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In our recent visits to Mayur Uniquoters’ plants in Jaipur & Gwalior and interaction 
with the CMD, Mr Suresh Kumar Poddar, we realised that both plants are one of a 
kind with state-of-the-art infrastructure and streamlined manufacturing. What 
further increases our confidence is the passion which comes from the very top and 
is passed on to every employee working in the company. While at the company’s 
high-quality PU plant in Gwalior, we could sense positive impact of the duty on 
leather products from China, with a healthy uptick in volumes. The Gwalior plant 
also is in excellent proximity to key markets and enjoys a wide range of benefits. 
We would like to re-iterate that Mayur’s unique business model and niche products 
make it a big fish in a small pond of organised synthetic leather market. Hence, we 
maintain our BUY rating with a TP of Rs.600. 

 State-of-the-art facility: The company’s Gwalior plant is highly automated with 
state-of-the-art machinery. Mayur has installed most of its machinery from China 
with Italian design, at a fraction of the cost of the Italian machines. The other 
critical equipment is procured from Japan and USA. The Gwalior plant is spread 
across 25acres, with around 16acres currently being occupied, which leaves 
ample space for further expansion. The SAP-led inventory management, RM and 
finished good warehouses, were an impressive demonstration of its organised 
manufacturing process. Proper effluent treatment at its facility, waste recycling 
and regular CSR spending keeps Mayur in conformity with good ESG practices. 

 The plant in Dhodsar is a top-class facility that caters mainly to the automotive 
segment (~54% of revenue). With a new fully automated kitchen (chemical 
mixing) in place for Daimler and BMW, we feel that Mayur has successfully 
entered the luxury auto segment and should be successful in bringing in more 
such clients with its dedicated machines. The rigorous testing labs for RM and 
finished goods are a testament to Mayur’s status of a world-class producer of 
synthetic leather, fully dedicated to high-margin OEM business. 

 Management passion paints an optimistic scenario- While interacting with the 
management one could sense the optimism with a likelihood of demand recovery 

in both the automotive and footwear segments, the former being a victim of 
steep increases in RM prices and chip shortage, both on their way to 
normalisation, and the latter likely to see substantial improvement from FY22 
that was impacted by an increase in GST rates. PU volumes should recover with 
the anti-dumping duty on leather from China, evidence of which is already visible. 
Overall, recent underperformance is very likely to reverse, a process that we 
believe has already begun. 

 Outlook, valuations & risks:  While at both plants we could see optimism across, 
the Dhodsar plant trial orders for BMW have already commenced & we could see 
orders flowing in soon. Additionally, the recent orders for Hyundai and Kia for 
their high-end models provide comfort. The PU plant has already seen a recovery 
in volumes post-duty for Chinese products and we expect a healthy uptick in 
volumes.  We maintain our TP of Rs600. Our DCF fair value base TP stands at Rs580 
(Bull/Bear TP of Rs690/290). Read our latest company update here:  link  Risks to 
our call include slower-than-expected recovery in automobile production and 
higher crude prices.  

 

 

Target Price 600  Key Data  

   Bloomberg Code MUNI IN 

LTP 360  Curr Shares O/S (mn) 44.6 

   Diluted Shares O/S(mn) 44.6 

Upside 67%  Mkt Cap (Rsbn/USDmn) 16.0/204 

Price Performance (%)  52 Wk H / L (Rs) 635/319 

 1M 6M 1Yr  5 Year H / L (Rs) 635/88 

MUNI IN 5.1 (30.3) (24.6)  Quarterly Average Vol. 1,58,400 

NIFTY (5.9) (16.5) (2.5)    

 Source: Bloomberg, ACE Equity, MNCL Research 
 

Shareholding pattern (%) 

 Mar-22 Dec-21 Sep-21 Jun-21 

Promoter 59.5 59.4 59.9 61.6 

FPI & FII 1.4 1.7 1.5 1.4 

DIIs 3.8 3.6 4.2 3.6 

Others 35.3 35.3 34.4 33.4 

Source: BSE 

 

DCF – Base, bull, and bear case 
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Mayur Uniquoters l BUY l TP: 600 

Plant visit & management interaction: all PUffed up 
 

Y/E Mar (Rs mn) Revenue YoY (%) EBITDA EBITDA (%) Adj PAT YoY (%) Adj EPS RoE (%) RoCE (%) P/E (x) EV/EBITDA (x) 

FY20 5,280 (10.7) 1,039 19.7 798 (11.0) 17.6 14.6 14.1 14.2 9.1 

FY21 5,127 (2.9) 1,252 24.4 934 17.0 20.1 15.6 15.0 23.1 15.7 
FY22P 6,565 28.0 1,292 19.7 979 4.9 21.2 14.7 14.4 17.9 11.8 

FY23E 7,513 14.4 1,614 21.5 1,207 23.2 27.1 16.1 15.8 14.0 8.2 

FY24E 8,462 12.6 1,828 21.6 1,418 17.5 31.8 16.8 16.4 11.9 7.2 

Source: Company, MNCL Research Estimates 

https://bit.ly/3zciIwM
mailto:rahul.dani@mnclgroup.com
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Mayur Uniquoters 

 Gwalior Plant visit- Spring in its step   

We had a chance to take a tour of Mayur’s Gwalior PU plant the following were our 

observations:  

 The company’s Gwalior plant is spread across 25acre, out of which the company has used close to 16 

acres leaving enough space for expansion. The company currently can manufacture 0.5mn 

meters/month) with one dry line and one wet line. Over the years the company hopes to ramp this 

up and take it close to 1mn meter/month. 

