 350-400bps and a 20% improvement in the blended EBITDA/tonne by FY26 
due to this business transformation. 

 Solid return ratios + robust growth + improved cash flow generation: VENUS’s margins 
are not just satisfactory but are also very stable because of the business being that of a 
pure convertor that books raw material on a back-to-back basis, thereby nearly 
eliminating commodity price risk. We expect the ongoing transformation to lead to 
robust growth of 26%/38%/35% CAGR over FY22-25E for Revenue/EBITDA/PAT. This 
business has the potential for sustainably delivering more than 20% ROE/ROCE, peak 
net debt/equity of 0.7x and scope to improve its cash flows. Therefore, we believe that 
VENUS will be an outperformer in the SS pipe field. 

 High value added business in expansion phase; re-rating on cards: We value VENUS at 
19.5x Sept’24 PER to arrive at fair value of Rs790/ share. The PE multiple attributed to 
value VENUS is 15% discount to its peer Ratnamani metals 5-year avg. PE which we 
believe is fair due to excellent return ratios and structural rise in margins  which merits 
re-rating. At CMP of Rs648, VENUS trades at 16x Sept’24 PE. We estimate 26% CAGR 
upside over 3years, on optimum sweating of capacities and progression of margins as a 
consequence. Key risks: Delay in commissioning of projects, dumping of imports, etc. 

 
 

Fair Value 790  Key Data  

   
Bloomberg 
Code 

VENUSPIP IN 

CMP 648  
Curr Shares O/S 
(mn) 

15.2 

   
Diluted Shares 
O/S(mn) 

15.2 

Upside 22%  
Mkt Cap 
(Rsbn/USDmn) 

13/159 

Price Performance (%)   52 Wk H / L (Rs) 685/316 

 1M 6M 1Yr  5 Year H / L (Rs) 685/316 

VENUSPIP IN 
40.8 90 - 

 
Daily Vol. (3M 
Avg.) 

13000 

NIFTY -6.0 -2.8 -6.5    

Source: ACE Equity, Bloomberg, MNCL Research 
 

 
Shareholding pattern (%) 
 

Particulars Jun-22 Mar-22 Dec-21 Sept-21 

Promoter 48.2 NM NM NM 

FPIs 2.2 NM NM NM 

DIIs 7.1 NM NM NM 

Others 42.5 NM NM NM 

 Source: BSE 

 

 

Why should you read this report? 

 A high value added product manufacturer in stainless 
steel pipes and tubes industry with superior financials 
riding the tailwinds of massive demand drivers and 
structural rise in margins. 

Margins to rise structurally due to large cost saving 
measures 

 

 Source: Company, MNCL Research estimates 

 

 

 
 
                                                                      

                                                              Sahil Sanghvi 
                                sahil.sanghvi@mnclgroup.com 

Source: Company, MNCL Research Estimates

7.0 6.5 

11.2 

12.7 12.8 

14.8 

16.5 16.9 

3.2 
2.3 

7.6 
8.2 

7.0 
7.9 

10.1 
11.1 

0.0

2.0

4.0

6.0

8.0

10.0

12.0

14.0

16.0

18.0

FY19 FY20 FY21 FY22 FY23E FY24E FY25E FY26E

EBITDA margins - % PAT margins - %

INDIA l Institutional Research l Metals l 13th October 2022  

Venus Pipes & Tubes Ltd. 
CMP: Rs648, MCap: Rs13bn l Fair Value: Rs790 
Evolution to Seamlessness 

mailto:sahil.sanghvi@mnclgroup.co


 

 

 

2 Venus Pipes & Tubes 

 Company Update 

All Stars Aligned: Capacity Expansion at the time of booming 
demand 

Capacity expansion + Room for new products at the right time 

The business of Venus Pipes and Tubes (VENUS) is well placed at this juncture with respect to 

growth and expansion of product offerings. With less than 7 years in the business, it has 

managed to get on board marquee set of customers like Amul, Asian Paints, Adani group, 

Bharat Petroleum, Cipla, BHEL, Godrej, ITC, etc. and have proven their operational expertise 

to ramp up assets. It also has achieved recognition of manufacturing management 

certifications like ISO, IBR, BIS and TUV Nord. VENUS has a strong export network in more 

than 20 countries and is continuously adding customers in domestic and export markets. 