 Why Gwalior – Though a little odd in terms of the location the company enjoy multiple benefits, 

which sets the tone for the future. Given the management philosophy in terms of spending, the 

Gwalior plant seems to be an extremely shrewd business decision. Here of some of the key reasons 

for the plant in Gwalior 

 Land cost – the current land is close to Rs. 700 sq meter, while at Delhi and Jaipur it is close to Rs. 

3000 sq meter. The total land cost investment is close to Rs 8crs, while similar land in Haryana would 

be close to Rs. 40crs and Rajasthan close to 28crs. 

 Ample land- The Company is setting up a warp knitting plan and non-woven textile plant, which can 

be also used for the Jaipur plant which is around 300km away from Future growth opportunities – 

Mayur current shed has a capacity of four lines with a total production of close to 1mn meters/month. 

The company currently has 2 lines (one dry and one wet) with a production of close to 0.5mn 

meters/month. So when the company does a reach a certain utilization level, they will only need to 

order the machinery and get the second line running. The company has additional space where it can 

set up additional two lines and take the total capacity to close to 2mn meters/month the concept is 

the company looks at the next 10 year and look at expansion.   

 Proximity to key markets- Agra market is biggest for Mayur, followed by Delhi and then Mumbai. It 

has proximity around 180km from Agra, Delhi 250km and Kanpur Lucknow which are other key 

markets for the company which are at close proximity. 

 Government initiatives and benefits   

 Water cost-the PU plant and the future textile plant is requires a lot of water and cost of water 

in Gwalior is the cheapest as compared to other states at Rs. 25 per KL, while the same stands at 

Rs75 per KL in Rajasthan, 80rs per KL and 90rs per KL in Haryana. 

 Electricity - – MP is surplus state in power. Power is again cheaper than Rajasthan, Bangalore 

and Haryana. Gwalior plant gets Re1 subsidy from the Government.  

 The company get 30-40% subsidy on capital investment, which no state is giving in India. 

 State of Art of manufacturing plant - As compared to the Dhodsar plant (Jaipur) which uses Italian 

machinery, the Gwalior plant uses Chinese machinery designed with Italian concepts, and all-electric 

components are from Japan, Germany and Italy. This machinery costs only 35% of the Italian 

machine. The total cost of this plant is close to Rs.100crs. 

 Raw Material Scenario- The main raw material for PU Resin, DMF, Paper and embossing roll and 

Textile. Out of which close to 80% is imported from China with the maximum cost is of PU resin 

which has seen a substantial increase in cost (earlier it would cost close to Rs. 167 per kg now it is 

close to Rs300 per kg). The company is looking to backward integrate and set up a PU resin plant 

when it reaches a capacity of 4 lakh per meter/month which would make it economically viable. 

Currently the company keeps an inventory of close to 2months for PU resin and 4 months for textile. 
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 Demand shaping up quite well- The total demand for PU leather is currently 1 crore meter/monthly, 

out which China supplies close to 90% post which comes Mayur and then other small manufactures. 

However, post the anti-dumping duty on Chinese products Mayur has seen an uptick in demand. 

The company is currently close to hitting close to 1 lakh meter/monthly run rate which was earlier 

at around 60,000 meter/monthly and around 30,000 meter/monthly during the pandemic. Today 

Mayur is focusing on such products, which even China doesn’t manufacture.  

 Footwear constitutes close to 50% of current demand followed by general export products.  Few 

auto companies are looking to shift towards PU, which would entail higher realization for the 

company. 

 India could potentiality have a big say in PU globally in coming years-  China which couple of years 

back use to close to 2800 lines of PU has started to reduce it over the years and today has close to 

900 lines only. China’s focus is moved towards solvent based leather which is currently only 5% of 

the overall market. This paves way for companies like Mayur given its high quality  

 Other Highlights  

 The company has hired a technologist from Taiwan who makes new products.  

 PVC leather is hard in nature where PU is soft in nature. The PU Leather gives much better feel 

than the PVC.  

 The automotive companies are shifting towards PU Leather. Mayur has got enquires from the 

automotive players for the PU Leather and according to them this will start within 2-3 months of 

times. The realisation for the automotive sector is very high. 

 Mayur is coming up with its new stores where they will be selling PU Leather. The PU and PVC 

both will be sold.  

Exhibit 1.Process Chart 

 
Source: Company, MNCL Research 
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Exhibit 1: PU Leather for Bags Exhibit 2: PU leather for Footwear  

  
Source: MNCL Research 

Exhibit 3: PU Sample Exhibit 4: PU Sample 

  

Source: MNCL Research  
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Mayur Uniquoters 

Plant visit and management meeting - Key Takeaways 

We had a chance to take a tour of Mayur’s Dhodsar PVC plant in Jaipur and the following were 
our observations:  

 The Dhodsar plant was established in 2012 and supplies to Mayur’s automotive segment. It 

currently has 2 coating lines (1.2mn meters/month). 

 The whole plant follows the Kaizen and 5S business philosophy of continuous improvement. All 

the processes were extremely well defined and most of them are automated because of state-

of-the-art imported coating, printing, embossing, and inspection machinery being used. 

 A separate fully automated kitchen (where chemicals are mixed) for Daimler and BMW has been 

formed. As compared to the existing kitchen, no manual intervention is required here.  

 Mayur 7TH Line for BMW has already been commissioned and trial orders have already been 

dispatched. 

 The plant also has 37 fully automatic knitting machines for fabric. Mayur procures yarn from 

Reliance to make its own knitted fabric and it also sources fabric from some domestic players.  

 Thorough testing of product samples is conducted in their labs. We saw all the latest machinery 

and possible combination of tests being conducted. These tests include but are not limited to: 

o Testing of tensile strength by stretching and pulling of the material. 

o Testing of samples in extreme heat and cold temperature. 

o Testing of samples for different kind of possible materials that may come in contact. eg: 

Testing of denim jeans material on synthetic leather for automotive seating. 

 There exists a separate testing lab for raw material samples also. 

 Meticulous storage of raw materials and final goods was observed by us.  

 Mayur strives to be a zero-discharge company and effluent treatment is also in place. 

Following were the key takeaways from the interaction with the CMD, Mr Suresh Kumar Poddar:  

 The management is hopeful that this strong recovery in automobiles should sustain and demand 

should stay strong for multiple quarters. 

 Automotive will always be the focus area for the company as it organized as compared to 

footwear. Difficult to get out once you get in. 

 Looking to tie up with 300 distributors for B2C business this year. 

 Through new professionals, continuous efforts are being put into rope in more international and 

domestic automobile clients. 

 Recently got order from Hyundai very expensive model – price of leather is Rs700 – which is 

almost double the cost of Rs150-170 meter the cost of normal model 

 Footwear last two months has been good expect strong demand during the festive season. 

 Daimler order remains crucial for the company and successful delivery of quality should lead to 

incremental orders spanning wider geographies.  

 While BMW orders will start from FY23, given Mayur’s quality and processes, BMW has shown 

interest in supplies for their China and US operations also. 

 Growing competition in PVC has led to the closing of some low-quality capacities and 

management opines that only strong players will survive in the long run. 
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 While we observed cost saving efforts all around the plant and office, the management is ready 

to bring in the right talent even if it means paying a premium. We sensed a strong drive to grow 

the business, come what may. 

 The furnishing segment, which is small for Mayur, will be a key focus area going forward. As 

mentioned on previous earning call, a new marketing professional from D’décor has been 

recently hired. His current responsibility is to identify key trends in this segment and grow 

Mayur’s contribution in such areas.   
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Revisiting the manufacturing process 

 PVC powder is mixed with liquid plasticizers leading to a paste.  

 As per requirement, colour pigments are mixed for colouring and final coating paste is ready.  

 After this, the coating paste is evenly applied to the base paper. This is fed into the oven which 
results in drying of 1st coat. A total of 2 to 4 such layers are applied and passed through oven. 

 Adhesive is applied and the fabric is pasted to the leather. Finally, the paper gets released and 
the final product of synthetic leather and the cloth remain. 

 Post this, as per client requirement, lacquer is applied, and design embossing is done. 

Exhibit 2.Synthetic leather coating process 

 
Source: MNCL Research 

Exhibit 5: Mayur’s innovative synthetic leather samples 
 

 
 

 

 

 
 

 
Source: Company, MNCL Research 
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Focussed on the PU business  

Currently, ~90% of PU leather is being imported from China into India. On 20th May 2022, 
Department of revenue has imposed ADD on all (barring one manufacturer) imported leather 
from China. This should drastically reduce the price gap between Chinese imports and Indian PU 
prices. We feel that Mayur’s continuous efforts over the years in PU leather should finally pay off 
going forward as it should attain pricing power with quality.  

 The management estimates ~1crore metre/month demand of PU in India. Out of the existing 
PU in supply, ~70% is low grade and rest ~30% is medium to high grade.  

 Mayur plans to cater only to medium and high-grade PU leather and to achieve that, has roped 
in a team of Chinese professional and a Taiwanese technician with greater than 30 years of 
experience.  

 While current supplies are being given largely to footwear OEMs, Mayur’s long-term goal 
remains to be majorly an auto focussed player. 

 

Exhibit 6: PU plant to drive Mayur’s long-term growth 

 
Source: Company, MNCL Research 

The company is also working towards backward and forward integration in its PU plant. 