VENUS has recently raised Rs1450mn through an IPO and aims to utilize Rs1100mn for its 

capacity expansion plans as shown below in the exhibit: 

 3x capacity expansion to drive the next leg of growth for Venus pipes Exhibit 1:

 
Source: Company, MNCL Research 

Over and above the Rs1100mn, VENUS will spend Rs500mn for expanding the welded pipe 

capacity from 1300tonnes per month to 2000tonnes per month. This expansion also caters to 

manufacturing of higher size pipes as shown in the below exhibit:  

 Increase in size of the pipes to lead to inroads in new applications and new customers Exhibit 2:

Particulars Current Post Expansion 

 
Size (mm) Capacity Size (mm) Capacity 

Seamless 6 -114.3 3,600 MTPA 6 - 168.3 9,600 MTPA 

Welded 6 -219.3 8,400 MTPA 6 - 1,219.2 24,000 MTPA 

Mother Hollow NA 0 NA 9,600 MTPA 

Source: Company, MNCL Research 

VENUS will be able to enter several new applications, expand coverage for its existing 

customers and add new customers both domestic and exports due to this expansion into 

enlarged size of pipes.  

This capex will also include backward integration for its capacity with a hot piercing plant 

which will manufacture mother hollow tubes from round bars and lead to cost savings which 

will be discussed in details in later part of the report.  
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End consumer profile well diversified and in a sweet spot 

The end consumer profile of VENUS is well diversified to handle the cyclicality of certain 

sectors and still ensure there is volume growth in the business. While the heavy 

concentration on chemical industry has reduced in the last two years, the dependence on 

engineering has increased, which faces strong tailwinds. This is due to heavy capex in the 

sectors like infrastructure, real estate, auto and auto ancillary and industrial goods which is 

driving demand for engineering goods. VENUS is expected to ramp up its offtake to the oil & 

gas sector which has strong demand drivers for the next 5y ears, for both domestic and 

export. 

Exhibit 3: End consumer profile for Venus Pipes shows 
increased dependence on engineering….. 

Exhibit 4: Engineering and the chemical industry both have 
robust demand tailwinds 

  
Source: Company, MNCL Research Source: Company, MNCL Research 

 

Long way to go for exports 

VENUS has in the last two years increased it exports destinations to more than 20 countries 

along with ramp up of its seamless pipe plant and also due to addition of several new 

customers by focus on setting up a dedicated network for marketing in these countries. It is 

constantly attempting to ramp up exports to North America and European regions going 

ahead.  

 Exhibit 5: VENUS has increase its export related offtake from 
3.4% to 10.5% in the last two years 

Exhibit 6: This is mainly due to addition of new customers and 
ramp up of the seamless SS pipe  plant 

  

Source: Company, MNCL Research Source: Company, MNCL Research 
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Few other factors which we believe will help VENUS ramp up exports are as follows: 

 Revoking of export duties by China on SS pipe exports: On 28
th

 April 2021, Chinese 
government revoked the export rebate on seamless and welded SS pipes which has now 
discouraged Chinese exports and is more utilized domestically. This is an opportunity for 
VENUS to ramp up exports as and when it has new capacity and larger product basket. 

 Large size SS pipe have more applications in the export markets: Increase in size of pipes and 
tubes due to the increase in capacity will lead to higher product acceptability among the 
existing customers and new customers.  

 

In the next 3 years, we expect the exports to ramp up to at least 17% of its total sales.  

 We expect sales through stockist to reduce and exports to improve substantially by FY25 Exhibit 7:

 
Source: Company, MNCL Research estimates 

 

Geographical expansion to further cater to growth in volumes 

VENUS has limited its sales to few states of Gujarat, Maharashtra and Telangana due to 
advantages of delivery freight cost. We believe there is great scope to tap other markets which 
has large process industries, oil & gas refineries and petrochemical plants being set up.  