Backward integration: In FY23, Mayur is planning to setup a warp knitting segment for its PU. This 
should help them control the quality and achieve better pricing. To have better control over 
quality and cost, the company also plans to install a PU Resin plant in the future.  

Forward integration: Mayur has already installed a perforation machine and plans to install one 
more. Along with this, the company is also planning to have a foam lamination. These steps can 
lead to a significant margin expansion. 

Exhibit 7: PU plant estimates 

Particulars FY2022P FY2023E FY2024E 

Capacity/month (square metres) 500,000 500,000 500,000 

Capacity utilization (%) 23 35 50 

Sales Volume (square metres) 1,350,000 2,400,000 3,000,000 

Net Revenues (Rs mn) 270 480 618 

Source: MNCL Research Estimates 

 

FY15-17: Mayur plans to set-up a PU plant with a capacity
of 0.6 mn mtr/month in Rajasthan. Due to delay in
commissioning of the PU plant, the company approached
other states for setting up of PU plant.

FY18-19: Gwalior, Madhya Pradesh finalised for the
PU plant with 1 lines having 0.5 mn mtr/month
capacity. Potential to add 4 more such lines as
demand ramps up.

FY20: PU plant commissioned in January 
2020.  

FY22: PU plant achieves 23% capacity 
utlisation

Mayur’s newly commissioned 
PU plant in Morena, MP 
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Valuation – BUY with a TP of Rs600 

P/E based valuation 

As the semiconductor shortage subsides, volume growth is expected to come in otherwise weak 
auto segment.  The supplies to Mercedes should ramp up in the coming quarters and new orders 
from BMW, KIA and Hyundai should boost growth. Mayur has prepared itself well in advance with 
the new 7th PVC line and it should not face any capacity challenge as things pick up.  

We roll over to June 2024E earnings and maintain a multiple of 18x to arrive at a fair value TP of 
Rs600, giving an upside of 58% from the last traded price of Rs380.  

Exhibit 8: 1-year forward P/E chart Exhibit 9: 1-year forward EV/EBITDA chart 

  
Source: Bloomberg, MNCL Research Estimates 

DCF valuation 

We believe the free cash flow to the firm can also be an alternate method to value Mayur as the 
firm has a hold on its capital allocation and reinvestment for growth/dividend pay-out/payback of 
debt/retaining earnings for future use. Using DCF, we arrive at a fair value base target price of 
Rs580. 

Bull Case: Under this scenario, we assume a higher-than-expected base case capacity utilisation 
in PVC and PU. Under the PU segment, we bake in a much quicker break-even, healthy order 
inflows, and addition of three additional lines till FY33E with optimum capacity utilisation. In the 
PVC segment, we assume better than historical capacity utilisation driven by sustained demand 
across footwear, auto and furnishing segments. 

Bear Case: Under this scenario, we assume a lower-than-expected base case capacity utilisation 
in PVC and PU. Under the PU segment, we bake in delayed break-even, nominal order inflows and 
the addition of two additional lines till FY33E due to overall low-capacity utilisation. In the PVC 
segment, we assume that historical capacity utilisation of the past 5 years to continue. 
 

Exhibit 10: Key DCF assumptions 

Particulars Value 

Cost of Equity 13.0% 

Cost of Debt 8.0% 

Beta 1.04 

Rf 7.0% 

Risk Premium 6.0% 

WACC 12.8% 

Source: MNCL Research Estimates 
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Exhibit 11: Intrinsic value per share as per DCF 

Particulars Base Case Bull Case Bear Case 

Enterprise Value  24,051 29,223 10,807 

Net debt (1,633) (1,633) (1,633) 

Equity Value (Rs mn) 25,684 30,856 12,441 

Number of shares (mn) 44.6  44.6 44.6 

Intrinsic Value per share (Rs) 580 690 280 

Source: MNCL Research Estimates 

Exhibit 12: Intrinsic share value scenarios 

 

Source: MNCL Research Estimates 
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Quarterly Financials and Key Operating Metrics  

Exhibit 13: Quarterly Financials 

Y/E March (Rs mn) 1QFY21 2QFY21 3QFY21 4QFY21 1QFY22 2QFY22 3QFY22 4QFY22 

Net Sales 389 1,258 1,697 1,784 1,181 1,960 1,804 1,619 

Raw Materials 220 715 921 903 699 1,209 1,082 988 

Employee Costs 80 87 86 98 104 107 105 91 

Other Expenditure 103 167 237 294 202 241 243 238 

EBITDA (14) 289 453 489 176 404 375 301 

Depreciation 34 50 49 51 51 52 52 50 

Interest  5 8 2 20 7 6 6 5 

Other Income 55 31 61 51 58 43 24 79 

PBT 2 262 463 468 177 388 341 326 

Tax  1 62 112 122 37 93 82 76 

Tax rate (%) 59.8 23.8 24.3 26.0 20.8 23.9 24.0 23.5 

Reported PAT 0.9 200 350 347 140 295 259 249 

Y-o-Y Growth (%)         

Revenue (69.4) (4.0) 22.4 36.0 203.7 55.9 6.3 (9.2) 

EBITDA  (108.1) 26.0 46.0 49.9 - 39.8 (17.1) (38.3) 

PAT (99.0) (8.9) 50.4 39.6 14,988.9 47.9 (26.0) (28.1) 

Q-o-Q Growth (%)         

Revenue (70.3) 223.2 34.9 5.1 (33.8) 65.9 (8.0) (10.3) 

EBITDA  (104.3) N.A. 56.9 7.9 (63.9) 128.8 (7.0) (19.7) 

PAT (99.6) 21,417 75 (1) (60) 111 (12) (4) 

Margin (%)         

EBITDA  (3.6) 23.0 26.7 27.4 14.9 20.6 20.8 18.6 

PAT 0.2 15.9 20.6 19.4 11.9 15.1 14.4 15.4 

Source: Company, MNCL Research 

Exhibit 14: Key Assumptions 

Particulars (Rs mn) FY19 FY20 FY21 FY22P FY23E FY24E 

Total PVC volume (mn Meter) 28.3 24.5 23.1 24.8 27.4 29.9 

YoY Change (%) 3.4 (13.4) (5.7) 7.6 10.2 9.1 

Net PVC average realization (Rs/Meter) 203 211 217 254 257 263 

YoY Change (%) 0.3 4.0 2.9 17.0 1.2 2.2 

       

Domestic PVC Revenue 4,374 3,642                3,616  4,895 5,450 6,068 

Export PVC Revenue 1,361 1,522                1,392  1,400 1,583 1,776 

PU Revenue - - - 270 480 618 

Other Operating Income 178 115 119 - - - 

Total Revenues (PVC+PU) 5,913 5,280 5,127 6,565 7,513 8,462 

       

YoY Change (%)       

Domestic PVC Revenue 7.9 (16.7) (0.7) 35.4 11.3 11.3 

Export PVC Revenue (7.7) 11.9 (8.6) 1.4 12.2 12.2 

Total Revenues 3.7 (10.7) (2.9) 28.0 14.4 12.6 

Source: Company, MNCL Research Estimates 
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Financials 
Exhibit 15: Income Statement 

Y/E March (Rs mn) FY15 FY16 FY17 FY18 FY19 FY20 FY21 FY22P FY23E FY24E 

Net Sales    5,063  4,956 4,735 5,700 5,913 5,280 5,127         6,565        7,513        8,462  
Raw Materials 3,260 2,775 2,608 3,244 3,581 3,077 2,759         3,978        4,442        5,059  

% of sales 64.4 56.0 55.1 56.9 60.6 58.3 53.8           60.6          59.1          59.8  

Personnel 243 284 264 279 296 336 352             406            483            537  

% of sales 4.8 5.7 5.6 4.9 5.0 6.4 6.9 6.2 6.4 6.3 
Other Expenses 543 591 600 678 742 828 764             887            974        1,039  

% of sales 10.7 11.9 12.7 11.9 12.5 15.7 14.9 13.5 13.0 12.3 

EBITDA 1,018 1,306 1,262 1,499 1,293 1,039 1,252         1,292        1,614        1,828  
EBITDA Margin (%) 20.1 26.4 26.7 26.3 21.9 19.7 24.4 19.7 21.5 21.6 

Depreciation 119 161 167 171 180 184 184             205            238            262  

EBIT 899 1,145 1,095 1,328 1,113 855 1,068         1,088        1,376        1,566  

Interest Expenses 26 34 14 14 9 17 35                24               18               17  
Extraordinary Item - - - - - - 36                   -                    -                    -    

PBT From Operations 873 1,111 1,081 1,314 1,104 837 996         1,064        1,358        1,548  

Other Income 59 58 115 135 217 198 199 204 251 343 

PBT 933 1,169 1,196 1,449 1,321 1,036 1,195         1,267        1,609        1,891  
Tax-Total 274 397 381 480 425 238 298             288            402            473  

Reported PAT 659 772 815 969 896 798 897             979        1,207        1,418  

Adjusted PAT 659 772 815 969 896 798 934             979        1,207        1,418  

Source: MNCL Research Estimates  

Exhibit 16: Key Ratios 

Y/E March FY15 FY16 FY17 FY18 FY19 FY20 FY21 FY22P FY23E FY24E 

Growth ratios (%)           

Net sales 7.8 (2.1) (4.5) 20.4 3.7 (10.7) (2.9)           28.0          14.4          12.6  

EBITDA 9.2 28.3 (3.4) 18.8 (13.7) (19.6) 20.5              3.2          24.9          13.3  

Adjusted Net Profit 16.0 17.1 5.6 18.9 (7.6) (11.0) 17.0              4.9          23.2          17.5  

Margin Ratio (%)           
EBITDA Margin 20.1 26.4 26.7 26.3 21.9 19.7 24.4           19.1          21.5          21.6  

EBIT Margin 18.3 24.3 25.6 25.7 22.5 19.9 24.7           19.1          21.7          22.6  