Exhibit 8: Heavy dependence on states like Gujarat, 
Maharashtra and Telangana has reduced in the last two years 

Exhibit 9: We foresee great scope of scaling up business in 
rest of states which will eventually drive growth 

  

Source: Company, MNCL Research Source: Company, MNCL Research 
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Anti-dumping duties on imports of stainless seamless pipes and tubes 
to aid import substitution 

The DGTR has recommended anti-dumping duties on stainless steel seamless pipes and tubes 

imported from China for a period of 5 years after a detailed investigation on the same.  

Magnitude of the duties: US$ 114/tonne to US$ 3801/tonne depending on the Chinese 

exporter and products. 

We believe that this will open up demand for domestically manufactured stainless steel 

seamless pipes and tubes. ~40% of India’s domestic demand is currently catered to by 

imports from China and the injury margin is as high as 20-50% in various products; with some 

products’ landed cost being lower than the cost of sales of domestic production. These duties 

will be implemented on products produced by both hot piercing and hot extrusion methods 

and more of are imported by traders and stockists in India and used across end user 

industries. 

Venus Pipes has 40% of its products which face competition from imports and therefore has 

large scope of replacing imports post imposition of duties. 

This recommendation by DGTR will be implemented only post imposition of this order by the 

Ministry of Finance. 
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Demand drivers: All guns Blazing 

Both the global and domestic SS pipe markets have strong demand drivers, especially from the oil 
& gas industry which will ensure robust revenue growth for the Indian SS pipe manufacturers for 
the next 5 years. According to Dun & Bradstreet estimates, the global SS pipe market is expected 
to grow by 4% CAGR to US$41bn till CY25. Globally, setting up of new refineries, petrochemical 
plants, chemical plants, power & energy plants and automotive industry will be the main drivers 
of SS pipe demand, which will also be catered by exports from Indian manufacturers. This is 
already visible in case of some established domestic players like Ratnamani Metals & Tubes which 
has signed some of the largest oil companies as its customers. Geographically, we expect US to be 
one of the major demand drivers as it controls close to 1/5th of the global oil and gas supply.  

India’s SS pipe & tubes market is rather favorably placed for the incumbent players, which a few 
in the organized segment, having a large market share catering to a large wave of demand. 
According to D&B estimates, the domestic SS pipe demand is expected to grow by a CAGR of ~8% 
up to CY26 to 1.6mn tonnes. We discuss the factors/ major demand drivers which will lead to 
robust revenue growth for SS pipe players which have enough capacities to cater to the upcoming 
demand. 

 

Exhibit 10: Global SS pipe and tubes demand is expected to 
steadily increase mainly driven by oil & gas industry 

Exhibit 11: India’s SS pipe and tubes demand is expected to 
grow faster mainly driven by massive government spending 

  
Source: Dun & Bradstreet estimates, Company, MNCL Research Source: Dun & Bradstreet estimates, Company, MNCL Research 

 

While oil & gas and petrochemical & chemical plants are the largest demand drivers for SS pipe & 

tubes across the globe, SS pipe has extensive uses in other industries like manufacture of heat 

exchangers, condensers, use in chemical plants, fertilizer plants, pharmaceuticals, sugar, dairy & 

dairy products, water desalination and automotive industry, among others. A quick glance in 

upcoming demand from these industries: 

 

 Oil & gas: India’s oil consumption is expected to grow by 4.8mbd in 2019 to 7.2 mbd in 
2030 and 9.2 mbd in 2050 according to the International Energy Agency (IAE). Natural gas 
consumption projected to double to 133 billion cubic meters in 2030 from 64 BCM in 
2019. From refining capacity of 5 mn barrel per day, the India needs to add 2 mn barrel 
per day by 2030 to support the country’s economic expansion. ~7% of the capex for 
these new capacities is incurred as cost for pipes & tubes. 

 

 
 

32.4 

40.8 

CY19 CY2025

Global SS Pipe and Tube Industry (USD Bn) 
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1.1 
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 Pharmaceutical & chemical industry: According to Dun & Bradstreet, India’s 
pharmaceutical industry is expected to grow by a 10% CAGR from an estimated Rs3306bn 
in 2021 to Rs7840bn by 2030. The chemical industry is similarly expected to grow by 9% 
CAGR up to 2025.  
 

The following government programs are expected to support new capacity setup in the oil & gas 

and other process industries: 

1. Production Linked Incentive (PLI) Scheme: Post the Covid pandemic, the government has 
announced the PLI scheme in early 2021 which will lead to spending of Rs1.97trillion over 
5 years as incentives for manufacturerers in 13 industries who increase production and 
promote Make in India. The government aims to achieve localization of the highly import-
dependent products, promote innovation and make India an export hub.  
 
Further details on the 13 sectors are as follows:  
 

Exhibit 12: PLI Scheme Outlay and approved investments – major demand driver for SS pipes 

Sector 
Incentives (Rs 

in Cr)  New capacities expected 

Initial PLI Schemes 
 

 

Medical device 
                     

3,420  
Applications approved with a total investment of Rs8bn 

Mobile manufacturing and specified electronic 
components 40950 

Large investments in the mobile phone manufacturing. 
Received interest to invest Rs30bn for new capacities 

Pharma - API/ Critical ket starting materials/ Drug 
Intermediaries 

                     
6,940  

Applications approved with a total investment of 
Rs43.5bn 

Second set of PLI schemes 
 

 

Advanced chemistry Cell battery 
                   

18,100  
Private players are expected to create battery 
manufacturing capacity to the tune of~55 GWh 

Electronic products/ technology products 
                     

5,000  
Tremendously boost the electronics manufacturing 
landscape and establish India at the global level 

Automobiles and auto components 
                   

57,042  
More efficient Electric Vehicles (EV)based system and 
hydrogen fuel cells. 

Pharmaceuticals 
                   

15,000   

Telecom and networking products 
                   

12,165  
Expected Incremental production of around ₹1.82 Lakh 
Crore of telecom products 

Textile 
                   

10,683  
To shift textile production from natural fibers to man-
made fibers (MMF) and technical textiles 

Food processing  
                   

10,900  

Incentivize the manufacture of :ready-to-cook, marine 
products, processed fruits and vegetables, and 
mozzarella cheese.  

White goods (ACs and LEDs) 
                     

6,238  
AC components with an investment of Rs 968 crore, LED 
components with an investment of Rs 460 crore. 

Metals and mining (Speciality steel) 
                     

6,322  
Potential of 25mnt (Speciality steel) new capacity to be 
setup 

Renewable energy (Solar PV modules) 
                     

4,500  Approved 10 beneficiaries for this scheme 

Drone and drone products 
                        

120   

Total Incentive outlay 
                        

1,97,380    

Source: Ministry websites for respective industries , Company, MNCL Research Estimates,  

 
We believe that the PLI scheme will play a huge role in scaling up capacities, especially for 
process industries like food, pharmaceuticals, chemical, automotive and in turn the power 
industry which will eventually create robust demand for SS pipe and tubes benefiting Venus 
Pipes more than anyone else due to preponderance of Venus Pipes’ sales to processing 
industries.  
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2. National Infrastructure Policy (NIP): The National Infrastructure Pipeline has a budget 
outlay of Rs1,931bn, to be spent over next 5 years for augmenting oil & gas pipelines and 
also building storage facilities across the country. The following table has further details 
on the capital allocations, segment-wise and year-wise.  

 

 Spending by centre under the National Infrastructure Pipeline (NIP) Exhibit 13:

Category No of projects Capex over FY20-25 (Rs bn) 

Gas Pipelines 17 519 

Oil Pipelines 35 523 

Oil/Gas/LNG Storage facilities 42 304 

Others 69 585 

Total 163 1931 

Source: NIP, MNCL Research 

This indicates increase in penetration of pipelines and catering to oil & gas demand from rural 

and semi urban areas. We believe this will also lead to rise in demand for stainless steel pipes 

& tubes. 
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Cost saving initiatives to structurally raise margins 

 

 Backward Integration: Venus Pipes is undergoing a massive cost saving drive with backward 
integration by setting up a Hot piercing plant with 800 tonnes per month capacity which 
should cover all its raw material requirement for the seamless pipes business. This would also 
mean sourcing steel bars instead of hollow tubes which will directly reduce cost of raw 
materials for the seamless pipes and tubes. We expect margin accretion of at least 250-
300bps due to this backward integration for the seamless pipe business.  
 