PBT Margins 17.2 22.4 22.8 23.1 18.7 15.9 19.4           16.2          18.1          18.3  

PAT Margin 13.4 15.6 17.2 17.0 15.2 15.1 17.5           14.4          16.1          16.8  
Return Ratio (%)           

ROE 29.7 24.9 22.5 23.2 18.5 14.6 15.6           14.7          16.1          16.8  

ROCE 25.5 23.0 21.7 22.9 18.1 14.1 15.0           14.4          15.8          16.4  
ROIC 34.0 29.5 31.1 35.9 25.6 18.7 19.6           16.5          26.9          25.2  

Turnover Ratio days (days)           

Gross Block Turnover Ratio 3.2 3.1 3.4 3.7 3.5 2.7 2.1 2.2 2.2 2.3 

Inventory Period 40 48 64 62 76 93 114             123               75               75  
Debtors Period 65 72 73 66 55 67 81                68               75               75  

Creditors Period 37 34 45 39 37 42 43                31               45               35  

Cash Conversion Cycle 69 86 92 89 94 118 152             161            105            115  

Solvency Ratio (x)           
Debt-Equity 0.2 0.1 0.0 0.0 0.0 0.1 0.1               0.0              0.0              0.0  

Net Debt-Equity (0.1) (0.2) (0.3) (0.4) (0.4) (0.3) (0.3)             (0.2)           (0.5)           (0.4) 

Current ratio 2.4 2.9 3.0 3.3 3.3 3.9 3.6               4.6              3.8              4.7  

Interest coverage ratio 34.6 33.6 78.1 96.8 128.6 49.1 30.3            45.3           76.7           89.7  
Gross Debt/EBITDA 0.4 0.2 0.1 0.0 0.2 0.3 0.3               0.2              0.2              0.1  

Dividend           

Dividend per share 3.0 3.5 1.0 1.4 3.3 4.0 2.0               2.0              8.0              8.0  
Dividend Payout (%) 21.3 20.9 5.5 6.6 16.4 22.7 9.9              9.4          22.0          22.0  

Dividend Yield (%) 0.7 0.8 0.2 0.3 0.8 0.8 0.4              0.5             2.1             2.1  

Per share (Rs)           

Basic EPS (reported) 15.2 16.7 17.7 21.2 19.8 17.6 20.1            21.2           27.1           31.8  
Book Value 48.2 72.6 84.0 98.3 114.3 127.4 139.8         158.6        177.7        201.5  

CEPS 16.8 20.2 21.3 24.9 23.7 21.7 24.3            25.8           32.4           37.7  

Number of Shares (mn) 46.3 46.3 46.1 45.7 45.3 45.3 44.6 44.6 44.6 44.6 

Valuation           
P/E 26.9 25.1 22.5 20.1 20.4 14.2 23.1 17.9 14.0 11.9 

P/BV 7.9 5.8 4.7 4.3 3.5 2.0 2.7 2.4 2.1 1.9 

EV/EBITDA 17.0 14.3 13.5 11.8 12.7 9.1 15.7 11.8 8.2 7.2 
EV/Sales 3.4 3.8 3.6 3.1 2.8 1.8 2.9 2.3 1.8 1.6 

Source: MNCL Research Estimates 
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Exhibit 17: Balance Sheet 

Y/E March (Rs mn) FY15 FY16 FY17 FY18 FY19 FY20 FY21 FY22P FY23E FY24E 

SOURCES OF FUNDS           

Capital           811  231 229 227 227 227 223 223 223 223 

Reserves & Surplus      2,016  3,130 3,639 4,270 4,953 5,547 6,009 6,849 7,699 8,760 

Shareholders’ Funds      2,827  3,362 3,868 4,496 5,180 5,774 6,232 7,072 7,922 8,983 

Total Loan Funds 448 259 120 57 217 326 392 199 249 249 

Deferred Tax Liabilities-Net              48  60 49 52 32 (13) (9) (5) (5) (5) 

Other non-current liability                -    - 3 2 7 26 25 26 26 26 

Total Liabilities      3,323  3,681 4,039 4,608 5,435 6,113 6,640 7,292 8,192 9,254 

APPLICATION OF FUNDS           

Gross Block 1,825 1,324 1,428 1,636 1,732 2,179 2,694 3,155  3,633  3,858  

Accumulated Depreciation 435 0 160 323 489 670 852 1,056  1,294  1,556  

Net Block 36 79 39 19 393 393 150 118  150  175  

CWIP 1,390 1,324 1,268 1,313 1,242 1,510 1,843 2,099  2,339  2,302  

Long term Investments 758 986 1,241 1,562 1,869 1,652 2,051 1,536 1,536 1,536 

Other Non-Current Assets - 26 61 36 135 177 182 226 265 298 

Inventories 561 649 835 965 1,229 1,351 1,602 2,221 1,544 1,739 

Sundry Debtors 907 977 952 1,031 890 970 1,132      1,223       1,544     1,739  

Cash 266 193 220 283 203 586 210           297       1,643     2,141  

Loans & Advances 101 10 14 15 14 17 17                -                23            25  