 Acid Regeneration Plant: Another measure for cost saving is the installation of the Acid 
Regeneration plant which will reduce the consumption of acid in manufacturing process 
substantially, in turn reducing operating costs. Combination of acids are required in pickling 
and passivation process for removing oxides scales and grease from the surface of the pipe by 
chemical action in order to obtain a clean and shiny metal surface. Along with cost savings, 
plant productivity will also increase due to fewer stoppages for dumping and reduction in 
down time for cleaning of pickling tanks.  

 

Other factors leading to margin improvement: 

 Reduction in sales through traders and stockists which is 43% as of FY22 is expected to dip to 
20% on full ramp-up of new capacities and backward integration. This should release 1-1.5% 
on margins for the offtake that is converted to direct sales from existing sales through traders. 
Venus Pipes has reduced trader sales substantially from 56% in FY20.  

 Scaling up exports will also help increase margins as there is a 1.4% drawback received on 
exports;  preference for value added products can also help improve margins. We expect 
exports to rise from existing 10.5% to ~17% in the next 3 years. Exports were just 3% back in 
FY20. 

 Economies of scale on further ramp-up of welded and seamless pipes capacities.  
 Sales of high diameter pipes should further lead to improved margins. 

 

We expect EBITDA margin trajectory to sustainably improve to 16.5-17% by FY25 due to all 

these changes as shown in the exhibit below: 

 We expect at least 350basis points expansion in blended margins mainly driven by Exhibit 14:
backward integration in the high margin seamless pipe and tubes business 

 
Source: Company, MNCL Research estimates 
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Financial Analysis 

On the back of ramp up of utilization supported by already discussed demand drivers, we 
expect revenues to grow at a CAGR of 26% and PAT to grow by 35% over FY22-25E. PAT 
growth will also be supported by margin expansion. 

 Set for robust growth due to strong demand tailwinds from process industries Exhibit 15:

 
Source: Company, MNCL Research estimates 

 

As shown in exhibits below, we expect EBITDA/tonne to rise by 20% post the cost saving 
initiatives and complete ramp-up of capacities. As a result, we estimate EBITDA to grow by a 
CAGR of 38% over FY22-25E. Return ratios will stay comfortably higher than 20% in the estimates 
periods due to the rise in margins and should gradually improve with progressively increased 
sweating of the new capacities.  

Exhibit 16: We expect ~20% rise in EBITDA/tonne by FY26 due 
to cost savings 

Exhibit 17: Return ratios to climb comfortably above 20% in 
the estimated years 

  
Source: Company, MNCL Research estimates Source: Company, MNCL Research estimates 
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Structurally improving business deserves re-rating 

We believe the business of Venus Pipes is facing tailwinds of strong demand for SS pipes 
which we expect to translate to strong growth in revenue, enabled by large capacity 
expansion plans. Structural margin expansion ensures improvement in profits and 
maintaining of strong return ratios. Therefore, we value Venus Pipes at 19.5x Sept’24 PER 
(15% discount to 5-year avg. PER of its closest listed peer Ratnamani metals) to arrive at fair 
value of Rs790/ share. At CMP of Rs648, VENUS trades at 16x Sept’24 PER.  

 

Exhibit 18: VENUS PER Valuation 

Rs mn Sept’24E 

EPS  40.4 

Ratnamani metals 5-yr avg. PER 23.0 

Ascribed PE multiple - 20% discount to Ratnamani metals 19.5 

Fair value - Rs/sh 790 

CMP 648 

Upside 22% 

Source: Company, MNCL Research Estimates 

 

Optimum Fair value: We believe that on full scale ramp-up of the existing capacities and full 

scale margin expansion, VENUS should achieve EPS of Rs67 by FY26 which results in a fair 

value of Rs1300 on 19.5x PE multiple, making it an attractive bet for long term. This will in 

turn imply a 26% CAGR returns over next 3years. 

 

Downside risks to the thesis 

Delay in completion of expansion projects: Any meaningful delay in commissioning of the 
expansion projects can lead to downward revision in our revenue estimates. Delay in the 
backward integration project will lead to deterioration in margin estimates.  

Export related weakness: Weakness in export related demand due to instability in Europe and 
other western geographies may lead to slowdown in ramp up of offtake. However, we believe 
that this phenomenon should be temporary. 

Dumping of low cost imports: If the Ministry of Finance refrains from approving the anti-dumping 
duties recommended by DGTR, there could be continuation of imports from China and Indonesia, 
which could hamper the import substitution thesis and slow down offtake for the company. 
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confirmation of any transaction. The information contained herein is from publicly available data or other sources believed to be 

reliable. This report is provided for assistance only and is not intended to be and must not alone be taken as the basis for an 

investment decision. The user assumes the entire risk of any use made of this information. Each recipient of this report should 

make such investigation as it deems necessary to arrive at an independent evaluation of an investment in the securities of 

companies referred to in this document (including the merits and risks involved), and should consult his own advisors to 

determine the merits and risks of such investment. The investment discussed or views expressed may not be suitable for all 

investors. 

This information is strictly confidential and is being furnished to you solely for your information. This information should not be 

reproduced or redistributed or passed on directly or indirectly in any form to any other person or published, copied, in whole or 

in part, for any purpose. This report is not directed or intended for distribution to, or use by, any peers on or entity who is a 

citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution, publication, 

availability or use would be contrary to law, regulation or which would subject MNCL and associates / group companies to any 

registration or licensing requirements within such jurisdiction. The distribution of this report in certain jurisdictions may be 

restricted by law, and persons in whose possession this report comes, should observe, any such restrictions. The information 

given in this report is as of the date of this report and there can be no assurance that future results or events will be consistent 

with this information. This information is subject to change without any prior notice. MNCL reserves the right to make 

modifications and alterations to this statement as may be required from time to time. MNCL or any of its associates / group 

companies shall not be in any way responsible for any loss or damage that may arise to any person from any inadvertent error in 

the information contained in this report. MNCL is committed to providing independent and transparent recommendation to its 

clients. Neither MNCL nor any of its associates, group companies, directors, employees, agents or representatives shall be liable 

for any damages whether direct, indirect, special or consequential including loss of revenue or lost profits that may arise from or 

in connection with the use of the information. Our proprietary trading and investment businesses may make investment 

decisions that are inconsistent with the recommendations expressed herein. Past performance is not necessarily a guide to 

future performance. The disclosures of interest statements incorporated in this report are provided solely to enhance the 

transparency and should not be treated as endorsement of the views expressed in the report. The information provided in these 

reports remains, unless otherwise stated, the copyright of MNCL. All layout, design, original artwork, concepts and other 

Intellectual Properties, remains the property and copyright of MNCL and may not be used in any form or for any purpose 

whatsoever by any party without the express written permission of the copyright holders. 

Research data and reports published/ emailed/ text messaged via Short Messaging Services, Online Messengers, WhatsApp 

etc./transmitted through mobile application/s, including but not limited to FLIP™, Video Widget, telephony networks, print or 

electronic media and or those made available/uploaded on social networking sites (e.g. Facebook, Twitter, LinkedIn etc.) by 

MNCL or those recommendation or offers or opinions concerning securities or public offer which are expressed as and during 

the course of “Public Appearance” are for informational purposes only. The reports are provided for assistance and are not 

intended to be and must not alone be taken as the basis for an investment decision. The user assumes the entire risk of any use 

made of this information. Though disseminated to clients simultaneously, not all clients may receive the reports at the same 

time. MNCL will not treat recipients as clients by virtue of their receiving this report. 

The reports are not for public distribution. Reproduction or dissemination, directly or indirectly, of research data and reports of 

MNCL in any form is prohibited except with the written permission of MNCL. Persons into whose possession the reports may 

come are required to observe these restrictions.  

MNCL shall not be liable for any delay or any other interruption which may occur in presenting the data due to any reason 

including network (Internet) reasons or snags in the system, breakdown of the system or any other equipment, server 

breakdown, maintenance shutdown, breakdown of communication services or inability of the MNCL to present the data. In no 

event shall MNCL be liable for any damages, including without limitation direct or indirect, special, incidental, or consequential 

damages, losses or expenses arising in connection with the data presented by the MNCL through this report. We offer our 

research services to clients as well as our prospects. Though this report is disseminated to all the customers s simultaneously, 

not all customers may receive this report at the same time. We will not treat recipients as customers by virtue of their receiving 

this report. 