Other Current Assets 92 112 109 102 226 290 369           495           541         609  

Total Current Asset 1,926 1,942 2,130 2,395 2,562 3,215 3,331      4,235       5,294     6,254  

Trade Payables 519 464 588 610 592 610 600           550           926         811  

Other Current Liabilities 270 211 111 107 173 224 316 372 466 525 

Provisions 73 - - - - -                 -                   -                   -                 -    

Total Current Liabilities 789 675 699 717 765 834 916           922       1,392     1,336  

Net Current Assets 1,138 1,266 1,431 1,678 1,797 2,380 2,415      3,313       3,902     4,918  

Total Assets 3,323 3,681 4,039 4,608 5,435 6,113 6,640      7,292       8,192     9,254  
 

Exhibit 18: Cash Flow 

Y/E March (Rs mn) FY15 FY16 FY17 FY18 FY19 FY20 FY21 FY22P FY23E FY24E 

Operating profit before WC changes 763 956 836 1,038 860 851 1,029 990 1,444 1,680 

Net change in working capital (230) (252) (84) (170) (233) (219) (484) (859) 718 (551) 

Cash flow from operating activities (a) 533 704 751 868 627 632 545 131 2,163 1,130 

Capital Expenditure (343) (183) (108) (74) (466) (494) (274) (479) (510) (250) 

FCF 219 540 666 804 170 145 285 (321) 1,671 893 

Cash flow from investing activities (b) (943) (334) (265) (299) (675) (479) (202) 169 (510) (250) 

Cash flow from financing activities (c) 530 (438) (460) (496) (34) (67) (377) (212) (307) (357) 

Net change in cash (a+b+c) 119 (68) 27 73 (83) 87 (34) 88 1,346 523 

Source: MNCL Research Estimates 
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Disclaimer: Monarch Networth Capital Limited (hereinafter MNCL), a publicly listed company, is engaged in services of retail broking, credits, portfolio management 
and marketing investment products including mutual funds, life & general insurance and as such prepares and shares research data and reports periodically with 
clients, investors, stake holders and general public in compliance with Securities and Exchange Board of India Act, 1992, Securities And Exchange Board Of India 
(Research Analysts) Regulations, 2014 and/or any other applicable directives, instructions or guidelines issued by the Regulators from time to time.  

Research report is a written or electronic communication that includes research analysis, research recommendation or an opini on concerning securities or public 
offer, providing a basis for investment decisions. The views expressed therein are based solely on information available publicly/internal data/other reliable sources 
believed to be true. The information is provided merely as a complementary service and do not constitute an offer, solicitation for the purchase or sale of any 
financial instruments, inducement, promise, guarantee, warranty, or as an official confirmation of any transactions or contract of any kind.  

Research data and reports published/ emailed/ text messaged via Short Messaging Services, Online Messengers, WhatsApp etc/transmitted through mobile 
application/s, including but not limited to FLIP™, Video Widget, telephony networks, print or electronic media and or those made available/uploaded on social 
networking sites (e.g. Facebook, Twitter, LinkedIn etc) by MNCL or those recommendation or offers or opinions concerning securities or public offer which are 
expressed as and during the course of “Public Appearance” are for informational purposes only. The reports are provided for assistance and are not intended to be 
and must not alone be taken as the basis for an investment decision. The user assumes the entire risk of any use made of this  information. Though disseminated 
to clients simultaneously, not all clients may receive the reports at the same time. MNCL will not treat recipients as clients by virtue of their receiving this report.  

The reports include projections, forecasts and other predictive statements which represent MNCL’s assumptions and expectations in the light of currently available 
information. These projections and forecasts are based on industry trends, circumstances and factors which involve risks, var iables and uncertainties. The actual 
performance of the companies represented in the report may vary from those projected. The projections and forecasts described in this report should be evaluated 
keeping in mind the fact that these-  

 are based on estimates and assumptions  

 are subject to significant uncertainties and contingencies  

 will vary from actual results and such variations may increase over a period of time  

 are not scientifically proven to guarantee certain intended results  

 are not published as a warranty and do not carry any evidentiary value.  

 are not based on certain generally accepted accounting principles  

 are not to be relied on in contractual, legal or tax advice.  

Prospective investors and others are cautioned that any forward-looking statements are not predictions and may be subject to change without notice. Reports 
based on technical analysis is focused on studying charts of a stock's price movement and trading volume, as opposed to focusing on a company's fundamentals 
and as such, may not match with a report on a company's fundamentals.  

Though we review the research reports for any untrue statements of material facts or any false or misleading information, , we do not represent that it is accurate 
or complete and it should not be relied on in connection with a commitment or contract whatsoever. Because of the possibility of human, technical or mechanical 
error by our sources of transmission of Reports/Data, we do not guarantee the accuracy, adequacy, completeness or availability of any information and are not to 
be held responsible for any errors or omissions or for the results obtained from the use of such information. MNCL and/or its Affiliates and its officers, directors 
and employees including the analysts/authors shall not be in any way responsible for any indirect, special or consequential damages that may arise to any person 
from any inadvertent error in the information contained in the reports nor do they take guarantee or assume liability for any omissions of the information contained 
therein. Information contained therein cannot be the basis for any claim, demand or cause of action. These data, reports and information do not constitute scientific 
publication and do not carry any evidentiary value whatsoever.  