MNCL and its associates group companies , officer, directors, and employees, research analyst (including relatives ) may: (a) from 

time to time, have long or short positions in, and buy or sell the securities thereof, of company(ies), mentioned herein or (b) be 
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engaged in any other transaction involving such securities and earn brokerage or other compensation  or act as a market maker 

in the financial instruments of the subject company/company(ies) discussed herein or act as advisor or lender/borrower to such 

company(ies) or have other potential/material conflict of interest with respect to any recommendation and related information 

and opinions at the time of publication of research report or at the time of public appearance. MNCL may have proprietary 

long/short position in the above mentioned scrip(s) and therefore should be considered as interested. The views provided herein 

are general in nature and do not consider risk appetite or investment objective of any particular investor; readers are requested 

to take independent professional advice before investing. This should not be construed as invitation or solicitation to do 

business with MNCL.  

The recommendations in the reports are based on 12-month horizon, unless otherwise specified. The investment ratings are on 

absolute positive/negative return basis. It is possible that due to volatile price fluctuation in the near to medium term, there 

could be a temporary mismatch to rating. For reasons of valuations/return/lack of clarity/event we may revisit rating at 

appropriate time. The stocks always carry the risk of being upgraded to buy or downgraded to a hold, reduce or sell. The 

opinions expressed in the reports are subject to change but we have no obligation to tell our clients when our opinions or 

recommendations change. The reports are non-inclusive and do not consider all the information that the recipients may 

consider material to investments. The reports are issued by MNCL without any liability/undertaking/commitment on the part of 

itself or any of its entities. 

Recipients of the research reports should assume that entities of MNCL may receive commission, brokerage, fees or other 

compensation from the company or companies that are the subject of the reports. We and our affiliates, officers, directors, and 

employees, including persons involved in the preparation or issuance of reports/data/material, may, from time to time have 

'long' or 'short' positions in, act as principal in, and buy or sell the securities thereof of companies mentioned therein or be 

engaged in any other transaction involving such securities and earn brokerage or other compensation or act as market maker in 

the financial instruments of the company/ies discussed therein or act as advisor or lender/borrower to such company/ies or 

have other potential conflicts of interests with respect to any recommendation and related information and opinions. 

We further undertake that 

Research analyst has served as an officer, director or employee of subject Company:                            No 

MNCL has financial interest in the subject companies:                                                                                   No  

MNCL’s Associates may have actual / beneficial ownership of 1% or more securities of the subject company at the end of the 

month immediately preceding the date of publication of research report. Research analyst or his/her relative has 

actual/beneficial ownership of 1% or more securities of the subject company at the end of the month immediately preceding the 

date of publication of research report:                                                                                                      No  

MNCL has actual/beneficial ownership of 1% or more securities of the subject company at the end of the month immediately 

preceding the date of publication of research report:                                                                                                                                                                       

No                     

Subject company may have been client during twelve months preceding the date of distribution of the research report.  

                                                                                                         

No  

There were no instances of non-compliance by MNCL on any matter related to the capital markets, resulting in significant and 

material disciplinary action during the last three years.  

A graph of daily closing prices of the securities is also available at www.nseindia.com  

Analyst Certification  

The analyst for this report certifies that all the views expressed in this report accurately reflect his or her personal views about 

the subject company or companies and its or their securities and no part of his or her compensation was, is or will be, directly or 

indirectly related to specific recommendations or views expressed in this report. 

The user should consult their own advisors to determine the merits and risks of investment and also read the Risk Disclosure 

Documents for Capital Markets and Derivative Segments as prescribed by Securities and Exchange Board of India before 

investing in the Indian Markets.  

Name of the Analyst: Sahil Sanghvi 

Analyst holding in stock: NO  

Key to MNCL Investment Rankings  

Buy: Upside by >15%, Accumulate: Upside by 5% to 15%, Hold: Downside/Upside by -5% to +5%, Reduce: Downside by 5% to 15%, Sell: Downside by >15%  
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