The reports are not for public distribution. Reproduction or dissemination, directly or indirectly, of research data and reports of MNCL in any form is prohibited 
except with the written permission of MNCL. Persons into whose possession the reports may come are required to observe these restrictions. Opinions expressed 
therein are our current opinion as of the date appearing on the report only. Data may be subject to update and correction without notice. While we endeavour to 
update on a reasonable basis the information discussed in the reports, there may be regulatory, compliance, or other reasons that prevent us from doing so.  

The reports do not take into account the particular investment objectives, financial situations, risk profile or needs of individual clients. The user assumes the entire 
risk of any use made of this information. Each recipient of the reports should make such investigation as deemed necessary to arrive at an independent evaluation 
of an investment in the securities of companies referred to in such reports (including the merits and risks involved).  

Certain transactions - futures, options and other derivatives as well as non-investment grade securities - involve substantial risks and are not suitable for all 
investors. Investors may lose his/her entire investment under certain market conditions. Before acting on any advice or recommendation in this material, investors 
should consider whether it is suitable for their particular circumstances and, if necessary, seek professional advice. The price and value of investments referred to 
in research reports and the income from them may fluctuate. Transaction costs may be significant in option strategies calling for multiple purchase and sales of 
options. Foreign currencies denominated securities are subject to fluctuations in exchange rates that could have an adverse effect on the value or price of or income 
derived from the investment. Investors in securities such as ADRs, the value of which are influenced by foreign currencies effectively assume currency risk.  

The recommendations in the reports are based on 12-month horizon, unless otherwise specified. The investment ratings are on absolute positive/negative return 
basis. It is possible that due to volatile price fluctuation in the near to medium term, there could be a temporary mismatch to rating. For reasons of 
valuations/return/lack of clarity/event we may revisit rating at appropriate time. The stocks always carry the risk of being upgraded to buy or downgraded to a 
hold, reduce or sell. The opinions expressed in the reports are subject to change, but we have no obligation to tell our clients when our opinions or recommendations 
change. The reports are non-inclusive and do not consider all the information that the recipients may consider material to investments. The reports are i ssued by 
MNCL without any liability/undertaking/commitment on the part of itself or any of its entities.  

Recipients of the research reports should assume that entities of MNCL may receive commission, brokerage, fees or other compensation from the company or 
companies that are the subject of the reports. We and our affiliates, officers, directors, and employees, including persons involved in the preparation or issuance 
of reports/data/material, may, from time to time have 'long' or 'short' positions in, act as principal in, and buy or sell the securities thereof of companies mentioned 
therein or be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as market maker in the financial 
instruments of the company/ies discussed therein or act as advisor or lender/borrower to such company/ies or have other potential conflicts of interests with 
respect to any recommendation and related information and opinions.  

We further undertake that-  
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 No disciplinary action has been taken against the research analyst or MNCL by any authority in connection with their respective business activity.  

 MNCL, Research analysts, persons reporting to research analysts and their relatives may have financial interests and material  conflict of interest in the subject 
company.  

 MNCL, Research analysts, persons reporting to research analysts and their relatives may have actual/beneficial ownership of 1% or more in the subject 
company’s securities, at the month immediately preceding the date of publication of this research report.  

Past performance is not a guide for future performance, future returns are not guaranteed, and investors may suffer losses which may exceed their original capital.  

The securities described herein may not be eligible for sale in all jurisdictions or to all categories of investors. The coun tries in which the companies mentioned in 
this report are organized may have restrictions on investments, voting rights or dealings in securities by nationals of other  countries. 
Distributing/taking/sending/dispatching/transmitting this document in certain foreign jurisdictions may be restr icted by law, and persons into whose possession 
this document comes should inform themselves about and observe any such restrictions. Failure to comply with this restriction may constitute a violation of any 
foreign jurisdiction laws.  

The user should consult their own advisors to determine the merits and risks of investment and also read the Risk Disclosure Documents for Capita l Markets and 
Derivative Segments as prescribed by Securities and Exchange Board of India before investing in the Indian Markets.  

 

 

 

 

 

 

 

 

 

Analyst holding in stock: NO  

Key to MNCL Investment Rankings  

Buy: Upside by>15%, Accumulate: Upside by 5%to 15%, Hold: Downside/Upside by -5% to +5%, Reduce: Downside by 5% to 15%, Sell: Downside by>15%  

 

Monarch Networth Capital Ltd. (www.mnclgroup.com)  

Office: - 9th Floor, Atlanta Centre, Sonawala Lane, Opp. Udyog Bhavan, Goregaon (E), Mumbai 400 063. Tel No.: 022 30641600  

Mayur Uniquoters Ltd. 

 
Source: Bloomberg, MNCL Research 
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